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Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act.    Yes ¨  No  x

Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Act.    Yes ¨  No  x

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act of 1934 during the
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past 90 days.    Yes  x  No  ¨
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was required to submit and post such files).     Yes  ¨  No  ¨

Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K is not contained herein, and will not be contained, to the best of
registrant�s knowledge, in definitive proxy or information statements incorporated by reference in Part III of this Form 10-K or any amendment to this Form
10-K.  x

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer or a smaller reporting company. See the
definitions of �large accelerated filer�, �accelerated filer� and �smaller reporting company� in Rule 12b-2 of the Exchange Act. Check one:

¨  Large accelerated filer    x  Accelerated filer

¨  Non-accelerated filer (Do not check if a smaller reporting company)    ¨  Smaller reporting company

Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act).     Yes  ¨  No  x

The aggregate market value of the common equity held by non-affiliates of the registrant at June 30, 2010 was $285,467,582.

The number of shares outstanding of the registrant�s common stock as of January 31, 2011 was 221,621,989.

Documents Incorporated By Reference

Selected portions of the Vonage Holdings Corp. definitive Proxy Statement, which will be filed with the Securities and Exchange Commission within 120 days
after December 31, 2010, are incorporated by reference in Part III of this Form 10-K.
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FORWARD-LOOKING STATEMENTS

From time to time, we may provide information, whether orally or in writing, including certain statements in this Annual Report on Form 10-K, which are deemed
to be �forward-looking� within the meaning of the Private Securities Litigation Reform Act of 1995 (the �Litigation Reform Act�). These forward-looking statements
and other information are based on our beliefs as well as assumptions made by us using information currently available.

The words �anticipate,� �believe,� �estimate,� �expect,� �intend,� �will,� �should� and similar expressions, as they relate to us, are intended to identify forward-looking
statements. Such statements reflect our current views with respect to future events and are subject to certain risks, uncertainties, and assumptions. Should one or
more of these risks or uncertainties materialize, or should underlying assumptions prove incorrect, actual results may vary materially from those described herein
as anticipated, believed, estimated, expected or intended or using other similar expressions. We do not intend to update these forward-looking statements, except
as required by law.

In accordance with the provisions of the Litigation Reform Act, we are making investors aware that such forward-looking statements, because they relate to future
events, are by their very nature subject to many important factors that could cause actual results to differ materially from those contemplated by the
forward-looking statements contained in this Annual Report on Form 10-K, any exhibits to this Form 10-K and other public statements we make. Such factors
include, but are not limited to: the competition we face; our ability to adapt to rapid changes in the market for voice and messaging services; our ability to retain
customers and attract new customers; results of pending litigation and intellectual property and other litigation that may be brought against us; failure to protect
our trademarks and internally developed software; our ability to obtain or maintain relevant intellectual property licenses; our dependence on third party facilities,
equipment, systems and services; system disruptions or flaws in our technology; fraudulent use of our name or services; our ability to maintain data security;
results of regulatory inquiries into our business practices; our ability to obtain additional financing if required; restrictions in our debt agreements that may limit
our operating flexibility; any reinstatement of holdbacks by our vendors; our dependence on our customers� existing broadband connections; uncertainties relating
to regulation of VoIP services; increased governmental regulation, currency restrictions, and other restraints and burdensome taxes and risks incident to foreign
operations; differences between our service and traditional phone services, including our 911 service; our dependence upon key personnel; our history of net losses
and ability to achieve consistent profitability in the future; and other factors that are set forth in the �Risk Factors� section, and other sections of this Annual Report
on Form 10-K, as well as in our Quarterly Reports on Form 10-Q and Current Reports on Form 8-K.

FINANCIAL INFORMATION PRESENTATION

For the financial information discussed in this Annual Report on Form 10-K, other than per share and per line amounts, dollar amounts are presented in thousands,
except where noted. All trademarks are the property of their owners.
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PART I

ITEM 1. Business

OVERVIEW

We are a leading provider of low-cost communications services connecting people through broadband devices worldwide. We rely heavily on our network, which
is a flexible, scalable Session Initiation Protocol (SIP) based Voice over Internet Protocol, or VoIP, network that rides on top of the Internet. This platform enables
a user via a single �identity,� either a number or user name, to access and utilize services and features regardless of how they are connected to the Internet, including
over 3G, 4G, Cable, or DSL broadband networks. This technology enables us to offer attractively priced services that provide our customers with access to
Vonage voice, messaging, and features, regardless of location, device, or their form of Internet access.

Our customers include both domestic and international long distance callers, which we classify as customers who make 20 or more minutes of international long
distance calls per month within their plan. Our primary product offering is Vonage World, a residential plan with unlimited calling domestically and to more than
60 countries, including India, Mexico, and China, for a flat monthly rate. Vonage World comprised approximately 40% of our lines in service at the end of 2010.
We believe the value and convenience provided by our Vonage World offer is particularly attractive to international long distance callers compared to offers by
traditional telephone service providers, wireless providers, and calling card-based or PC-only services. To increase the visibility of our Vonage World offer to
international callers, we have shifted an increasing portion of our marketing budget from broad national advertising as we target attractive segments of the
international long distance market. We also began offering an end-to-end Spanish language experience in September 2010 and subsequently added telesales and
customer care centers in Costa Rica and Chile to support these efforts.

We introduced our first mobile offering in late 2009, an outbound long distance calling application, and Vonage Mobile for Facebook in August 2010, enabling
inbound and outbound calling to a user�s Facebook friends. We anticipate leveraging our technology to offer additional applications for mobile and other connected
devices to address large existing markets.

We believe that we have made significant operational and financial progress over the past two years providing a solid foundation for the future. In 2010, our core
business generated substantial cash flow driven by an aggressive focus on driving efficiencies throughout our operations, including our call centers. We stabilized
our customer base, reducing monthly churn from 3.1% to 2.4% from 2009 to 2010, through improvements in operations and customer mix during the year. In
December 2010, we also completed a comprehensive refinancing that provides us with a more efficient capital structure permitting significantly enhanced
operating and financial flexibility.

We had approximately 2.4 million subscriber lines as of December 31, 2010. We bill customers in the United States, Canada, and the United Kingdom. Customers
in the United States represented 94% of our subscriber lines at December 31, 2010.

OUR STRATEGY

During the past 18 months, we began shifting our strategic emphasis from the traditional mass domestic home phone market to international long distance markets.
The markets for international long distance are large and growing, and they allow us to leverage our cost-effective network by providing customers a low-cost and
convenient alternative to services offered by telecom and cable providers and international calling cards.

While the traditional domestic home phone replacement market may not exhibit the growth characteristics of other markets, it still represents a sizable addressable
market and remains a core component of our business. Our broadband telephone replacement services provide a complete solution, including E-911 capability and
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the ability to port a customer�s telephone number, not offered by many emerging competitors. We believe our calling plans are attractive to domestic callers that are
not satisfied with the pricing and service of large telephone and cable companies.

Our network can be scaled relatively inexpensively and quickly to support growth. We believe our network and services provide the foundation to capitalize on
positive market trends by enabling voice, video, and varied forms of messaging in rapidly expanding communications markets, including social networks.

We are focusing on three primary growth initiatives during 2011:

> International long distance calling. The total outbound international long distance calling market was estimated to be $86 billion in 2010, with the United
States-based portion of the market accounting for nearly $20 billion, according to recent industry surveys. The large size of this market, combined with our
ability to offer competitively priced services delivered over our low-cost network, presents a significant opportunity. We plan to build upon our early success
in this market as we have added nearly one million subscribers to our Vonage World plan since its introduction in August 2009. Vonage will continue
focusing on attractive segments within this market, including the United States Hispanic and Asian-Indian populations, which represent a significant
consumer opportunity. We may also offer plans targeted to specific countries or regions where we believe we can offer services with a compelling customer
value proposition and achieve attractive margins.
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> Mobile and other connected device services. We are developing next-generation services to meet the increasing demand for services by users of mobile and
other connected devices. We believe that our efforts will capitalize on favorable trends including the proliferation of low or no-cost Wi-Fi and other
broadband around the world, accelerating smart phone adoption rates, and the growth of social communities. We plan to deliver easy-to-use applications that
provide significant cost savings in large existing markets, which could include such services as international calling plans for a broad range of mobile phones
to provide an alternative to roaming services of mobile carriers, lower cost domestic and international short message service (SMS) text messaging services,
and enhancements to facilitate social community communications. While mobile services are a key driver, we also believe that a fully-integrated
communications experience that works seamlessly for an individual across multiple connected devices including PCs, tablets, readers, and large screens, will
ultimately be most desired by customers.

> Expansion opportunities outside of the United States. We currently have operations in the United Kingdom and Canada. Our low-cost Internet-based
communications platform allows customers to make and receive calls almost anywhere in the world that a broadband Internet connection is available with a
Vonage-enabled device. This provides us with the flexibility to pursue opportunities to expand into new geographies with attractively priced services. We
believe that our early success with the introduction of Vonage World for Canada and the current use of our services in countries outside of the United States,
Canada, and the United Kingdom by our customers due to its portability, demonstrates the viability of our services outside the United States.

Our operational progress has been driven by focusing on activities addressing strategic imperatives implemented across our organization. We established the
following seven strategic imperatives for 2010:

> On Boarding and Early Life Satisfaction. We expanded the use of our on boarding queue, which we first established in mid-2009 to provide specialized
assistance to new customers to reduce early life churn. As of December 31, 2010, these agents supported all new customer call volume resulting in improved
early life satisfaction and lower churn.

> Distribution and Marketing Effectiveness. With our continued focus on delivering value to international callers as part of our Vonage World plan, we
developed targeted marketing and in-language advertising for attractive international long distance markets, while lowering mass marketing spending.

> Network, Product, and Platform Reliability and Quality. We developed additional call quality metrics that enable us to collect more robust data on the
frequency and breadth of customer issues at a geographic and subscriber level. This information has helped us to continuously improve call quality and
reliability.

> New and Enhanced Products and Services. We focused on the development of next-generation products for mobile and other connected devices that meet the
needs of specific customer segments while promoting usage and brand loyalty. In August 2010, we launched the Vonage Mobile application for Facebook,
with additional introductions from these efforts expected in 2011 from our United States and Israel-based development teams.

> Cost Optimization. We leveraged higher international calling volume to drive a 25% reduction in international long distance termination rates during 2010,
mitigating the higher costs from increased international call volume associated with Vonage World. We also reduced selling, general and administrative
expenses by 10% and reduced customer care costs by 20% per line in 2010 compared to the prior year. In addition, we reduced the cost for the devices that
enable our service by more than 20% through an equipment redesign.

> Organizational Capacity and Skills Enhancement. Since we began this initiative in 2009, we have attracted seasoned executives to lead customer care,
product development and IT, product management, research and development, network operations, finance, and legal that we believe are well-qualified to
continue to drive our transformation. We also added telesales and customer care centers in Costa Rica and Chile in 2010 as part of offering an end-to-end
Spanish language experience, and we can add more capacity at these centers as our needs grow. We continue to implement additional training programs to
enhance the skills of our employee base.

> Focus on Technology Transformation. In mid-2010, we hired a new vice president of research and development to lead our technology strategy, evolve our
network platform, and develop our next generation mobile and web-based products. We opened a product development center in Tel Aviv, Israel to support
these efforts and to tap the talent pool in the region. We are making substantial investments in information technology systems including enhanced ordering
and billing capabilities to better suit the current and future needs of the business.

Certain of these strategic imperatives now have been incorporated into our daily business activities and embedded in our corporate culture. We will build on this
operational progress in 2011 by executing on new or advanced strategic imperatives. We have established the following five strategic imperatives that we believe
will help drive our results for 2011:
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> Organizational Capacity and Skills Enhancement. Continuing efforts initiated in 2010 to further broaden the capabilities and develop the skills of our
workforce by improving talent management and enhancing employee engagement.

> Drive Top Line Revenue Growth. Driving revenue through further penetration of underserved market segments and by launching services that capitalize on
existing consumer behaviors and market opportunities, while continuing to provide value to our existing domestic base.

> Achieve Structural Cost Reductions to Increase EBITDA. Planning and implementing systems and platform enhancements that will enable customer care,
carrier operations, and network operations to deliver high quality while lowering the overall cost structure.

> Deliver a Best in Class Customer Experience. Delivering a customer experience across all customer touch points that results in lower churn and fewer
customer care contacts and escalated complaints.

> Transform Technology Systems to Support Revenue, EBITDA, and Churn Objectives. Continuing the transformation of our technology capabilities to deliver
flexibility, improved time to market for new products, and a superior online experience.

3
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In December 2010, we completed the refinancing of all of our outstanding debt. The terms of the new loan include significantly lower interest rates and less
restrictive covenants than the prior debt. We believe this refinancing helps to de-risk the business by simplifying the complex covenant structure and it gives us
greater flexibility to deploy the cash generated by our business.

SERVICE OFFERINGS

Our broadband telephone replacement services are offered to residential, small office and home office customers through several service plans with different
pricing structures. The service plans include an array of both basic and enhanced features, and customers have the opportunity to purchase a number of premium
features at an additional fee. We also charge for local and international calling outside of plan limits. Information on our revenues, operating income, and
identifiable assets appears in Note 1 to our consolidated financial statements included in Item 8 hereof.

Our primary offering is Vonage World with approximately 970,000 subscriber lines as of December 31, 2010. This plan accounted for 81% of our gross line
additions in 2010. For a flat monthly fee, this plan includes unlimited local calling and unlimited calling to landline phones in all cities and locations in more than
60 countries, including India, Mexico, and China, and unlimited calling to cellular phones in certain of those countries. In addition, the Vonage World offer
includes unlimited Vonage Visual Voicemail, which provides �readable voicemail� delivered via email or SMS text message, and directory assistance. We also
market other residential plans that include enhanced features or limited minutes, in addition to offering our legacy Residential Premium Unlimited plan to existing
customers.

We offer two small and home office calling plans, one of which offers unlimited local and long distance calling anywhere in the United States, Canada, Puerto
Rico, and five European countries and another that includes a specified number of minutes in the United States, Canada, and Puerto Rico. Each of these plans also
includes a free dedicated fax line.

As of December 31, 2010, approximately 94% of our United States subscriber lines were for residential service. Approximately 40% of those residential
subscriber lines were under the Vonage World plan and 31% were under the Residential Premium Unlimited plan. We offer similar plans in Canada and the
United Kingdom. Please see Note 11 to our consolidated financial statements for financial information about our geographic areas.

Each of our residential, small office and home office calling plans provides a number of basic features including call waiting, caller ID with name, call forwarding,
and voicemail. We also offer, in some cases for additional fees, a number of enhanced services that we believe help differentiate our service from our competitors,
such as:

> Area Code Selection. Customers can select from approximately 270 United States area codes for their telephone number for use with our service, regardless
of physical location.

> Virtual Phone Number. A customer can have additional inbound telephone numbers that ring on a primary subscriber line, each for an additional fee. Each of
these inbound telephone numbers can have a different area code. In addition to United States virtual phone numbers, we offer virtual phone numbers for 19
other countries. For example, a customer living in New York City with a New York City phone number can purchase a Toronto virtual phone number that
rings on the customer�s primary subscriber line. In this instance, a caller from Toronto could call the customer�s virtual phone number and be billed as if the
customer were in Toronto. Virtual phone numbers are not included in our subscriber line count.

> SimulRing. Customers can select up to five other phone numbers anywhere in the United States, Puerto Rico, and Canada to ring when a call is made to the
customer�s Vonage number.

> Personalized Web-Enabled Voicemail. Our service allows customers to receive e-mail notification of a voicemail with the voice message attached to the
e-mail message as an audio file. Our customers can also check and retrieve voicemails online or from any phone.

> Toll Free Plus. A customer can have toll free numbers that ring on an existing subscriber line. Toll free numbers are not included in our subscriber line count.
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> Vonage Soft Phone. A soft phone is a software application that can be downloaded for free and installed on computers, laptops, and Wi-Fi enabled personal
digital assistant devices. It enables a user to use a computer as a full-functioning telephone, with its own phone number, through a screen-based interface that
works just like a telephone keypad.

Our mobile services are available through mobile applications that can be initially downloaded for iPhone®, iPod touch® and Android� OS devices for free. Vonage
World Mobile and Vonage Mobile Pay per Use provide seamless, low-cost pay-per-use international calling while on Wi-Fi or cellular networks, depending on the
device, for the Vonage Mobile plan or unlimited calling to more than 60 countries for a flat monthly rate for the Vonage World Mobile plan. Bundle discounts are
provided for customers who subscribe to both our residential and mobile Vonage World plans.

Vonage Mobile for Facebook allows a user to call for free any Facebook friends that have also downloaded the application using the users� Facebook friends list.
The application works over Wi-Fi, 3G or 4G networks.

In connection with our efforts to develop next-generation services to meet the emerging needs of mobile and other connected devices, we hired a new vice
president to lead our research and development efforts, which include driving our technology strategy, evolving our IP-based communications platform, and
developing next generation mobile and web-based products. This vice president leads technology teams in Holmdel, New Jersey and in our new research and
development center in Tel Aviv, Israel.

Devices

In order to access our residential, small office, and home office services, a customer need only connect a standard telephone to a broadband Internet connection
through a small Vonage-enabled device. After connecting the device, our customers can use their telephone to make and receive calls. Our adapter generally
permits a subscriber to connect up to two Vonage lines through a high-speed Internet connection and includes a networking router. Vonage-enabled devices allow
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Edgar Filing: VONAGE HOLDINGS CORP - Form 10-K

Table of Contents 10



Table of Contents

customers to use the Internet connection for their computer and telephones at the same time while ensuring a high quality calling experience. We also offer a
cordless multi-phone system solution. Our plug-and-play Vonage-enabled devices permit portability as customers can take their Vonage device to different
locations where broadband service is available. Since May 2009, we generally have not charged new customers for the adapters permitting use of our service.

NETWORK OPERATIONS

Our network operations are conducted by a wholly-owned subsidiary that holds our networking equipment and employs the personnel who develop and operate
our technology.

The Vonage network uses our customer�s existing high-speed broadband Internet service to allow calls over the Internet either from a standard telephone through a
Vonage-enabled device or through soft phone software or mobile client applications. Our service is not dependent on any specific type or provider of Internet
service, and our customers are free to change the provider of their Internet service because of a competitive alternative, or because they have moved to a different
location. Our Vonage-enabled devices, soft phone software, and mobile client applications allow our customers to be authenticated and authorized to access to our
network in a secure manner.

Our network is scalable and geographically distributed for robustness, high availability, and reliability across multiple call processing sites, which are responsible
for call signaling and authorizing customer access to our network, and regional data interconnection points, where calls to non-Vonage customers are
interconnected with the public switched telephone network. We periodically assess the locations of our regional data connection points in connection with efforts
to improve the quality of and efficiency in delivering our service. Our interconnections with the public switched telephone network are made pursuant to
agreements we have with several telecommunications providers. Under these agreements, we transfer calls originated by our customers to other carriers who
connect the call to the called party. We pay a per-minute charge for this. The calls are routed from our network to other carriers� interconnected circuits at
co-location facilities in which we lease space. This method of connecting to the public switched telephone network allows us to expand capacity quickly, as
necessary to meet call volume, and to provide redundancy within our network. These connection points are also used as data interconnection points with Internet
Service Providers to provide the optimal networking path for all calls. Our business is not substantially dependent upon our agreements with other carriers or our
interconnection agreements because we can easily substitute other telecommunications providers in order to obtain the same or similar service at similar cost.

Because Vonage�s system is not constrained to use any specific broadband service provider to connect to our customers, we can centrally manage and share
resources across our customer base to minimize capital investment when entering new markets.

The following are also important in supporting our network operations:

> Network Operations Center. We currently maintain a network operations center at our headquarters and redundancies at several points within our network.
The network operations center monitors and manages the status and health of our network elements, allowing us to manage our network in real time, respond
to alert notifications, and re-route network traffic as needed. We pursue a multi-faceted approach to managing our network to ensure high call quality and
reliable communications services to our customers.

> Back Office Systems. In addition to our network management systems, we have developed a number of software systems that enable us to manage our
network and service offerings more efficiently and effectively. Key aspects of these systems include:

> Network Quality Metrics. We have implemented a suite of advanced metrics gathering and analysis tools that allow us to monitor the performance of our
calling and data network, customer premises equipment, and other associated calling elements in real-time. This suite is proprietary and was developed
specifically to address the needs that Vonage has in monitoring, analyzing, understanding, troubleshooting, maintaining, and operating a world-class
consumer VoIP platform.

> Web Portal. We provide a fully functional customer Web portal that allows our customers to configure and manage almost all aspects of their service on
the Internet without requiring intervention of a customer-care representative. The portal permits customers to add and change features and phone
numbers, update billing information, and access all of their call usage and billing details.

Edgar Filing: VONAGE HOLDINGS CORP - Form 10-K

Table of Contents 11



> Reporting Tools. To enhance our network operations efforts, we utilize industry standard monitoring tools.

> Emergency Calling Service and Enhanced 911 Service. We have deployed E-911 service to approximately 99.97% of our U.S. residential and small and home
office customer base that is comparable to the emergency calling services provided to customers of traditional wire line telephone companies in the same
area. Our E-911 service does not support the calls of our V-Phone, Wi-Fi phone, Vonage Companion, and Vonage Soft Phone users. The emergency calls of
our V-Phone, Wi-Fi phone, Vonage Companion, and Vonage Soft Phone users are supported by a national call center. Not all Vonage products require 911
service capabilities, such as our mobile client products. To enable us to effectively deploy and provide our E-911 service, we maintain an agreement with a
provider that assists us in delivering emergency calls to an emergency service dispatcher at the public safety answering point, or PSAP, in the area of the
customer�s registered location and terminating E-911 calls. We also contract for the national call center that operates 24 hours a day, seven days a week to
receive certain emergency calls and for the maintenance of PSAP databases for the purpose of deploying and operating E-911 services. The databases include
contact, technical infrastructure, boundary, and routing information for delivery of calls to a PSAP or emergency service providers in the United States.

> Local Number Portability. Unlike certain of our VoIP competitors, our system allows our customers to port telephone numbers, which allows new customers
to retain their existing telephone numbers when subscribing to our services. We rely on an agreement with a provider to facilitate the transfer of customer
telephone numbers. In addition, Third Party Ver-
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ification, Inc. performs the third party verification of pertinent local number portability information from our subscribers. This verification is an integral
process step prior to porting a customer from one local telephone company to us. Our agreement with Third Party Verification, Inc. will continue through
April 2011.

> Security. We have developed a service architecture and platform that use industry-standard security techniques and allow us to remotely manage customer
devices. Any Vonage-enabled device used by our customers can be securely managed by us, and these devices use authentication mechanisms to identify
themselves to our service in order to place and receive calls. We regularly update our protocols and systems to protect against unauthorized access.

> Internet Protocol (IP) Addresses. Every machine on the Internet has a unique identifying number called an Internet Protocol address or IP address. Though
there has been recent publicity surrounding the exhaustion of IP addresses under the current Internet Protocol version, we have procured a supply of addresses
that we believe will cover our needs for the foreseeable future.

MARKETING

Our marketing objective is to grow subscriber lines and revenue by cost-effectively acquiring and retaining customers. We employ an integrated multi-channel
approach to marketing, whereby we evaluate and focus our efforts on efficient marketing vehicles to accomplish our goals. To do this, we make use of both
broad-reaching and highly-targeted media channels in the general market and for specific international long distance markets, including television, direct mail,
online, alternative media, telemarketing, partner marketing, and customer referral programs. We regularly evaluate the cost per acquisition by media vehicle and
reallocate budgets to identify more effective media mixes.

We make use of marketing research to gain consumer insights into brand, product, and service performance, and utilize those learnings to improve our messaging
and media plans. Market research is also leveraged in the areas of testing, retention marketing, and product marketing to ensure we bring compelling products and
services to market for our customers.

SALES AND DISTRIBUTION

Direct Sales

Our primary sales channels have been in-bound telemarketing and online direct sales. Customers can subscribe to our services at our websites,
http://www.vonage.com, http://www.vonage.ca and http://www.vonage.co.uk, or through multiple toll free numbers including 1-877-4VONAGE. An increasing
percentage of customers are signing up for our services online. We are also increasing efforts to focus on promising international long distance markets. In the
second half of 2010, we implemented a complete Spanish language experience for our customers, including inbound telesales, full customer service, a
purpose-built Spanish language online environment and purchasing experience, television advertising, as well as direct mail.

Retail Sales

In addition to our direct sales channel, we also offer sales through our retail channel. Our service currently is available at leading regional and national retailers,
including Walmart and Fry�s Electronics. We believe that the availability of our devices through premier retailers enhances and reinforces the Vonage brand, and
that the retail channel increases our ability to acquire mainstream consumers by reaching them in a familiar and interactive shopping environment. National and
regional retailers provide Vonage with a wide footprint to distribute our service. We have opened Vonage kiosks throughout the United States and continue to look
at ways to optimize sales performance at each kiosk location while looking at growth opportunities in favorable geographic markets. We had 24 kiosks in
operation at the end of 2010 compared to 16 at the end of 2009. We are expanding our kiosk operations in 2011 with the addition of a number of pay for
performance based kiosks in key markets. In addition to fixed location kiosks, we introduced in-market event teams in 2010. Our event teams provide culturally
relevant ways to connect with customers at a grass roots level. Key markets for 2010 were Miami, Tampa, Dallas, Los Angeles, and Atlanta, and we plan to
expand to additional markets in 2011.

Customer Service
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We offer our customers support 24 hours a day, seven days a week through both our comprehensive online account management website and our toll free number.
Many customers use our self-service website when they have a question or problem with their service and are able to resolve their concerns online without needing
to speak to a customer care representative. Our customers can manage almost all aspects of their accounts online. This capability empowers our customers through
self-service and reduces our customer care expenses.

Customers who cannot or do not wish to resolve their questions through our website can contact a customer care representative through our toll free number. We
staff our customer care organization through a combination of our own employees and outsourced customer care representatives. All new customer care
representatives are trained through an established program developed by Vonage. We also have a separate team called Advanced Technical Support for resolving
customers� complex issues and an on-boarding team, which provides specialized assistance to new customers. We use extensive monitoring of call quality and
customer satisfaction scores to determine additional training or coaching requirements for individual associates and to drive continuous improvement in our
processes, policies, and technology.

Billing

All customer billing is automated through our website. We automatically collect all fees from our customers� credit card, debit card or electronic check payment
(�ECP�). By collecting monthly subscription fees in advance and certain other charges immediately after they are incurred, we are able to reduce the amount of
accounts receivable that we have outstanding, thus allowing us to have lower working capital requirements. Collecting in this manner also helps us mitigate bad
debt exposure, which is recorded as a reduction to revenue. If a customer�s credit card, debit card or ECP is declined, we generally suspend international calling.
Historically, in most cases, we are able to correct the problem with the customer within the current monthly billing cycle. If the customer�s
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credit card, debit card or ECP cannot be successfully processed during three billing cycles (i.e. the current and two subsequent monthly billing cycles), we
terminate the account.

In December 2009, we entered into a contract with Amdocs, Inc. pursuant to which Amdocs, Inc. will (i) license to us billing and ordering software, (ii) provide
professional services relating to the implementation, operation, support, and maintenance of the licensed systems, and (iii) transition support services in connection
with migration to the licensed systems. We expect this software to provide us with enhanced ordering and billing capabilities to better suit the current and future
needs of the business. The initial term of the agreement with Amdocs, Inc. extends for five years following the earlier to occur of (i) the date on which a specified
number of subscribers are successfully migrated from our current billing and order systems to the licensed system or (ii) the first new subscriber is added to the
licensed system.

INTELLECTUAL PROPERTY

We believe that our technological position depends primarily on the experience, technical competence, and the creative ability of our engineering and technology
staff. We review our technological developments with our technology staff and business units to identify the features of our core technology that provide us with a
technological or commercial advantage and file patent applications as necessary to protect these features in the United States and internationally. Our company
policies require our employees to assign their intellectual property rights to us and to treat all technology as our confidential information. We have been issued five
patents in the United States and four patents internationally and have filed numerous other patent applications to protect our technology, which are currently
pending.

In addition to developing technology, we evaluate the licensing and acquisition of intellectual property of others in order to identify technology that provides us
with a technological or commercial advantage. In 2006, we acquired three patents from Digital Packet Licensing Inc. that enable VoIP technology. The patents are
related to the compression of packetized digital signals commonly used in VoIP technology. Two of the patents have expired, and the other patent expires in 2013.

We were named as a defendant in several suits that relate to patent infringement and entered into settlement agreements in 2007 and 2008 to settle certain of the
suits, which in certain cases include payments, patent licenses, and covenants not to sue. From time to time we receive letters from third parties initiating an
opportunity for us to obtain patent licenses that might be relevant to our business.

We are the owner of numerous trademarks and service marks and have applied for registration of our trademarks and service marks in the United States and abroad
to establish and protect our brand names as part of our intellectual property strategy. Some of our registered marks are Vonage®, Vonage Mobile® and Vonage
Visual Voicemail®.

We endeavor to protect our internally developed systems and maintain our trademarks and service marks. Typically, we enter into confidentiality or license
agreements with our employees, consultants, customers, and vendors in an effort to control access to and distribution of our technology, software, documentation,
and other information.

COMPETITION

We face increasingly strong competition from incumbent telephone companies, cable companies, wireless companies, and alternative communication providers.
Because most of our target customers are already purchasing communications services from one or more of these providers, our success is dependent upon our
ability to attract these customers away from their existing providers. We believe that the principal competitive factors affecting our ability to attract and retain
customers are price, call quality, customer service, and enhanced services and features.

Incumbent telephone and cable companies

The incumbent telephone and cable companies are our primary competitors for our broadband telephone services. Incumbent telephone companies in particular
have historically dominated their regional markets. These competitors include AT&T, Qwest Communications, and Verizon Communications as well as rural
incumbents, such as Frontier Communications. Cable company competitors include companies such as Cablevision, Charter Communications, Comcast
Corporation, Cox Communications, and Time Warner Cable. These incumbent phone and cable company competitors are substantially larger and better
capitalized than we are and have the advantage of a large existing customer base. Many of these competitors are continuing to make substantial investments in
delivering broadband Internet access, VoIP phone service, and cable television to their customers and they often have larger product development and marketing
budgets than us. Providing home phone, Internet access, and cable television to many of our existing and potential customers may enhance their image as trusted
providers of services.
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The incumbent phone companies own networks that include a �last mile� connection to substantially all of our existing and potential domestic customers as well as
the places our customers call domestically. As a result, the vast majority of the calls placed by a Vonage customer are carried over the �last mile� by an incumbent
phone company, and we indirectly pay access charges to these competitors for each of these calls. In contrast, traditional wire line providers do not pay us when
their customers call our customers.

Cable companies and, in many cases incumbent phone companies, are also aggressively using their existing customer relationships to bundle services. For
example, they bundle Internet access, cable television, and home phone service with an implied price for the phone service that may be significantly below ours.
Certain incumbent phone companies are also able to bundle wireless telephone service. Many of these competitors are able to advertise on their local access
channels with no significant out-of-pocket cost and through mailings in bills with little marginal cost. They also receive advertising time as part of their
relationships with television networks, and they are able to use this time to promote their telephone service offerings.

Incumbent phone and cable companies� ownership of Internet connections to our customers could enable them to detect and interfere with the completion of our
customers� calls. While we are not aware of any such occurrence, it is unclear whether current regulations would permit these companies to degrade the quality of,
give low priority to or block entirely the information packets and other data we transmit over their lines. In addition, these companies may attempt to charge their
customers more for using our services.

7
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Many incumbent phone and cable companies routinely send technicians to customers� premises to initiate service. Although this is expensive, it also can be more
attractive to customers than installing their own router. In addition, these technicians may install an independent source of power, which can give customers
assurance that their phone service will not be interrupted during power outages.

The incumbent phone and cable companies have long-standing relationships with regulators, legislators, lobbyists, and the media. This can be an advantage for
them because legislative, regulatory or judicial developments in our rapidly evolving industry could have a negative impact on us.

In many cases, we charge prices that are lower than prices charged by the incumbent phone and cable companies. In addition, some of our competitors offer low
introductory pricing followed by an increase in price after a certain period of time. We believe that these step-up promotions enable us to gain market share by
attracting customers who leave our competitors following these price increases. We believe that we also currently compete successfully with the incumbent phone
and cable companies on the basis of the features we offer that they do not (such as area code selection, portable service, virtual phone numbers, and readable voice
mail). We offer many of these features at no extra charge.

Wireless telephone companies

We also compete with wireless phone companies, such as AT&T, Sprint, T-Mobile, and Verizon Wireless, for both our broadband telephone services and our
mobile services. Some consumers use wireless phones, instead of VoIP phones, as a replacement for a wire line phone. Also, wireless phone companies
increasingly are providing wireless broadband Internet access to their customers. As wireless providers offer more minutes at lower prices and other services that
improve calling quality, their services have become more attractive to households as a competing replacement for wire line service. For example, many wireless
phone companies now offer dual mode phones, which permit voice communications over a Wi-Fi network when available and which do not count against mobile
plan minutes. Certain wireless phone companies have also made available products incorporating femtocells that utilize broadband connections to act as a
miniature cellular tower, listening for and enhancing signals from a subscriber�s cell phone, improving call quality at a subscriber�s residence or other location. Calls
connected via a femtocell signal are carried over the customer�s home broadband network allowing the wireless carriers to offer unlimited calling or discounted
rates for calls from home. Wireless telephone companies have a strong retail presence and have significant financial resources. We are developing next-generation
services to meet the emerging needs of mobile and other connected device users by delivering easy-to-use applications that provide significant cost savings in
large existing markets. We believe that our efforts will capitalize on favorable trends including the proliferation of low or no-cost Wi-Fi and other broadband
around the world, accelerating smart phone adoption rates, and the growth of social communities.

Alternative communication providers

We also compete against established alternative communication providers such as Skype, Google Voice, magicJack, and independent VoIP service providers,
some of which are larger than us and have the ability to devote greater resources to their communications services. Some of these service providers, including
Internet product and software companies, have chosen to sacrifice telephony revenue in order to gain market share or attract users to their platform and have
offered their services at low prices or for free. While not all of these competitors currently offer the ability to call or be called by anyone not using their service,
line portability, E911 service, and customer service, in the future they may integrate such capabilities into their service offerings. As we continue the introduction
of applications that integrate different forms of voice, video, and messaging services over multiple devices, we are likely to face competition from emerging
competitors focused on similar integration, as well as from established alternative communication providers.

There is a continuing trend toward consolidation of telecommunications companies, including the acquisition of alternative communication providers by Internet
product and software companies with significant resources. In addition, certain of our competitors have partnered and may in the future partner with other
competitors to offer products and services, leveraging their collective competitive positions. We also are subject to the risk of future disruptive technologies, which
could give rise to significant new competition.

EMPLOYEES

As of December 31, 2010, we had 1,140 employees. None of our employees are subject to a collective bargaining agreement.

AVAILABLE INFORMATION

We were incorporated in Delaware in May 2000 and changed our name to Vonage Holdings Corp. in February 2001. We maintain a website with the address
www.vonage.com. The information contained on our website is not included as a part of, or incorporated by reference into, this Annual Report on Form 10-K.
Other than an investor�s own Internet access charges, we make available free of charge through our website our Annual Report on Form 10-K, Quarterly Reports
on Form 10-Q and Current Reports on Form 8-K, and amendments to these reports, as soon as reasonably practicable after we have electronically filed such
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ITEM 1A. Risk Factors
You should carefully consider the risks below, as well as all of the other information contained in this Annual Report on Form 10-K and our financial statements
and the related notes included elsewhere in this Annual Report on Form 10-K, in evaluating our company and our business. Any of these risks could materially
adversely affect our business, financial condition and results of operations and the trading price of our common stock.

For the financial information discussed in this Annual Report on Form 10-K, other than per share and per line amounts, dollar amounts are presented in
thousands, except where noted.

If we are unable to compete successfully, we could lose market share and revenue.

The telecommunications industry is highly competitive. We face increasingly intense competition from traditional telephone companies, cable companies, wireless
companies, and alternative communication providers. Our competitors include the traditional telephone service providers, including AT&T, Qwest
Communications, and Verizon Communications, which provide telephone service based on the public switched telephone network. Some of these traditional
providers also have added VoIP services to their existing telephone and broadband offerings. We also face competition from cable companies, such as
Cablevision, Charter Communications, Comcast Corporation, Cox Communications, and Time Warner Cable, which have added VoIP services to their existing
cable television and broadband offerings. Further, as wireless providers, including AT&T, Sprint, T-Mobile, and Verizon Wireless, offer more minutes at lower
prices, better coverage, and companion landline alternative services, including through products such as dual mode phones and femtocells, their services have
become more attractive to households as a replacement for wire line service.

Most traditional wire line and wireless telephone service providers and cable companies are substantially larger and better capitalized than we are and have the
advantage of greater name and brand name recognition and a large existing customer base. Because most of our target customers are already purchasing
communications services from one or more of these providers, our success is dependent upon our ability to attract target customers away from their existing
providers. Our competitors� financial resources may allow them to offer services at prices below cost or even for free in order to maintain and gain market share or
otherwise improve their competitive positions. Our competitors also could use their greater financial resources to develop and market telephony and messaging
services with more attractive features and more robust customer service. In addition, because of the other services our competitors provide, they often choose to
offer VoIP services as part of a bundle that includes other products, such as video, high speed Internet access, and wireless telephone service, which we do not
offer. This bundle may enable our competitors to offer VoIP service at prices with which we may not be able to compete or to offer functionality that integrates
VoIP service with their other offerings, both of which may be more desirable to consumers. Any of these competitive factors could make it more difficult for us to
attract and retain customers, reduce our market share and revenues, or cause us to lower our prices or offer additional features that may result in additional costs
without commensurate price increases.

We also compete against established alternative communication providers, such as Skype, Google Voice, magicJack, and independent VoIP service providers,
some of which are larger than us, have greater name and brand recognition, and have the ability to devote greater resources to their communications services.
Some of these service providers, including Internet product and software companies, have chosen to sacrifice telephony revenue in order to gain market share or
attract customers to their platform and have offered their services at low prices or for free. As we continue the introduction of applications that integrate different
forms of voice, video, and messaging services over multiple devices, we are likely to face competition from emerging competitors focused on similar integration,
as well as from established alternative communication providers. In order to compete with such service providers, we may have to reduce our prices, which would
impair our profitability, or offer additional features that may cause us to incur additional costs without commensurate price increases.

As a result of increasing competition, domestic and international telephony and messaging rates have generally decreased during the past few years, and we expect
this trend to continue. We also pass through regulatory funding obligations to customers and these costs are expected to increase for certain customers as a result
of a November 2010 order by the Federal Communications Commission (the �FCC�) that permits states to impose state universal service fund obligations on VoIP
providers. We also receive inquiries or demands from state and municipal taxing authorities seeking payment of taxes or similar fees, which taxes and fees are
charged to customers. Continued rate pressures or increasing cost to use our services could lessen or eliminate the pricing advantage that we maintain over certain
competitors and cause customers or potential customers to select alternative providers or cause us to lower our prices, which would adversely impact our revenues
and profitability.

We also are subject to the risk of future disruptive technologies. If new technologies develop that are able to deliver competing voice and messaging services at
lower prices, better or more conveniently, it could have a material adverse effect on us.

There is a continuing trend toward consolidation of telecommunications companies, including the acquisition of alternative communication providers by Internet
product and software companies, which may create competitors with greater resources. In addition, certain of our competitors have partnered and may in the future
partner with other competitors to offer products and services, leveraging their collective competitive positions, which makes it more difficult to compete with them
and could affect our profitability.

If we fail to adapt to rapid changes in the market for voice and messaging services, then our products and services could become obsolete.
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The market for our products is constantly and rapidly evolving as we and our competitors introduce new and enhanced products and services and react to changes
in VoIP and messaging technology and customer demands. We may not be able to develop or acquire new products and plans or product and plan enhancements
that compete effectively with present or emerging VoIP and messaging technologies or differentiate our products and plans based on functionality and
performance. In addition, we
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may not be able to establish or maintain strategic alliances that will permit enhancement opportunities or innovative distribution methods for our products and
plans. New products based on new technologies or new industry standards could render our existing products obsolete and unmarketable.

To succeed, we believe that we need to expand into new market segments, develop new sources of revenue from new and existing customers, enhance our current
products and plans, and develop new products and plans on a timely basis to keep pace with market needs and satisfy the increasingly sophisticated requirements
of customers. VoIP and messaging technology is complex, and new products and plans and product and plan enhancements can require long development and
testing periods. Any delays in developing and releasing new or enhanced products and plans, including as a result of any limitations with our internal systems or
the integration of our new ordering and billing platforms, could cause us to lose revenue opportunities and customers. Any technical flaws in products we release
could diminish the innovative impact of the products and have a negative effect on customer adoption and our reputation.

If we are unsuccessful at retaining customers or attracting new customers, including customers who pay for our services for mobile and
other Internet connected devices, we may experience a reduction in revenue or may be required to spend more money to grow our customer
base.

Our rate of customer terminations, or average monthly customer churn, was 2.4% for the year ended December 31, 2010. During 2010, we added 607,772
customers while 617,234 of our customers terminated. In September 2010, we eliminated the minimum service period requirement for new customers. Our churn
rate could increase in the future if customers are not satisfied with the quality and reliability of our network, the value proposition of our products, and the ability
of our customer service to meet the needs and expectations of our customers. In addition, increased competition from other providers, increasing wireless
substitution, disruptive technologies, general economic conditions, and our ability to activate and register new customers on the network, also influence our churn
rate.

Because of churn, we have to acquire new customers on an ongoing basis just to maintain our existing level of customers and revenues. As a result, marketing
expense is an ongoing requirement of our business. If our churn rate increases, we will have to acquire even more new customers in order to maintain our existing
revenues. We incur significant costs to acquire new customers, and those costs are an important factor in maintaining profitability. Therefore, if we are
unsuccessful in retaining customers, are required to spend significant amounts to acquire new customers beyond those budgeted, or our marketing and advertising
efforts are not effective in targeting specific customer segments, our revenue could decrease and our net losses could increase.

In August 2010, we introduced Vonage Mobile for Facebook, which is a free service. In the future, we may introduce other free services for mobile and other
connected devices. As an optional feature of these free services, we may offer and charge for premium services such as international calling plans, alternatives for
high priced international roaming services, and lower cost text messaging. If we are unable to attract users of these premium services, our net revenues may fail to
grow as we expect.

We may be subject to damaging and disruptive intellectual property litigation that could materially and adversely affect our business, results
of operations, and financial condition, as well as the continued viability of our company.

There has been substantial litigation in the VoIP and related industries regarding intellectual property rights and, given the rapid technological change in our
industry and our continual development of new products and services, we and/or our commercial partners may be subject to infringement claims from time to
time. For example, we may be unaware of filed patent applications and issued patents that could include claims covering our products and services. We were
subject to patent infringement claims in the past, including suits that we settled in 2007 and 2008 for a total of $243,825 with Verizon, Sprint, AT&T, Nortel
Networks, and others. We are also currently named as a defendant in a suit that relates to patent infringement and from time to time we receive letters from third
parties initiating an opportunity for us to obtain licenses to patents that may be relevant to our business. See �Item 3. � Legal Proceedings�IP Matters.�

Parties making claims of infringement may be able to obtain injunctive or other equitable relief that could effectively block our ability to provide our services and
could cause us to pay substantial royalties, licensing fees, damages or settlement fees. The defense of any lawsuit could divert management�s efforts and attention
from ordinary business operations and result in time-consuming and expensive litigation, regardless of the merits of such claims. These outcomes may:

> result in the loss of a substantial number of existing customers or prohibit the acquisition of new customers;

> lead to an event of default under the terms of our credit facility, which could permit the lenders to declare due and payable immediately all amounts due under
the credit facility, including principal and accrued interest, and take action to foreclose upon the collateral securing the indebtedness;

> cause us to accelerate expenditures to preserve existing revenues;
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> cause existing or new vendors to require prepayments or letters of credit;

> cause our credit card processors to demand reserves or letters of credit or make holdbacks;

> result in substantial employee layoffs;

> materially and adversely affect our brand in the market place and cause a substantial loss of goodwill;

> cause our stock price to decline significantly or otherwise cause us to fail to meet the continued listing requirements of the New York Stock Exchange, which
could distract management and result in the delisting of our common stock from the exchange;

> materially and adversely affect our liquidity, including our ability to pay debts and other obligations as they become due;

> cause us to change our business methods or services;

> require us to cease certain business operations or offering certain products and services; and

> lead to our bankruptcy or liquidation.
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If we fail to protect our internally developed systems and software and our trademarks, we may become involved in costly litigation or our
business or brand may be harmed.

Our ability to compete effectively is dependent in large part upon the maintenance and protection of systems and software that we have developed internally based
on open standards. While we have five internally developed issued patents, a number of pending patent applications, and acquired three patents from Digital
Packet Licensing, Inc., we cannot patent much of the technology that is important to our business. Our pending patent applications may not be granted. Any issued
patent that we own may be challenged, narrowed, invalidated, or circumvented. To date, we have relied on copyright and trade secret laws, as well as
confidentiality procedures and licensing arrangements, to establish and protect our rights to this technology. We typically enter into confidentiality or license
agreements with our employees, consultants, customers, and vendors in an effort to control access to and distribution of technology, software, documentation, and
other information. Despite these precautions, it may be possible for a third party to copy or otherwise obtain and use this technology without authorization.
Policing unauthorized use of this technology is difficult. The steps we take may not prevent misappropriation of the technology we rely on. In addition, effective
protection may be unavailable or limited in some jurisdictions outside the United States, Canada, and the United Kingdom. Litigation may be necessary in the
future to enforce or protect our rights or to determine the validity and scope of the rights of others. That litigation could cause us to incur substantial costs and
divert resources away from our daily business, which in turn could materially adversely affect our business.

The unlicensed use of our brand by third parties could harm our reputation, cause confusion among our customers, and impair our ability to market our services.
To that end, we have registered numerous trademarks and service marks and have applied for registration of our trademarks and service marks in the United States
and abroad to establish and protect our brand names as part of our intellectual property strategy. If our applications receive objections or are successfully opposed
by third parties, it will be difficult for us to prevent third parties from using our brand without our permission. Moreover, successful opposition to our applications
might encourage third parties to make additional oppositions or commence trademark infringement proceedings against us, which could be costly and time
consuming to defend against. If we decide to take limited or no action to protect our trademarks, our trademark rights may be diluted and subject to challenge or
invalidation, which could materially and adversely affect our brand in the market place.

Certain rights to third party patents and technology may expire and not be extended, or may not be available.

Certain previously disclosed patent rights granted to the Company under our agreements with Verizon, AT&T, and Sprint will expire between October 2011 and
May 2014. It may be necessary to negotiate extensions of such rights, and if so and we are unable to do so on terms acceptable to us upon expiration, our making,
using and selling of existing and future products and services may be subject to challenges as infringing Verizon, AT&T or Sprint patents. In addition, we may
seek to obtain rights to third party technology in the future, but may not be able to agree upon commercially reasonable terms or at all with respect to obtaining
such rights. If we are unable to extend existing licenses or are unable to obtain rights to other technology that may be commercially advantageous or necessary for
our product and service offerings, we may experience a decrease in the quality of our products or services or we may lose the ability to provide our products and
services on a non-infringing basis until alternative technology or suitable alternative products and services can be developed, identified, obtained (through
acquisition, license or other grants of rights), and integrated.

Our ability to provide our telephony service and manage related customer accounts is dependent upon third-party facilities, equipment, and
systems, the failure of which could cause delays or interruptions of our service, damage our reputation, cause us to lose customers, limit our
growth, and affect our financial condition.

Our success depends on our ability to provide quality and reliable telephony service, which is in part dependent upon the proper functioning of facilities and
equipment owned and operated by third parties and is, therefore, beyond our control. Unlike traditional wire line telephone service or wireless service, our service
requires our customers to have an operative broadband Internet connection and an electrical power supply, which are provided by the customer�s Internet service
provider and electric utility company, respectively, and not by us. The quality of some broadband Internet connections may be too poor for customers to use our
services properly. In addition, if there is any interruption to a customer�s broadband Internet service or electrical power supply, that customer will be unable to
make or receive calls, including emergency calls, using our service.

We outsource several of our network functions to third-party providers. For example, we outsource the maintenance of our regional data connection points, which
are the facilities at which our network interconnects with the public switched telephone network. If our third-party service providers fail to maintain these facilities
properly, or fail to respond quickly to problems, our customers may experience service interruptions. Interruptions in our service caused by third-party facilities
have in the past caused and may in the future cause us to lose customers or cause us to offer substantial customer credits, which could adversely affect our revenue
and profitability. If interruptions adversely affect the perceived reliability of our service, we may have difficulty attracting new customers, and our brand,
reputation, and growth will be negatively impacted.

In order to access our residential, small office, and home office services, a customer needs to connect a standard telephone to a broadband Internet connection
through a Vonage-enabled device that we provide. Although we closely monitor inventory levels, if we are unable to procure a sufficient number of devices from
our single supplier in a timely manner, including as a result of a failure by a component supplier, we would be delayed in activating new customers and may lose
these customers.

We also rely on third parties for some of our back office functions. For example, in December 2009, we entered into an agreement with Amdocs, Inc. to license
systems to enhance our ordering and billing capabilities. We expect to begin transitioning to the new systems in 2011. Any challenges we encounter with the
implementation of the new systems or the transition could affect customer satisfaction. Any failure to develop and implement ordering and billing systems that
meet our requirements in a timely manner, or at all, may materially affect our ability to
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introduce next generation products on the schedule that we prefer and could result in increased costs to enhance our existing ordering and billing systems or
procure replacement systems. As a result, our growth, system of internal controls, or results of operations could be materially and adversely affected.

We rely on third parties to provide a portion of our customer service representatives, provide aspects of our E-911 service, and initiate local
number portability for our customers. If these third parties do not provide our customers with reliable, high-quality service, our reputation
will be harmed and we may lose customers.

We offer our customers support 24 hours a day, seven days a week through both our comprehensive online account management website and our toll free number.
Our customer support is currently provided via United States based employees as well as third party partners located in the United States, Philippines, Costa Rica,
Chile, and India. We offer support in English, Spanish, and French Canadian. Our third-party providers generally represent us without identifying themselves as
independent parties. The ability to support our customers may be disrupted by natural disasters, inclement weather conditions, civil unrest, and other adverse
events in the locations where our customer support is provided.

We also contract for services required to provide E-911 services including assistance in routing emergency calls, terminating E-911 calls, operating a national call
center that is available 24 hours a day, seven days a week to receive certain emergency calls, and maintaining PSAP databases for the purpose of deploying and
operating E-911 services. Interruptions in service from our vendor could cause failures in our customers� access to E-911 services and expose us to liability and
damage our reputation.

We also have agreements with companies that initiate our local number portability, which allow new customers to retain their existing telephone numbers when
subscribing to our services.

If any of these third parties do not provide reliable, high-quality service, our reputation and our business will be harmed. In addition, industry consolidation among
providers of services to us may impact our ability to obtain these services or increase our expense for these services.

Flaws in our technology and systems, our failure to adapt our systems to any new Internet Protocol, or hacker attacks could cause delays or
interruptions of service, which could damage our reputation, cause us to lose customers, and limit our growth.

Although we have designed our service network to reduce the possibility of disruptions or other outages, our service may be disrupted by problems with our
technology and systems, such as malfunctions in our software or other facilities and overloading of our network. As we attract new subscribers, we expect
increased call volume that we need to manage to avoid network interruptions. In particular, as we have marketed to different international long distance markets,
we have seen international call volumes to targeted countries increase. During the next few years we expect wide-spread industry adoption of a new Internet
Protocol, which is a set of standard communications and routing mechanisms. Customers may experience periodic delays of service caused by the industry
transition to this new Internet Protocol. Interruptions have caused and may in the future cause us to lose customers and offer substantial customer credits, which
could adversely affect our revenue and profitability. Network interruptions may also impair our ability to sign-up new customers. During 2010, we had multiple
outages that affected groups of customers at various times, some of which affected large groups of customers for several hours. In addition, because our systems
and our customers� ability to use our services are Internet-dependent, our services may be subject to �hacker attacks� from the Internet, which could have a significant
impact on our systems and services. If service interruptions adversely affect the perceived reliability of our service, we may have difficulty attracting and retaining
customers and our brand reputation and growth may suffer.

Third parties may fraudulently use our name to obtain access to customer accounts and other personal information, use our services to
commit fraud or steal our services, which could damage our reputation, limit our growth, and cause us to incur additional expenses.

Our customers have been subject to �phishing,� which occurs when a third party sends an email or pop-up message to a customer that claims to be from a business or
organization that provides services to the customer. The purpose of the inquiry is typically to encourage the customer to visit a bogus website designed to look like
a website operated by the legitimate business or organization. At the bogus website, the operator attempts to trick the customer into divulging customer account or
other personal information such as credit card information or to introduce viruses through �trojan horse� programs to the customers� computers. This has resulted in
identity theft from our customers and the unauthorized use of Vonage services. Third parties have also used our communications services to commit fraud.
Although we have engaged a third party to assist in the shutdown of purported phishing sites, if we are unable to detect and prevent �phishing,� use of our services
for fraud, and similar activities, our brand reputation and growth may suffer and we may incur additional costs, including costs to increase security, or be required
to credit significant amounts to customers.

Third parties also have used our communications services without paying, including by submitting fraudulent credit card information. This has resulted in our
incurring the cost of providing the services, including incurring call termination fees, without any corresponding revenues. We have implemented anti-fraud
procedures in order to limit the expenses resulting from theft of service, which were not material in 2010. If our procedures are not effective, theft of service could
significantly increase our expenses and negatively impact our profitability.

Our business may be harmed if we are unable to maintain data security and meet Payment Card Industry data security standards.

We are dependent upon automated information technology processes. Any failure to maintain the security of our data and our employees� and customers�
confidential information, including via the penetration of our network security and the misappropriation of confidential information, could result in financial
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obligations to third parties, fines, penalties, regulatory proceedings, and private litigation with potentially large costs. Any such failure also could put us at a
competitive disadvantage and result in deterioration in our employees� and customers� confidence in us, which may have a material adverse impact on our business,
financial condition, and results of operations.
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We make available on our website our privacy policy, which describes how we collect, use, and disclose our customers� personal information. As we expand our
international operations into new geographies, we may become subject to local data security, privacy, data retention, and disclosure laws and regulations. It may
be difficult for us to comply with these laws and regulations if they were deemed to be applicable to us.

We are subject to Payment Card Industry (�PCI�) data security standards, which require periodic audits by independent third parties to assess compliance. PCI data
security standards are a comprehensive set of requirements for enhancing payment account data security that was developed by the PCI Security Standards
Council including American Express, Discover Financial Services, JCB International, MasterCard Worldwide, and VISA Inc., to help facilitate the broad adoption
of consistent data security measures. Failure to comply with the security requirements as identified in subsequent audits or rectify a security issue may result in
fines. While we believe it is unusual, restrictions on accepting payment cards, including a complete restriction, may be imposed on companies that are not
compliant.

We may incur significant costs and harm to our reputation from lawsuits and regulatory inquiries related to our business practices, which
may also divert the attention of our management from other aspects of our business.

We were named in several purported class actions in California, New Jersey, and Washington that alleged a wide variety of deficiencies with respect to our
business practices, marketing disclosures, e-mail marketing, and quality issues for both phone and fax service. In 2010, the parties reached a proposed settlement
that included a release and dismissal with prejudice of all consumer claims against us and provided a settlement benefit of $4,750 into a common fund for the
benefit of class members. The common fund will include all awarded fees, costs, and expenses (including attorneys� fees and costs), some of the costs to provide
notice of settlement, administrative expenses, and incentive awards, if any, with the remainder of the common fund to be distributed to members of the class
pursuant to a plan of allocation among class members.

We have also been subject to periodic regulatory inquiries regarding our business practices, including an investigation settled in 2009 with a group of 32 States
attorney generals into certain of our business practices. There was no finding of any violation or wrongdoing by us, and the 32 states participating in the settlement
have released us and our affiliates from the matters investigated. In connection with the settlement, we agreed to pay an aggregate of $3,000 to the participating
states, including amounts to cover legal and investigation fees incurred. To improve the customer experience and promote continued customer satisfaction, we also
agreed to implement certain enhancements to our business practices, many of which we implemented prior to completion of the settlement. We also agreed to
provide refunds for certain affected consumers. Any such claims or regulatory inquiries, whether successful or not, could require us to devote significant amounts
of monetary or human resources to defend ourselves and could harm our reputation. We may need to spend significant amounts on our legal defense, senior
management may be required to divert their attention from other portions of our business, new product launches may be deferred or canceled as a result of any
proceedings, and we may be required to make changes to our present and planned products or services. If, as a result of any proceedings, a judgment is rendered or
a decree is entered against us, it may materially and adversely affect our business, financial condition, and results of operations and harm our reputation.

If we require additional capital, we may not be able to obtain additional financing on favorable terms or at all.

We may need to pursue additional financing to respond to new competitive pressures, pay extraordinary expenses such as litigation settlements or judgments or
fund growth, including through acquisitions. Because of our past significant losses and our limited tangible assets, we do not fit traditional credit lending criteria,
which, in particular, could make it difficult for us to obtain loans or to access the capital markets. In addition, the credit documentation for our recent financing
contains affirmative and negative covenants that affect, and in many respects may significantly limit or prohibit, among other things, our and certain of our
subsidiaries� ability to incur, refinance or modify indebtedness and create liens.

The debt agreements governing our December 2010 financing contain restrictions that may limit our flexibility in operating our business.

On December 14, 2010, we consummated a financing consisting of a $200,000 senior secured term loan (the �Credit Facility�) replacing our November 2008
financing. The Credit Facility contains various covenants and other restrictions that limit our ability and/or the ability of certain of our subsidiaries to engage in
specified types of transactions. These covenants and other restrictions may under certain circumstances limit, but not necessarily preclude, our and certain of our
subsidiaries� ability to, among other things:

> incur, refinance or modify indebtedness;
> create liens;
> pay cash dividends on or repurchase our capital stock or make other restricted payments;
> make investments in excess of certain amounts;
> enter into acquisitions, sales, and mergers in excess of certain amounts;
> enter into sale and leaseback transactions;
> amend our organizational documents;
> substantially change the nature of our business; and
> enter into transactions with our stockholders and affiliates.
Under the Credit Facility, we are required to maintain a specified maximum consolidated leverage ratio and a minimum consolidated interest coverage ratio. In
addition, the Credit Facility limits our capital expenditures. Our ability to comply with such financial and other covenants can be affected by events beyond our
control, so we may not be able to comply with these covenants. A breach of any such covenant could result in a default under the Credit Facility. In that case, the
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to foreclose upon the collateral securing the indebtedness.
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Our credit card processors have the ability to take significant holdbacks in certain circumstances. The reinstatement of such holdbacks likely
would have a material adverse effect on our liquidity.

Historically, our credit card processors have established reserves to cover any exposure that they may have as we collect revenue in advance of providing services
to our customers, which is a customary practice for companies that bill their customers in advance of providing services. During 2010, our credit card processors
released all reserves which consisted of cash reserves of $23,101 and a cash-collateralized letter of credit for $10,500. Under our credit card processing agreements
with our Visa, MasterCard, American Express, and Discover credit card processors, the credit card processor has the right, in certain circumstances, including
adverse events affecting our business, to impose a holdback of our advanced payments purchased using a Visa, MasterCard, American Express, or Discover credit
card, as applicable, or demand additional reserves or other security. If circumstances were to occur that would allow any of these processors to reinstate a
holdback, the negative impact on our liquidity likely would be significant. In addition, our Visa and MasterCard credit card processing agreement may be
terminated by the credit card processor at its discretion if we are deemed to be financially insecure. As a significant portion of payments to us are made through
Visa and MasterCard credit cards, if the credit card processor does not assist in transitioning our business to another credit card processor, the negative impact on
our liquidity likely would be significant.

The success of our business relies on customers� continued and unimpeded access to broadband service. Providers of broadband services
may be able to block our services or charge their customers more for also using our services, which could adversely affect our revenue and
growth.

Our customers must have broadband access to the Internet in order to use our service. Some providers of broadband access, including outside of the United States,
may take measures that affect their customers� ability to use our service, such as degrading the quality of the data packets we transmit over their lines, giving those
packets low priority, giving other packets higher priority than ours, blocking our packets entirely or attempting to charge their customers more for also using our
services.

In the United States, it is not clear whether suppliers of broadband Internet access have a legal obligation to allow their customers to access and use our service
without interference. As a result of recent decisions by the United States Supreme Court and the FCC, providers of broadband services are subject to relatively
light regulation by the FCC. Consequently, federal and state regulators might not prohibit broadband providers from limiting their customers� access to VoIP or
otherwise discriminating against VoIP providers. In August 2008, however, the FCC found that it had the authority to order a major cable operator to cease using
network management practices that interfered with its broadband service users� ability to use certain types of applications. The cable operator sought judicial
review of the FCC�s decision and the United States Court of Appeals for the District of Columbia Circuit granted the cable operator�s appeal finding that the FCC
had not adequately justified its authority to regulate the cable operator�s conduct. More recently in December 2010, the FCC adopted new net neutrality rules that
would protect services like ours from interference. Several providers have already sought judicial review of the FCC�s new net neutrality rules. Interference with
our service or higher charges for also using our service could cause us to lose existing customers, impair our ability to attract new customers, and harm our
revenue and growth. These problems could also arise in international markets.

Regulation of VoIP services is developing and therefore uncertain, and future legislative, regulatory or judicial actions could adversely
affect our business and expose us to liability.

Our business has developed in a relatively lightly regulated environment. However, the United States and other countries have begun to assert regulatory authority
over VoIP and are continuing to evaluate how VoIP will be regulated in the future. Both the application of certain existing rules to us and our competitors and the
effects of future regulatory developments are uncertain.

Interconnected VoIP providers, such as Vonage, are subject to certain FCC rules. For example, on August 5, 2005, the FCC released an Order extending the
obligations of the Communications Assistance for Law Enforcement Act (�CALEA�) to interconnected VoIP providers. Under CALEA, telecommunications carriers
must assist law enforcement in executing electronic surveillance, which include the capability of providing call content and call-identifying information to a local
enforcement agency, or LEA, pursuant to a court order or other lawful authorization. To date, we have taken significant steps towards CALEA compliance. We
could be subject to an enforcement action by the FCC if our CALEA solution is deemed not fully operational.

Effective February 2, 2011, another FCC order reduced to one business day the amount of time that a telecommunications provider such as Vonage has to port a
telephone number to another provider. If we, or third parties we rely upon for porting, have difficulty complying with the new one-day porting requirement, we
could be subject to FCC enforcement action.

Future legislative, judicial or other regulatory actions could have a negative effect on our business. If we become subject to the rules and regulations applicable to
telecommunications providers in individual states, we may incur significant litigation and compliance costs, and we may have to restructure our service offerings,
exit certain markets, or raise the price of our services, any of which could cause our services to be less attractive to customers. In addition, future regulatory
developments could increase our cost of doing business and limit our growth.

As we expand our international operations into new geographies, we will be increasingly subject to risks that are inherent in operating
abroad, including increased governmental regulation, currency restrictions, and other restraints and burdensome taxes.
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Our services are in use in countries outside of the United States, Canada, and the United Kingdom where we have regular operations including countries where
providing VoIP services is illegal. It is possible that governments outside of the United States, Canada, and the United Kingdom may try to subject our services to
governmental regulations, including telecommunications, data retention, privacy, consumer protection, financial, and other laws and regulations. In addition, if
these governments believe that we are providing unauthorized service in
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their countries, they may pursue fines, penalties, or other governmental action, including criminal action, that may damage our brand and reputation.

As we expand our international operations into new geographies, we expect to become subject to numerous additional governmental regulations, including
telecommunications, data retention, privacy, consumer protection, financial, and other applicable laws and regulations. Some of these regulations may be
complicated or unsettled. Any failure to comply with governmental regulation could result in fines, penalties, or other governmental action, including criminal
action, and may damage our brand and reputation. In addition, changes in legislation or regulations and actions by regulators, including changes in administration
and enforcement policies, may from time to time require modifications to our offerings or the payment of fines and penalties, or both. In the United States,
Canada, and United Kingdom, we are not a regulated telecommunications business. We may need to change our service offerings to avoid regulation as a
telecommunications business in a jurisdiction or if we are treated as a regulated telecommunications business, we may be required to incur additional expenses. If
we use a local partner to provide services in a country and the local partner does not comply with applicable governmental regulations, we may face additional
regulation, liabilities, penalties or other governmental action, and our brand and reputation may be harmed.

As a United States-based company, any foreign subsidiary that we use for international operations may be subject to a variety of governmental regulations in the
countries where we market our products, including tariffs and taxes. For example, distributions of earnings and other payments, including interest, received from
our foreign subsidiaries may be subject to withholding taxes imposed by the jurisdiction in which such entities are formed or operating, which will reduce the
amount of after-tax cash we can receive. In general, as a United States corporation, we may claim a foreign tax credit against our federal income tax expense for
such foreign withholding taxes and for foreign income taxes paid directly by foreign corporate entities in which we own 10% or more of the voting stock. The
ability to claim such foreign tax credits and to utilize net foreign losses is, however, subject to numerous limitations, and we may incur incremental tax costs as a
result of these limitations or because we are not currently in a tax-paying position in the United States. We may also be required to include in our income for
United States federal income tax purposes our proportionate share of certain earnings of those foreign subsidiaries that are classified as �controlled foreign
corporations� without regard to whether distributions have been actually received from such subsidiaries.

As we expand international operations we will become more dependent on the economies of the markets in which we have operations. These markets are expected
to be in countries with economies in various stages of development or structural reform, and our operations in such markets also could be affected by:

> political, social and economic instability;

> war, civil disturbance or acts of terrorism;

> taking of property by nationalization or expropriation without fair compensation;

> imposition of limitations on conversions of foreign currencies into United States dollars or remittance of dividends and other payments by foreign
subsidiaries;

> hyperinflation; and

> impositions or increase of investment and other restrictions or requirements by foreign governments.
Our international operations involve transactions in a variety of currencies. Our financial results may be significantly affected by fluctuations of currency exchange
rates. To the extent that foreign subsidiaries distribute dividends in local currencies in the future, the amount of cash to be received by us will be affected by
fluctuations in exchange rates, and such shifts in the currency exchange rates may have a material adverse effect on us. We do not maintain derivatives for
managing foreign currency exchange rate risks.

A number of our agreements are governed by the laws of, and subject to dispute resolution in the courts of, or through arbitration proceedings in, the country or
region in which the operations are located. We cannot accurately predict whether such forum will provide us with an effective and efficient means of resolving
disputes that may arise in the future. Even if we are able to obtain a satisfactory decision through arbitration or a court proceeding, we could have difficulty
enforcing any award or judgment on a timely basis. Our ability to obtain or enforce relief in the United States is uncertain.

If customers do not accept the differences between our service and traditional telephone service, they may choose to remain with their
current telephone service provider or may choose to return to service provided by traditional telephone companies.
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For certain users, aspects of our service are not the same as traditional telephone service. Our continued growth is dependent on the adoption of our services by
mainstream customers, so these differences are important. For example:

> Both our E-911 and emergency calling services are different, in significant respects, from the 911 service associated with traditional wire line and wireless
telephone providers and, in certain cases, with other VoIP providers.

> Our customers may experience lower call quality than they are used to from traditional wire line telephone companies, including static, echoes, and delays in
transmissions.

> Our customers may experience higher dropped-call rates than they are used to from traditional wire line telephone companies.

> Customers who obtain new phone numbers from us do not appear in the phone book and their phone numbers are not available through directory assistance
services offered by traditional telephone companies.

> Our customers cannot accept collect calls.

> Our customers cannot call premium-rate telephone numbers such as 1-900 numbers and 976 numbers.

> In the event of a power loss or Internet access interruption experienced by a customer, our service is interrupted. Unlike some of our competitors, we have not
installed batteries at customer premises to provide emergency power for our customers� equipment if they lose power, although we do have backup power
systems for our network equipment and service platform.

If customers do not accept the differences between our service and traditional telephone service, they may choose to remain

15

Edgar Filing: VONAGE HOLDINGS CORP - Form 10-K

Table of Contents 32



Table of Contents

with their current telephone service provider or may choose to return to service provided by traditional telephone companies.

Our emergency and E-911 calling services may expose us to significant liability.

The FCC rules for the provision of 911 service by interconnected VoIP providers, such as the VoIP service we provide, require that for all geographic areas
covered by the traditional wire line E-911 network, interconnected VoIP providers must provide E-911 service as defined by the FCC�s rules. Under the FCC�s
rules, E-911 service means that interconnected VoIP providers must transmit the caller�s telephone number and registered location information to the appropriate
PSAP for the caller�s registered location. Vonage provides E-911 service, under the FCC�s rules, to approximately 99.97% of its subscriber lines.

The remaining subscriber lines do not have E-911 service for a variety of reasons including refusal by PSAPs to accept VoIP 911 calls, the inability of PSAPs to
receive the registered location data from us, and the failure by third party companies with whom we contract to provide aspects of our E-911 service to obtain the
necessary access or complete implementation of the necessary interfaces to the traditional wire line E-911 infrastructure. In addition, certain of our services
designed to be highly mobile including soft phone service, which is software that enables a customer to make telephone calls from a computer, route callers to a
national emergency call center that in turns routes the call to the appropriate PSAP.

We could be subject to enforcement action by the FCC for our subscriber lines that do not have E-911 service. This enforcement action could result in significant
monetary penalties and restrictions on our ability to offer non-compliant services.

Delays our customers may encounter when making emergency services calls and any inability of a PSAP to automatically recognize the caller�s location or
telephone number can have devastating consequences. Customers have attempted, and may in the future attempt, to hold us responsible for any loss, damage,
personal injury or death suffered as a result. In July 2008, the New and Emerging Technologies 911 Improvement Act of 2008 became law and provided that
interconnected VoIP providers have the same protections from liability for the operation of 911 service as traditional wire line and wireless providers. Limitations
on liability for the provision of 911 service are normally governed by state law and these limitations typically are not absolute. Thus, for example, we could be
subject to liability for a problem with our 911 service where our failures are greater than mere negligence. It is also unclear under the FCC�s rules whether the
limitations on liability would apply to those subscriber lines where Vonage does not provide E-911 service.

We are dependent on a small number of individuals, and if we lose key personnel upon whom we are dependent, our business will be
adversely affected.

Many of the key responsibilities of our business have been assigned to a relatively small number of individuals. Our future success depends to a considerable
degree on the vision, skills, experience, and effort of our senior management, especially Marc P. Lefar, our Chief Executive Officer. The loss of the services of
these officers could have a material adverse effect on our business. In addition, our continued growth depends on our ability to attract and retain experienced key
employees.

We have incurred losses since our inception, and we may continue to incur losses in the future.

While we achieved profitability in certain quarters in 2009 and 2010 under United States Generally Accepted Accounting Principles (�GAAP�), we incurred net
losses of $42,598 and $83,665 for the years ended December 31, 2009 and 2010, respectively. For the period from our inception through December 31, 2010, our
accumulated deficit was $1,171,901. Our net losses initially were driven primarily by start-up costs and the cost of developing our technology and later by patent
litigation settlements and marketing expenses. Most recently, our net losses have been driven principally by marketing expenses, investments in research and
development and customer care, increased interest expense as a result of the financing that we completed in November 2008 and non-cash charges associated with
the conversion feature of the now converted convertible notes and our December 2010 refinancing.

Although we believe we will achieve consistent profitability in the future, we ultimately may not be successful. We believe that our ability to achieve consistent
profitability will depend, among other factors, on our ability to continue to achieve and maintain substantive operational improvements and structural cost
reductions while maintaining and growing our net revenues. In addition, certain of the costs of our business are not within our control and may increase. For
example, we and other telecommunications providers are subject to regulatory termination charges imposed by regulatory authorities in countries to which
customers make calls, such as India where regulatory authorities have been petitioned by local providers to consider termination rate increases. As we attract
additional international long distance callers, we will be more affected by these increases to the extent that we are unable to offset such costs by passing through
price increases to customers.

Jeffrey A. Citron, our founder, non-executive Chairman, and a significant stockholder, exerts significant influence over us.

As of December 31, 2010, Mr. Citron beneficially owned approximately 26.0% of our outstanding common stock, including outstanding securities exercisable for
common stock within 60 days of such date. As a result, Mr. Citron is able to exert significant influence over all matters presented to our stockholders for approval,
including election and removal of our directors and change of control transactions. In addition, as our non-executive Chairman, Mr. Citron has and will continue to
have influence over our strategy and other matters as a board member. Mr. Citron�s interests may not always coincide with the interests of other holders of our
common stock.

We may be unable to fully realize the benefits of our net operating loss (�NOL�) carry forwards if an ownership change occurs.
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If we were to experience another �change in ownership� under Section 382 of the Internal Revenue Code (�Section 382�), the NOL carry forward limitations under
Section 382 would impose an annual limit on the amount of the future taxable income that may be offset by our NOL generated prior to the change in ownership.
If a change in ownership were to occur, we may be unable to use a significant portion of our NOL to offset future
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taxable income. In general, a change in ownership occurs when, as of any testing date, there has been a cumulative change in the stock ownership of the
corporation held by 5% stockholders of more than 50 percentage points over an applicable three-year period. For these purposes, a 5% stockholder is generally any
person or group of persons that at any time during an applicable three-year period has owned 5% or more of our outstanding common stock. In addition, persons
who own less than 5% of the outstanding common stock are grouped together as one or more �public group� 5% stockholders. Under Section 382, stock ownership
would be determined under complex attribution rules and generally includes shares held directly, indirectly (though intervening entities), and constructively (by
certain related parties and certain unrelated parties acting as a group).

The market price of our common stock has been and may continue to be volatile, and purchasers of our common stock could incur
substantial losses.

Securities markets experience significant price and volume fluctuations. This market volatility, as well as general economic conditions, could cause the market
price of our common stock to fluctuate substantially. The trading price of our common stock has been, and is likely to continue to be, volatile. Many factors that
are beyond our control may significantly affect the market price of our shares. These factors include:

> changes in our earnings or variations in operating results;

> any shortfall in revenue or increase in losses from levels expected by securities analysts;

> judgments in our litigation;

> changes in regulatory policies or tax law;

> operating performance of companies comparable to us;

> general economic trends and other external factors; and

> market conditions and competitive pressures that prevent us from executing on our future growth initiatives.
If any of these factors causes the price of our common stock to fall, investors may not be able to sell their common stock at or above their respective purchase
prices.

Our certificate of incorporation and bylaws, the agreements governing our indebtedness and the terms of certain settlement agreements to
which we are a party contain provisions that could delay or discourage a takeover attempt, which could prevent the completion of a
transaction in which our stockholders could receive a substantial premium over the then-current market price for their shares.

Certain provisions of our restated certificate of incorporation and our second amended and restated bylaws may make it more difficult for, or have the effect of
discouraging, a third party from acquiring control of us or changing our board of directors and management. These provisions:

> permit our board of directors to issue additional shares of common stock and preferred stock and to establish the number of shares, series designation, voting
powers (if any), preferences, other special rights, qualifications, limitations or restrictions of any series of preferred stock;

> limit the ability of stockholders to amend our restated certificate of incorporation and second amended and restated bylaws, including supermajority
requirements;
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> allow only our board of directors, Chairman of the board of directors or Chief Executive Officer to call special meetings of our stockholders;

> eliminate the ability of stockholders to act by written consent;

> require advance notice for stockholder proposals and director nominations;

> limit the removal of directors and the filling of director vacancies; and

> establish a classified board of directors with staggered three-year terms.
In addition, a change of control would constitute an event of default under our Credit Facility. Upon the occurrence of an event of default, the lenders could elect
to declare due and payable immediately all amounts due under the Credit Facility, including principal and accrued interest, and may take action to foreclose upon
the collateral securing the indebtedness.

Under our Credit Facility, a �change of control� would result from the occurrence of, among other things, the acquisition by any person or group (other than
Mr. Citron and his majority-controlled affiliates) of 35% or more of the voting and/or economic interest of our outstanding common stock on a fully-diluted basis.

We encourage you to read the agreement in full, including the definition of �change of control� therein. The Credit Facility has been previously filed with the
Securities and Exchange Commission as Exhibit 10.1 to a Form 8-K filed by us on December 14, 2010.

Further, we were named as a defendant in several suits that related to patent infringement and entered into agreements to settle certain of the suits in 2007. Certain
terms of those agreements, including licenses and covenants not to sue, will be restricted upon a change of control, which may discourage certain potential
purchasers from acquiring us.

Such provisions could have the effect of depriving stockholders of an opportunity to sell their shares at a premium over prevailing market prices. Any delay or
prevention of, or significant payments required to be made upon, a change of control transaction or changes in our board of directors or management could deter
potential acquirors or prevent the completion of a transaction in which our stockholders could receive a substantial premium over the then-current market price for
their shares.
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ITEM 1B. Unresolved Staff Comments
Not applicable.

ITEM 2. Properties
The following is a summary of our offices and locations:

Location Business Use
Square

Footage

Lease
Expiration

Date
Holmdel, New Jersey Corporate Headquarters, Network Operations, Customer Service, Sales and Marketing, and

Administration 350,000 2017
London, United Kingdom Sales and Marketing, Administration 3,472 2015
Atlanta, Georgia Product Development 2,588 2011
Tel Aviv, Israel Application Development 5,866 2015

361,926
We believe that the facilities that we occupy are adequate for our current needs and do not anticipate leasing any additional space.

ITEM 3. Legal Proceedings

From time to time, we may become party to litigation and subject to claims, normally incidental to the ordinary course of our business.

Litigation

Consumer Class Action Litigations. We were named in several purported class actions venued in California, New Jersey, and Washington alleging a wide variety
of deficiencies with respect to our business practices and marketing disclosures.

These class actions, on behalf of both nationwide and state classes, generally alleged that we delayed and/or refused to allow consumers to cancel their Vonage
service; failed to disclose procedural impediments to cancellation; failed to adequately disclose that their 30 or 60-day money back guarantee did not give
consumers 30 to 60 days to try out our services; suppressed and concealed the true nature of our services and disseminated false advertising about the quality,
nature and terms of our services; imposed an unlawful early termination fee; and invoked unconscionable provisions of our Terms of Service to the detriment of
customers. On May 11, 2007, plaintiffs in one action petitioned the Judicial Panel on Multidistrict Litigation (the �Panel�) seeking transfer and consolidation of the
pending actions to a single court for coordinated pretrial proceedings. In an Order dated August 15, 2007, the Panel transferred the pending actions to the United
States Court for the District of New Jersey, captioned In re Vonage Marketing and Sales Practices Litigation, MDL No. 1862, Master Docket No. 07-CV-3906
(USDC, D.N.J.). On October 1, 2007, counsel for one group of plaintiffs moved before the Court for Consolidation and Appointment of Co-Lead Counsel of the
actions, and requested time to file an Amended Consolidated Complaint. On November 6, 2008, the Court entered an Order Granting Consolidation and
Appointment of Co-Lead Counsel, and ordered that a consolidated Complaint be filed within 45 days, which Complaint was filed on December 19, 2008. On
February 6, 2009, we filed a Motion to Compel Arbitration. On September 1, 2009, the Court denied without prejudice the Motion to Compel Arbitration. On
December 2, 2009, we filed a Renewed Motion to Compel Arbitration. Briefing on the motion was completed in February 2010. The parties engaged in limited
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discovery. On July 8, 2010, the Court requested that the parties submit supplemental letters to the Court on or before July 30, 2010, addressing the relevance of
recent decisions by the United States Supreme Court and the United States Court of Appeals for the 3rd Circuit regarding arbitration provisions and the parties
filed those submissions.

On September 23, 2010, the parties reached a proposed settlement that includes a release and dismissal with prejudice of all consumer claims against us and will
provide a settlement benefit of $4,750 into a common fund for the benefit of class members. The common fund will include all awarded fees, costs, and expenses
(including attorneys� fees and costs), certain costs to provide notice of settlement, administrative expenses, and incentive awards, if any, with the remainder of the
common fund to be distributed to members of the class pursuant to a plan of allocation among class members. On September 28, 2010, the Court entered a Joint
Stipulation staying the proceedings and terminating the pending Renewed Motion to Compel Arbitration. On December 23, 2010, the parties filed the proposed
Settlement Agreement with the Court. On January 3, 2011, the Court granted Preliminary Approval of the Settlement and set a schedule whereby notice of the
proposed settlement, the final hearing date and other interim deadlines is to be provided to potentially eligible plaintiffs. A final hearing on
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the settlement has been scheduled for May 10, 2011, at which time the Court will hear objections to the proposed settlement, requests for exclusion/opt-out of the
settlement, application by Class Counsel for attorneys� fees, costs and expenses, and application for Incentive Awards to the named plaintiffs.

We previously recorded a reserve of $4,750 to reflect the proposed settlement. This amount was paid into an escrow account in January 2011. Of this amount,
$2,750 was recorded in the quarter ended September 30, 2010; with $1,500 and $750 recorded as a reduction to customer equipment and shipping and telephony
services revenue, respectively, and $500 recorded as selling, general and administrative expense in the consolidated statement of operations. The remaining $2,000
was recorded as selling, general and administrative expense in the consolidated statement of operations in the quarter ended March 31, 2010.

IPO Underwriter Indemnification. On December 4, 2009, we received final Court approval for the settlement of litigation arising from our initial public offering
(�IPO�), which included a release and dismissal of all stockholder claims against us and our individual directors and officers who were named as defendants. The
firms who served as underwriters to the IPO, pursuant to an indemnification agreement entered into between us and those firms prior to the IPO, previously
demanded that we reimburse them for the costs and fees incurred by them in defense of the IPO litigation. In addition, three of the firms previously demanded that
we reimburse them for the costs and fees incurred by them in response to various regulatory inquiries by the Financial Industry Regulatory Authority (formerly the
NASD) and the New York Stock Exchange, among other things. We have declined to reimburse these three firms any fees or expenses. The settlement of the IPO
litigation did not resolve the IPO underwriters� claims for indemnification against us. At the time of our debt refinancing in December 2010, we reached agreement
with two of the underwriters releasing us from certain potential claims in connection with the IPO.

IP Matters

Alcatel-Lucent. On November 4, 2008, we received a letter from Alcatel-Lucent initiating an opportunity for us to obtain a non-exclusive patent license to certain
of its patents that may be relevant to our business. We are currently analyzing the applicability of such patents to our business, as well as additional patents
subsequently identified by Alcatel-Lucent. If we determine that these patents are applicable to our business and valid, we may incur expense in licensing them. If
we determine that these patents are not applicable to our business or invalid, we may incur expense and damages if there is litigation.

Ceres Communications Technologies LLC. On October 6, 2010, Ceres Communications Technologies LLC (�Ceres�) filed a lawsuit against Vonage Holdings Corp.
and its subsidiaries Vonage America, Inc. and Vonage Marketing LLC in the United States District Court for the District of Delaware alleging that Vonage�s
products and services are covered by a patent held by Ceres, United States Patent No. 5,774,526, entitled �Reconfigurable On-Demand Telephone and Data Line
System.� The suit also named numerous other companies as defendants, including AT&T, Inc., Cablevision Systems Corporation, Comcast Corporation, Cox
Communications Inc., Skype Global S.a.r.l, Skype Inc., Time Warner Cable, and Verizon Communications Inc. We filed our Answer to the Complaint on
November 16, 2010. We also filed a Motion to Dismiss certain of plaintiff�s allegations on November 16, 2010. On December 3, 2010, Ceres filed its First
Amendment Complaint omitting its prior claims for induced, contributory, and willful infringement. We filed our Answer and Counterclaim on December 20,
2010. Ceres filed its Reply to our Counterclaim on January 6, 2011. No case schedule has been set and discovery has not yet begun.

Hitachi. On January 27, 2011, we met with Hitachi, Ltd. to discuss an opportunity for us to obtain a non-exclusive patent license to certain Hitachi patents that
Hitachi believes may be relevant to our business. We are currently analyzing the applicability of such patents to our business. If we determine that these patents
are applicable to our business and valid, we may incur expense in licensing them. If we determine that these patents are not applicable to our business or invalid,
we may incur expense and damages if there is litigation.

From time to time, in addition to those identified above, we are subject to legal proceedings, claims, investigations, and proceedings in the ordinary course of
business, including claims of alleged infringement of third-party patents and other intellectual property rights, commercial, employment, and other matters. From
time to time we receive letters from third parties initiating an opportunity for us to obtain patent licenses that might be relevant to our business. In accordance with
generally accepted accounting principles, we make a provision for a liability when it is both probable that a liability has been incurred and the amount of the loss
or range of loss can be reasonably estimated. These provisions are reviewed at least quarterly and adjusted to reflect the impacts of negotiations, settlements,
rulings, advice of legal counsel, and other information and events pertaining to a particular case. Other than as set forth above, no additional reserves were
recorded in the three months ended December 31, 2010. Litigation is inherently unpredictable. We believe that we have valid defenses with respect to the legal
matters pending against us and are vigorously defending these matters. Given the uncertainty surrounding litigation and our inability to assess the likelihood of a
favorable or unfavorable outcome in the above noted matters, it is possible that the resolution of one or more of these matters could have a material adverse effect
on our consolidated financial position, cash flows or results of operations.

Regulation

Telephony services are subject to a broad spectrum of state and federal regulations. Because of the uncertainty over whether VoIP should be treated as a
telecommunications or information service, we have been involved in a substantial amount of state and federal regulatory activity. Implementation and
interpretation of the existing laws and regulations is ongoing and is subject to litigation by various federal and state agencies and courts. Due to the uncertainty
over the regulatory classification of VoIP service, there can be no assurance that we will not be subject to new regulations or existing regulations under new
interpretations, and that such change would not introduce material additional costs to our business.

Federal � CALEA

On August 5, 2005, the Federal Communications Commission (the �FCC�) released an Order extending the obligations of the Communications Assistance for Law
Enforcement Act (�CALEA�) to interconnected VoIP providers. Under CALEA, telecommunications carriers must assist law enforcement in executing electronic
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providing call content and call-identifying information to a local enforcement agency, or LEA, pursuant to a court order or other lawful authorization.

The FCC required all interconnected VoIP providers to become fully CALEA compliant by May 14, 2007. To date, we have taken significant steps towards
CALEA compliance, which include testing a CALEA solution with the Federal Bureau of Investigation and delivering lawful CALEA requests. We have also
implemented alternative solutions that allow CALEA access to call content and call-identifying information. The FCC and law enforcement officials have been
advised as to our CALEA progress and our efforts at implementing alternative solutions. We could be subject to an enforcement action by the FCC if our CALEA
solution is deemed not fully operational.

Federal � Local Number Portability

On May 13, 2009, the FCC adopted an order that reduced to one business day the amount of time that a telecommunications provider such as us have to port a
telephone number to another provider. If we, or third parties we rely upon for porting, have difficulty executing the new one-day porting requirement, we could be
subject to FCC enforcement action.

Federal � Net Neutrality

Clear and enforceable net neutrality rules would make it more difficult for broadband Internet service providers to block or discriminate against Vonage service.
Also explicitly applying net neutrality rules to wireless broadband Internet service could create greater opportunities for VoIP applications that run on wireless
broadband Internet service. In October 2009, the FCC proposed the adoption of enforceable net neutrality rules for both wired and wireless broadband Internet
service providers. The proposed rules would prohibit wired and wireless broadband Internet service providers from blocking or hindering lawful content,
applications, or services and from unreasonably discriminating when transmitting lawful network traffic. In addition, broadband Internet service providers would
have to publicly disclose certain information about their network management practices. In December 2010, the FCC adopted enforceable net neutrality rules
based on its October 2009 proposal. All of the proposed rules in the October 2009 proposal apply to wired broadband Internet providers. The FCC applied some
but not all of the proposed rules to wireless broadband service. Wireless broadband Internet services providers are prohibited from blocking or hindering voice or
video applications that compete with the broadband Internet service provider�s voice or video services. Wireless providers are also subject to transparency
requirements, but they are not subject to the prohibition on unreasonable discrimination that applies to wired broadband Internet services providers. Several
broadband Internet service providers have filed appeals of the FCC�s new rules in the D.C. Circuit Court alleging that the FCC lacks authority to apply its rules to
broadband Internet service providers.

State Telecommunications Regulation

In general, the focus of interconnected VoIP telecommunications regulation is at the federal level. On November 12, 2004, the FCC issued a declaratory ruling
providing that our service is subject to federal regulation and preempted the Minnesota Public Utilities Commission from imposing certain of its regulations on us.
The FCC�s decision was based on its conclusion that our service is interstate in nature and cannot be separated into interstate and intrastate components. On
March 21, 2007, the United States Court of Appeals for the 8th Circuit affirmed the FCC�s declaratory ruling preempting state regulation of our service. The 8th
Circuit found that it is impossible for us to separate our interstate traffic from our intrastate traffic because of the nomadic nature of the service. As a result, the 8th
Circuit held that it was reasonable for the FCC to preempt state regulation of our service. The 8th Circuit was clear, however, that the preemptive effect of the
FCC�s declaratory ruling may be reexamined if technological advances allow for the separation of interstate and intrastate components of the nomadic VoIP
service. Therefore, the preemption of state authority over our service under this ruling generally hinges on the inability to separate the interstate and intrastate
components of the service.

While this ruling does not exempt us from all state oversight of our service, it effectively prevents state telecommunications regulators from imposing certain
burdensome and inconsistent market entry requirements and certain other state utility rules and regulations on our service. State regulators continue to probe the
limits of federal preemption in their attempts to apply state telecommunications regulation to interconnected VoIP service. Lawsuits by the Nebraska Public
Service Commission and New Mexico Public Regulatory Commission that were resolved in 2009 are examples of state public utility commission attempts to
extend traditional state telecommunications regulation to our service. In these cases, the state public utility commissions sought to apply state universal service
funding requirements to us. The Kansas Corporation Commission also has taken the position that it has jurisdiction to seek state universal service funding from
nomadic VoIP providers. Similarly, the Public Utility Commission of Ohio has adopted rules that would apply state fees for Telephone Relay Service to nomadic
VoIP service.

On July 16, 2009, the Nebraska Public Service Commission and the Kansas Corporation Commission filed a petition with the FCC seeking a declaratory ruling or,
alternatively, adoption of a rule declaring that state authorities may apply universal service funding (�USF�) requirements to nomadic VoIP providers. We
participated in the FCC proceedings on the petition. On November 5, 2010, the FCC issued a declaratory ruling that allowed states to assess state USF on nomadic
VoIP providers on a going forward basis provided that the states comply with certain conditions to ensure that imposing state USF does not conflict with federal
law or policy. We expect that state public utility commissions and state legislators will continue their attempts to apply state telecommunications regulations to
nomadic VoIP service.

State and Municipal Taxes

In accordance with generally accepted accounting principles, we make a provision for a liability for taxes when it is both probable that a liability has been incurred
and the amount of the loss or range of loss can be reasonably estimated. These provisions are reviewed at least quarterly and adjusted to reflect the impacts of

Edgar Filing: VONAGE HOLDINGS CORP - Form 10-K

Table of Contents 41



negotiations, settlements, rulings, advice of legal counsel, and other information and events pertaining to a particular case. For a period of time, we did not collect
or remit state or municipal taxes (such as sales, excise, utility, use, and ad valorem taxes), fees or surcharges (�Taxes�) on the charges to our customers for our
services, except that we historically complied with the New Jersey sales tax. We have received inquiries or demands from a number of state and municipal taxing
and 911 agencies seeking payment of Taxes that are applied to or collected from customers of pro-
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viders of traditional public switched telephone network services. Although we have consistently maintained that these Taxes do not apply to our service for a
variety of reasons depending on the statute or rule that establishes such obligations, a number of states have changed their statutes to expressly include VoIP and
we are now collecting and remitting sales taxes in those states. In addition, many states address how VoIP providers should contribute to support public safety
agencies, and in those states we remit fees to the appropriate state agencies. We could also be contacted by state or municipal taxing and 911 agencies regarding
Taxes that do explicitly apply to VoIP and these agencies could seek retroactive payment of Taxes. As such, we have a reserve of $2,803 as of December 31, 2010
as our best estimate of the potential tax exposure for any retroactive assessment. We believe the maximum estimated exposure for retroactive assessments is
approximately $8,000 as of December 31, 2010.

ITEM 4. (Removed and Reserved)
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PART II

ITEM 5. Market for Registrant�s Common Equity, Related Stockholder
Matters and Issuer Purchases of Equity Securities

Price Range of Common Stock

Our common stock has been listed on the New York Stock Exchange under the ticker symbol �VG� since May 24, 2006. Prior to that time, there was no public
market for our common stock. The following table sets forth the high and low sales prices for our common stock as reported on the NYSE for the quarterly periods
indicated.

    Price Range of 
Common Stock

High Low
2010
Fourth quarter $ 2.79 $ 2.10
Third quarter $ 2.62 $ 1.92
Second quarter $ 2.79 $ 1.35
First quarter $ 1.83 $ 1.30
2009
Fourth quarter $ 2.06 $ 1.13
Third quarter $ 2.63 $ 0.31
Second quarter $ 0.82 $ 0.34
First quarter $ 0.70 $ 0.31

Holders

At January 31, 2011, we had approximately 176 stockholders of record. This number does not include beneficial owners whose shares are held in street name.

Dividends

We have never paid cash dividends on our common stock, and we do not anticipate paying any cash dividends on our common stock for at least the next
12 months. We intend to retain all of our earnings, if any, for general corporate purposes, and, if appropriate, to finance the expansion of our business.

22 VONAGE ANNUAL REPORT 2010

Edgar Filing: VONAGE HOLDINGS CORP - Form 10-K

Table of Contents 44



Table of Contents

Stock Performance Graph

The graph below compares the cumulative total return of our common stock between May 24, 2006 (the date of our IPO) and December 31, 2010, with the
cumulative total return of (1) the S&P 500 Index, (2) the NASDAQ Telecom Index and (3) the NYSE Composite Index. This graph assumes the investment of
$100 on May 24, 2006 in our common stock, the S&P 500 Index, the NASDAQ Telecom Index and the NYSE Composite Index, and assumes the reinvestment of
dividends, if any. The graph assumes the initial value of our common stock on May 24, 2006 was the closing sales price of $14.85 per share.

The graph below and related information shall not be deemed �soliciting material� or �filed� with the Securities and Exchange Commission or otherwise subject to the
liabilities of Section 18 of the Securities Exchange Act of 1934 (the �Exchange Act�), nor shall such information be deemed incorporated by reference into any filing
under the Securities Act of 1933 (the �Securities Act�) or the Exchange Act, except to the extent we specifically request that such information be treated as soliciting
material or specifically incorporate such information by reference into a document filed under the Securities Act or the Exchange Act.

COMPARISON OF THE CUMULATIVE TOTAL RETURN ON COMMON STOCK BETWEEN MAY 24, 2006 AND DECEMBER 31, 2010

Among Vonage Holdings Corp., the S&P 500 Index, the NASDAQ Telecom Index and the NYSE Composite Index.

December 31,

2006 2007 2008 2009 2010
Vonage Holdings Corp. $ 46.73 $ 15.49 $ 4.44 $ 9.43 $ 15.08
S&P 500 Index $ 112.69 $ 116.67 $ 71.77 $ 88.60 $ 99.93
NASDAQ Telecom Index $ 115.53 $ 126.13 $ 71.91 $ 110.04 $ 110.79
NYSE Composite Index $ 113.35 $ 120.80 $ 71.40 $ 92.06 $ 98.77
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ITEM 6. Selected Financial Data
The following table sets forth our selected historical financial information. The statement of operations and cash flow data for the years ended December 31, 2010,
2009, and 2008 and the balance sheet data as of December 31, 2010 and 2009 are derived from our audited consolidated financial statements and related notes
included elsewhere in this Annual Report on Form 10-K. The statement of operations and cash flow data for the year ended December 31, 2007 and 2006 and the
balance sheet data as of December 31, 2008, 2007 and 2006 are derived from our audited consolidated financial statements and related notes not included in this
Annual Report on Form 10-K. The results included below and elsewhere are not necessarily indicative of our future performance. You should read this
information together with �Management�s Discussion and Analysis of Financial Condition and Results of Operations� and our consolidated financial statements and
the related notes included elsewhere in this Annual Report on Form 10-K.

For the Years Ended December 31,
(in thousands, except per share amounts) 2010 2009 2008 2007 2006
Statement of Operations Data:
Operating Revenues:
Telephony services $ 872,934 $ 864,848 $ 865,765 $ 803,522 $ 581,806
Customer equipment and shipping 12,108 24,232 34,355 24,706 25,591

885,042 889,080 900,120 828,228 607,397
Operating Expenses:
Direct cost of telephony services(1) 243,794 213,553 226,210 216,831 171,958
Royalty � � � 32,606 51,345
Total direct cost of telephony services 243,794 213,553 226,210 249,437 223,303
Direct cost of goods sold 55,965 71,488 79,382 59,117 62,730
Selling, general and administrative 238,986 265,456 298,985 461,768 272,826
Marketing 198,170 227,990 253,370 283,968 365,349
Depreciation and amortization 53,073 53,391 48,612 35,718 23,677

789,988 831,878 906,559 1,090,008 947,885
Income (loss) from operations 95,054 57,202 (6,439) (261,780) (340,488) 
Other Income (Expense):
Interest income 519 277 3,236 17,582 21,472
Interest expense (48,541) (54,192) (29,878) (22,810) (19,583) 
Change in fair value of embedded features within notes payable and stock warrant (99,338) (49,933) � � �
Gain (loss) on extinguishment of notes (31,023) 4,041 (30,570) � �
Other income (expense), net (18) 843 (247) (238) (189) 

(178,401) (98,964) (57,459) (5,466) 1,700
Net loss $ (83,665) $ (42,598) $ (64,576) $ (267,428) $ (338,573) 
Net loss per common share:
Basic and diluted $ (0.40) $ (0.25) $ (0.41) $ (1.72) $ (3.59) 
Weighted-average common shares outstanding:
Basic and diluted 209,868 170,314 156,258 155,593 94,207
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December 31,
(dollars in thousands) 2010 2009 2008 2007 2006
Statement of Cash Flow Data:
Net cash provided by (used in) operating activities $ 194,212 $ 38,396 $ 3,555 $ (270,926) $ (188,898) 
Net cash provided by (used in) investing activities (4,686) (50,565) 40,486 131,457 (210,798) 
Net cash provided by (used in) financing activities (143,762) (3,253) (68,370) 245 477,429
Balance Sheet Data (at period end):
Cash, cash equivalents and marketable securities $ 78,934 $ 32,213 $ 46,134 $ 151,484 $ 499,736
Property and equipment, net 79,050 90,548 98,292 118,666 128,247
Restricted cash 7,978 43,700 39,585 38,928 8,042
Total assets 260,392 313,384 336,905 462,297 757,524
Total notes payable, including current portion, net of discount 193,004 201,771 194,050 253,320 253,430
Capital lease obligations 19,448 20,948 22,199 23,235 24,255
Total liabilities 390,039 405,293 427,647 537,424 574,323
Total stockholders� equity (deficit) (129,647) (91,909) (90,742) (75,127) 183,201

(1) Excludes depreciation and amortization of $18,725 for 2010, $18,958 for 2009, $20,254 for 2008, $18,434 for 2007, and $12,715 for 2006.
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ITEM 7. Management�s Discussion and Analysis of Financial Condition and
Results of Operations
You should read the following discussion together with �Selected Financial Data� and our consolidated financial statements and the related notes included
elsewhere in this Annual Report on Form 10-K. This discussion contains forward-looking statements, which involve risks and uncertainties. Our actual results
may differ materially from those we currently anticipate as a result of many factors, including the factors we describe under �Item 1A�Risk Factors,� and elsewhere
in this Annual Report on Form 10-K.

OVERVIEW

We are a leading provider of low-cost communications services connecting people through broadband devices worldwide. We rely heavily on our network, which
is a flexible, scalable Session Initiation Protocol (SIP) based Voice over Internet Protocol, or VoIP, network that rides on top of the Internet. This platform enables
a user via a single �identity,� either a number or user name, to access and utilize services and features regardless of how they are connected to the Internet, including
over 3G, 4G, Cable, or DSL broadband networks. This technology enables us to offer attractively priced services that provide our customers with access to
Vonage voice, messaging, and features, regardless of location, device, or their form of Internet access.

Our customers include both domestic and international long distance callers, which we classify as customers who that make 20 or more minutes of international
long distance calls per month within their plan. Our primary product offering is Vonage World, a residential plan with unlimited calling domestically and to more
than 60 countries, including India, Mexico, and China, for a flat monthly rate.

We introduced our first mobile offering in late 2009, an outbound long distance calling application, and Vonage Mobile for Facebook in August 2010, enabling
inbound and outbound calling to a user�s Facebook friends. We anticipate leveraging our technology to offer additional applications for mobile and other connected
devices to address large existing markets.

In December 2010, we completed the refinancing of our outstanding notes payable. The terms of the new loan include significantly lower interest rates and less
restrictive covenants than the prior debt. We believe this refinancing helps to de-risk the business by simplifying the complex covenant structure and it gives us
greater flexibility to deploy the cash generated by our business.

We serviced approximately 2.4 million subscriber lines as of December 31, 2010. Subscribers can sign-up through our direct sales channel, as represented by
web-sites and toll free numbers, or purchase devices at our regional and national retailers, including Walmart and Fry�s Electronics. Our primary source of revenue
is subscription fees that we charge customers for our service plans, primarily on a monthly basis. We also generate revenue from call usage that is not included in
customers� service plans and for additional features that customers add to their service plans. We bill customers in the United States, Canada, and the United
Kingdom. Customers in the United States represented 94% of our subscriber lines at December 31, 2010.

Trends in Our Industry and Key Operating Data A number of trends in our industry have a significant effect on our results of operations and are important to
an understanding of our financial statements. The table below includes key operating data that our management uses to measure the growth and operating
performance of our business:

For the Years Ended December 31,

2010 2009 2008
Gross subscriber line additions 640,205 748,681 952,014
Change in net subscriber lines (30,013) (155,458) 26,929
Subscriber lines (at period end) 2,404,883 2,434,896 2,607,156
Average monthly customer churn 2.4% 3.1% 3.1% 
Average monthly revenue per line $ 30.48 $ 29.49 $ 28.92
Average monthly telephony services revenue per line $ 30.06 $ 28.68 $ 27.82
Average monthly direct cost of telephony services per line $ 8.40 $ 7.08 $ 7.27
Marketing costs per gross subscriber line addition $ 309.54 $ 304.52 $ 266.14
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Employees (excluding temporary help) (at period end) 1,140 1,225 1,491

Broadband adoption. The number of United States households with broadband Internet access has grown significantly. On March 16, 2010, the Federal
Communications Commission (�FCC�) released its National Broadband Plan, which seeks, through supporting broadband deployment and programs, to encourage
broadband adoption for the approximately 100 million United States residents who do not have broadband at home. We expect the trend of greater broadband
adoption to continue. We benefit from this trend because our service requires a broadband Internet connection and our potential addressable market increases as
broadband adoption increases.

Competitive landscape. We face intense competition from traditional telephone companies, wireless companies, cable companies, and alternative voice
communication providers.
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Most traditional wire line and wireless telephone service providers and cable companies are substantially larger and better capitalized than we are and have the
advantage of a large existing customer base. In addition, because our competitors provide other services, they often choose to offer VoIP services or other voice
services as part of a bundle that includes other products, such as video, high speed Internet access, and wireless telephone service, which we do not offer. Further,
as wireless providers offer more minutes at lower prices, better coverage, and companion landline alternative services, their services have become more attractive
to households as a replacement for wire line service. We also compete against alternative voice communication providers, such as Skype, Google Voice,
magicJack, and independent VoIP service providers. Some of these service providers have chosen to sacrifice telephony revenue in order to gain market share and
have offered their services at low prices or for free. As we continue to introduce applications that integrate different forms of voice and messaging services over
multiple devices, we are likely to face competition from emerging competitors focused on similar integration, as well as from established alternative voice
communication providers. In addition, our competitors have partnered and may in the future partner with other competitors to offer products and services,
leveraging their collective competitive positions. We also are subject to the risk of future disruptive technologies.

Gross subscriber line additions. Gross subscriber line additions for a particular period are calculated by taking the net subscriber line additions during that
particular period and adding to that the number of subscriber lines that terminated during that period. This number does not include subscriber lines both added
and terminated during the period, where termination occurred within the first 30 days after activation. The number does include, however, subscriber lines added
during the period that are terminated within 30 days of activation but after the end of the period.

Net subscriber line additions. Net subscriber line additions for a particular period reflect the number of subscriber lines at the end of the period, less the number of
subscriber lines at the beginning of the period.

Subscriber lines. Our subscriber lines include, as of a particular date, all subscriber lines from which a customer can make an outbound telephone call on that date.
Our subscriber lines include fax lines and soft phones but do not include our virtual phone numbers or toll free numbers, which only allow inbound telephone calls
to customers. Subscriber lines decreased from 2,434,896 as of December 31, 2009 to 2,404,883 as of December 31, 2010. In the fourth quarter of 2010, we added
5,848 net subscriber lines. We believe that the decrease in our subscriber lines for the year was primarily due to increasing wireless substitution, other competition,
particularly from cable companies, and reduced marketing spending. The increase in net subscriber lines in the fourth quarter was primarily due to further
penetration of international calling markets and stable churn. We expect more gross lines in 2011 compared to 2010 and positive net subscriber lines in 2011.

Average monthly customer churn. Average monthly customer churn for a particular period is calculated by dividing the number of customers that terminated
during that period by the simple average number of customers during the period, and dividing the result by the number of months in the period. The simple
average number of customers during the period is the number of customers on the first day of the period, plus the number of customers on the last day of the
period, divided by two. Terminations, as used in the calculation of churn statistics, do not include customers terminated during the period if termination occurred
within the first 30 days after activation. Our average monthly customer churn decreased to 2.4% in 2010 from 3.1% in 2009. In the fourth quarter of 2010, our
average monthly customer churn was 2.4%. We believe the reduction in churn is due to initiatives to improve the customer�s experience, including on-boarding and
network quality, an improving economy and credit profile for new customer acquisitions, which has positively impacted non-pay churn, and the value proposition
of the Vonage World offer. We monitor churn on a daily basis and use it as an indicator of the level of customer satisfaction. Other companies may calculate churn
differently, and their churn data may not be directly comparable to ours. Customers who have been with us for a year or more tend to have a lower churn rate than
customers who have not. Our churn will fluctuate over time due to economic conditions, competitive pressures including wireless substitution, market place
perception of our services, and our ability to provide high quality customer care and network quality and add future innovative products and services.

Average monthly revenue per line. Average monthly revenue per line for a particular period is calculated by dividing our total revenue for that period by the
simple average number of subscriber lines for the period, and dividing the result by the number of months in the period. The simple average number of subscriber
lines for the period is the number of subscriber lines on the first day of the period, plus the number of subscriber lines on the last day of the period, divided by two.
Our average monthly revenue per line increased to $30.48 for 2010 compared to $29.49 for 2009.

Average monthly telephony services revenue per line. Average monthly telephony services revenue per line for a particular period is calculated by dividing our
total telephony services revenue for that period by the simple average number of subscriber lines for the period, and dividing the result by the number of months in
the period. Our average monthly telephony services revenue per line was $30.06 for 2010 compared with $28.68 for 2009. This increase was due to an increase in
the number of customers signing up for higher priced rate plans, selective pricing actions we implemented along with enhancements to our service, and improved
customer quality that reduced bad debt costs.

Average monthly direct cost of telephony services per line. Average monthly direct cost of telephony services per line for a particular period is calculated by
dividing our direct cost of telephony services for that period by the simple average number of subscriber lines for the period, and dividing the result by the number
of months in the period. We use the average monthly direct cost of telephony services per line to evaluate how effective we are at managing our costs of providing
service. Our average monthly direct cost of telephony services per line increased to $8.40 for 2010 compared to $7.08 for 2009, due primarily to higher costs from
higher international call volume associated with Vonage World, partially offset by more favorable rates negotiated with our service providers. Direct cost of
telephony services both overall and on a per line basis is expected to continue to increase in 2011. The drivers of this increase are international calling by our
growing base of Vonage World customers and potential regulatory termination charges in certain high volume countries.
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Marketing cost per gross subscriber line addition. Marketing cost per gross subscriber line addition is calculated by dividing our marketing expense for a
particular period by the number of gross subscriber line additions during the period. Marketing expense does not include the cost of certain customer acquisition
activities, such as rebates and promotions, which are accounted for as an offset to revenues, or customer equipment subsidies, which are accounted for as direct
cost of goods sold. As a result, it does not represent the full cost to us of obtaining a new customer. Our marketing cost per gross subscriber line addition increased
to $309.54 for 2010 from $304.52 in 2009, due primarily to a reduction in gross subscriber line additions compared to the prior year.

Employees. Employees represent the number of personnel that are on our payroll and exclude temporary or outsourced labor.

Regulation. Our business has developed in a relatively lightly regulated environment. The United States and other countries, however, are examining how VoIP
services should be regulated. The November 2010 order by the FCC in response to a request by Kansas and Nebraska that permits states to impose state universal
service fund obligations on VoIP service, discussed in Note 10 to our financial statements, is an example of efforts by regulators to determine how VoIP service
fits into the telecommunications regulatory landscape. In addition to regulatory matters that directly address VoIP, a number of other regulatory initiatives could
impact our business. One such regulatory initiative is net neutrality. In December 2010, the FCC adopted a revised set of net neutrality rules for broadband Internet
service providers. These rules make it more difficult for broadband Internet service providers to block or discriminate against Vonage service. Several broadband
Internet service providers have filed appeals of the FCC�s new rules at the D.C. Circuit Court of Appeals alleging that the FCC lacks authority to apply its rules to
broadband Internet service providers. See also the discussion under �Regulation� in Note 10 to our financial statements for a discussion of certain other regulatory
issues that impact us.

OPERATING REVENUES

Operating revenues consists of telephony services revenue and customer equipment and shipping revenue.

Telephony services revenue. Substantially all of our operating revenues are telephony services revenue. In the United States, we currently offer five residential
plans, �Vonage World�, �Residential Premium Unlimited�, �Vonage Pro�, �Basic 500,� and �Vonage Lite�. We also offer two mobile plans, �Vonage World Mobile� and
�Vonage Mobile Pay per Use�, and two small office and home office calling plans, �Small Business Premium Unlimited Minutes� and �Small Business Basic 1500
Minutes.� Each of our unlimited plans other than our Vonage World plan offers unlimited domestic calling as well as unlimited calling to Puerto Rico, Canada, and
selected European countries, subject to certain restrictions. Each of our basic plans offers a limited number of domestic calling minutes per month. We also offer
international calling plans that are bundled with our Residential Premium Unlimited plan and enable a customer to make calls to a chosen international region. We
offer similar plans in Canada and the United Kingdom. The �Vonage World� plan, now available in the United States and Canada, offers unlimited calling across the
United States and Puerto Rico, unlimited international calling to over sixty countries including India, Mexico, and Canada, subject to certain restrictions, and free
voicemail to text messages with Vonage Visual Voicemail. Under our basic plans, we charge on a per minute basis when the number of domestic calling minutes
included in the plan is exceeded for a particular month. International calls (except for calls to Puerto Rico, Canada and certain European countries under our
unlimited plans and a variety of countries under international calling plans and Vonage World) are charged on a per minute basis. These per minute fees are not
included in our monthly subscription fees. In October 2009, we launched Vonage Mobile, our first mobile calling application for smart phones. Vonage Mobile is
a free downloadable application that provides seamless, low-cost pay-per-use international calling while on Wi-Fi or cellular networks, depending on the device.
In December 2009, we began offering Vonage World Mobile using this mobile calling application. Bundle discounts are provided for customers who subscribe to
both our residential and mobile Vonage World plans. In September 2010, we launched the Vonage World Canada plan, the first calling plan in Canada to offer
unlimited international calls to landlines in over 60 countries for a flat rate.

We derive most of our telephony services revenue from monthly subscription fees that we charge our customers under our service plans. We also offer residential
fax service, virtual phone numbers, toll free numbers and other services, and charge an additional monthly fee for each service. One business fax line is included
with each of our two small office and home office plans, but we charge monthly fees for additional business fax lines. We automatically charge these fees to our
customers� credit cards, debit cards, and electronic check payments, or ECP, monthly in advance. We also automatically charge the per minute fees not included in
our monthly subscription fees to our customers� credit cards, debit cards or ECP monthly in arrears unless they exceed a certain dollar threshold, in which case they
are charged immediately.

By collecting monthly subscription fees in advance and certain other charges immediately after they are incurred, we are able to reduce the amount of accounts
receivable that we have outstanding, thus allowing us to have lower working capital requirements. Collecting in this manner also helps us mitigate bad debt losses,
which are recorded as a reduction to revenue. If a customer�s credit card, debit card or ECP is declined, we generally suspend international calling capabilities as
well as the customer�s ability to incur domestic usage charges in excess of their plan minutes. Historically, in most cases, we are able to correct the problem with
the customer within the current monthly billing cycle. If the customer�s credit card, debit card or ECP could not be successfully processed during three billing
cycles (i.e., the current and two subsequent monthly billing cycles), we terminate the account.

From time to time we have generated revenue by charging a fee for activating service, although we do not currently charge or expect to charge an activation fee to
customers. In these instances when no activation fee is being collected, no customer acquisition costs are deferred. Customer activation fees when collected, along
with the related incremental direct customer acquisition amounts for customer equipment in the direct channel and for rebates and retailer commissions in the retail
channel, up to but not exceeding the activation fee, are deferred and amortized over the estimated average customer relationship period (�customer life�). The
amortization of deferred customer equipment is recorded to direct cost of goods sold. The amortization of deferred rebates is recorded as a reduction of telephony
services
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revenues. The amortization of deferred retailer commissions is recorded as marketing expense. This customer life is solely used to amortize deferred activation
fees collected, which we have waived for almost all new customers since May 2009, including those signing up for our Vonage World plan, along with the related
incremental customer acquisition costs. Customers signing up for our Vonage World plan currently churn at lower rates than other customers, and therefore appear
to have a longer customer life. Because these customers have not paid an activation fee, this does not impact the customer life used in determining the amortization
period. The customer life is 38 months for 2010 and was 44 months in 2009. For 2011, the customer life will remain at 38 months based on consistent historical
trends. The impact of these changes to the customer life was not material to the consolidated results of operations.

In the United States, we charge regulatory recovery fees on a monthly basis to defray the costs associated with regulatory consulting and compliance as well as
related litigation, E-911 compliance, and to cover taxes that we are charged by the suppliers of telecommunications services. In addition, we recognize revenue on
a gross basis for contributions to the Federal Universal Service Fund, or USF, and related fees. All other taxes are recorded on a net basis.

In addition, in some cases we charge a disconnect fee for customers who terminate their service plan within the first twelve months of service. Disconnect fees are
recorded as revenue and are recognized at the time the customer terminates service. Beginning in September 2010, we eliminated the disconnect fee for new
customers.

Telephony services revenue is offset by the cost of certain customer acquisition activities, such as rebates and promotions.

Customer equipment and shipping revenue. Customer equipment and shipping revenue consists of revenue from sales of customer equipment to our wholesalers or
directly to customers and retailers. In addition, customer equipment and shipping revenue includes the fees, when collected, that we charge our customers for
shipping any equipment to them. In addition, in some cases we charge an equipment recovery fee for customers who terminate their service plan within the first
twelve months of service. Equipment recovery fees are recorded as revenue and are recognized at the time the customer terminates service. Beginning in
September 2010, we eliminated the equipment recovery fee for new customers.

OPERATING EXPENSES

Operating expenses consist of direct cost of telephony services, royalties, direct cost of goods sold, selling, general and administrative expense, marketing expense,
and depreciation and amortization.

Total direct cost of telephony services. Total direct cost of telephony services primarily consists of fees that we pay to third parties on an ongoing basis in order to
provide our services. These fees include:

> Access charges that we pay to other telephone companies to terminate domestic and international calls on the public switched telephone network. These costs
represented approximately 49% and 44% of our total direct cost of telephony services for 2010 and 2009, respectively, with a portion of these payments
ultimately being made to incumbent telephone companies. When a Vonage subscriber calls another Vonage subscriber, we do not pay an access charge.

> The cost of leasing Internet transit services from multiple internet service providers. This Internet connectivity is used to carry VoIP session initiation
signaling and packetized audio media between our subscribers and our regional data centers.

> The cost of leasing from other telephone companies the telephone numbers that we provide to our customers. We lease these telephone numbers on a monthly
basis.

> The cost of co-locating our regional data connection point equipment in third-party facilities owned by other telephone companies, Internet service providers
or collocation facility providers.

> The cost of providing local number portability, which allows customers to move their existing telephone numbers from another provider to our service. Only
regulated telecommunications providers have access to the centralized number databases that facilitate this process. Because we are not a regulated
telecommunications provider, we must pay other telecommunications providers to process our local number portability requests.

> The cost of complying with the FCC regulations regarding VoIP emergency services, which require us to provide enhanced emergency dialing capabilities to
transmit 911 calls for all of our customers.

> Taxes that we pay on our purchase of telecommunications services from our suppliers or imposed by government agencies such as Federal USF and related
fees.

> Royalties for use of third-party intellectual property.
Direct cost of goods sold. Direct cost of goods sold primarily consists of costs that we incur when a customer first subscribes to our service. These costs include:

> The cost of the equipment that we provide to customers who subscribe to our service through our direct sales channel in excess of activation fees when an
activation fee is collected. The remaining cost of customer equipment is deferred up to the activation fee collected and amortized over the estimated average
customer life.

> The cost of the equipment that we sell directly to retailers.
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> The cost of shipping and handling for customer equipment, together with the installation manual, that we ship to customers.
> The cost of certain products or services that we give customers as promotions.
Selling, general and administrative expense. Selling, general and administrative expense includes:

> Compensation and benefit costs for all employees, which is the largest component of selling, general and administrative expense and includes customer care,
research and development, network engineering and operations, sales and marketing, executive, legal, finance, and human resources personnel.

> Share-based expense related to share-based awards to employees, directors, and consultants.
> Outsourced labor related to customer care and retail in-store support activities.
> Transaction fees paid to credit card, debit card, and ECP companies, which include a per transaction charge in addition to a percent of billings charge.
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> Rent and related expenses.
> Professional fees for legal, accounting, tax, public relations, lobbying, and development activities.
> Litigation settlements.
Marketing expense. Marketing expense consists of:

> Advertising costs, which comprise a majority of our marketing expense and include online, television, direct mail, alternative media, promotions,
sponsorships, and inbound and outbound telemarketing.

> Creative and production costs.
> The costs to serve and track our online advertising.
> Certain amounts we pay to retailers for activation commissions.
> The cost associated with our customer referral program.
Depreciation and amortization expenses. Depreciation and amortization expenses include:

> Depreciation of our network equipment, furniture and fixtures, and employee computer equipment.
> Amortization of leasehold improvements and purchased and developed software.
> Amortization of intangible assets (patents and trademarks).
> Loss on disposal or impairment of property and equipment.

OTHER INCOME (EXPENSE)

Other Income (Expense) consists of:

> Interest income on cash and cash equivalents.
> Interest expense on notes payable, patent litigation judgments and settlements, and capital leases.
> Amortization of debt related costs.
> Accretion of notes.
> Debt conversion expense relating to the conversion of notes payable to equity.
> Gain (loss) on extinguishment of notes.
> Change in fair value of embedded features within notes payable and stock warrant.
> Life insurance proceeds.

RESULTS OF OPERATIONS

The following table sets forth, as a percentage of consolidated operating revenues, our consolidated statement of operations for the periods indicated:

For the Years Ended December 31,

2010 2009 2008
Operating Revenues:
Telephony services 99% 97% 96% 
Customer equipment and shipping 1 3 4

100 100 100
Operating Expenses:
Direct cost of telephony services (excluding depreciation and amortization) 28 24 25
Direct cost of goods sold 6 8 9
Selling, general and administrative 27 30 33
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Marketing 22 26 28
Depreciation and amortization 6 6 5

89 94 100
Income from operations 11 6 �
Other Income (Expense):
Interest income � � �
Interest expense (5) (6) (3) 
Change in fair value of embedded features within notes payable and stock warrant (11) (6) �
Gain (loss) on extinguishment of notes (4) 1 (4) 
Other income (expense), net � � �

(20) (11) (7) 
Loss before income tax expense (9) (5) (7) 
Income tax expense � � �
Net loss (9) % (5) % (7)% 
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Summary of Results for the Years Ended December 31, 2010, 2009, and 2008

Telephony Services Revenue and Direct Cost of Services For the Years Ended December 31, Dollar
Change

2010` 
vs.

2009

Dollar
Change
2009 vs.

2008

Percent
Change

2010 
vs.

2009

Percent
Change

2009 
vs.

2008(in thousands, except percentages) 2010 2009 2008
Telephony services $ 872,934 $ 864,848 $ 865,765 $ 8,086 $ (917) 1% (0%) 
Direct cost of telephony services (excluding depreciation and
amortization of $18,725, $18,958, and $20,254, respectively) 243,794 213,553 226,210 30,241 (12,657) 14% (6%) 

2010 compared to 2009

Telephony services revenue. The increase in telephony services revenue of $8,086, or 1%, was primarily driven by an increase in regulatory fees that we collected
from subscribers of $38,605, which included $8,457 of USF and related fees, with the remaining increase the result of pricing actions, a decrease in credits we
issued to subscribers of $15,153, and a decrease of $16,076 in bad debt expense. These increases were offset by a decrease in international revenue of $18,500
primarily due to customers moving, as expected, to our fixed rate Vonage World plan, a decrease in fees that we charged for disconnecting our service of $11,797
due to fewer disconnections and elimination of termination fees for new customers beginning in September 2010, and a decrease in additional features, domestic
overage charges, and other revenue of $5,460. Fewer subscriber lines translated into a decrease in monthly subscription fees of $15,329 and our discontinuation of
collecting activation fees, beginning in most cases in May 2009, contributed to a decrease in activation fees of $10,661, which was partially offset by an increase
of $3,014 for the change in our customer life from 44 months to 38 months in the first quarter of 2010.

Direct cost of telephony services. The increase in direct cost of telephony services of $30,241, or 14%, was primarily due to the increased costs of $33,408 from
higher international call volume associated with Vonage World, an increase of USF and related fees imposed by government agencies of $8,279, and an increase
in other cost of $1,663 primarily related to licensing fees. These increases were offset by a decrease in domestic termination costs of $9,222, which are costs that
we pay other phone companies for terminating phone calls, a decrease in our network costs of $2,261, which includes costs for co-locating equipment in other
carriers� facilities, leasing phone numbers, routing calls on the Internet, transferring calls to and from the Internet to the public switched telephone network, and
E-911 costs, and a decrease in local number portability costs of $1,626 due to fewer customer additions.

2009 compared to 2008

Telephony services revenue. The decrease in telephony services revenue of $917, or 0%, was primarily due to a decrease in the number of subscriber lines from
2,607,156 at December 31, 2008 to 2,434,896 at December 31, 2009. The decrease in subscriber lines and changes in plan mix translated into a decrease in
monthly subscription fees of $14,379 and in activation fees of $1,830, which included an offset of $3,664 for the change in our customer life from 48 months to 44
months in the first quarter of 2009. There was also a decrease of $1,046 in overage in domestic plan minutes usage, a decrease in fees that we charged for
disconnecting our service of $555 and a decrease of $934 in other revenue. The reduction in revenue from lower volume of international per minute usage
following introduction of our Vonage World plan with free unlimited calls to more than 60 countries, as partially offset by an increase in revenues from customers
on international plans, was $1,765. There was also an increase in additional features we provided to customers of $571, an increase in regulatory fees that we
collected from subscribers of $14,850, which included $3,392 of USF and related fees, and a decrease of $2,300 in bad debt expense and a decrease in credits we
issued to subscribers of $1,869.

Direct cost of telephony services. The decrease in direct cost of telephony services of $12,657, or 6%, was primarily due to a decrease in our network costs of
$13,685, which includes costs for co-locating in other carriers� facilities, for leasing phone numbers, routing calls on the Internet, and transferring calls to and from
the Internet to the public switched telephone network and E-911 costs. There was also a decrease in termination costs of $8,293, which are costs that we pay other
phone companies for terminating phone calls, a decrease of taxes that we pay on our purchase of telecommunications services from our suppliers of $1,369 and a
decrease in other cost of $184, which was offset by the increase of USF and related fees imposed by government agencies of $3,392 and in international usage cost
of $7,482, in part due to increased international call volume following the introduction of our Vonage World plan.

Customer Equipment and Shipping Revenue and Direct Cost
of
Goods Sold For the Years Ended December 31,

Dollar
Change
2010 vs.

2009

Dollar
Change
2009 vs.

2008

Percent
Change

2010 
vs.

2009

Percent
Change

2009 
vs.

2008(in thousands, except percentages) 2010 2009 2008
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Customer equipment and shipping $ 12,108 $ 24,232 $ 34,355 $ (12,124) $ (10,123) (50%) (29%) 
Direct cost of goods sold 55,965 71,488 79,382 (15,523) (7,894) (22%) (10%) 
Customer equipment and shipping gross loss (43,857) (47,256) (45,027) 
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2010 compared to 2009

Customer equipment and shipping revenue. Our customer equipment and shipping revenue decreased by $12,124, or 50%, primarily due to the impact of a $1,500
reserve made to cover potential refunds in connection with the settlement of the consumer class action litigation (See Item 3. Legal Proceedings) and a decrease in
equipment sales, net of rebates, of $8,363 related to lower equipment recovery fees due to fewer terminations and elimination of equipment recovery fees for new
customers beginning in September 2010. In addition, there was a decrease in customer shipping revenue of $2,260 due to promotions providing free shipping for
customers who signed up for our residential unlimited plan or our Vonage World plan.

Direct cost of goods sold. The decrease in direct cost of goods sold of $15,523, or 22%, was primarily due to a decrease in customer equipment costs of $3,970
resulting from fewer period over period customer additions, a lower cost device introduced in September 2010, and lower promotional activity and a
corresponding decrease in shipping costs of $2,506. There was also a decrease in amortization costs on deferred customer equipment of $7,500, which included an
offset of $2,627 due to the change of our customer life from 44 months to 38 months in the first quarter of 2010, and a decrease in waived activation fees for new
customers of $1,547.

2009 compared to 2008

Customer equipment and shipping revenue. Our customer equipment and shipping revenue decreased by $10,123, or 29%, primarily due to the impact of less
period over period customer additions and the introduction of a new promotion in May 2009 that eliminated equipment and shipping fees for customers who
signed up for our residential unlimited plan or our Vonage World plan, which resulted in a decrease in the dollar value of customer equipment sales net of rebates
of $3,653 and a decrease in customer shipping revenue of $6,470.

Direct cost of goods sold. The decrease in direct cost of goods sold of $7,894, or 10%, was primarily due to a decrease in customer equipment costs of $7,382
resulting from fewer period over period customer additions and lower promotional activity and a corresponding decrease in shipping costs of $2,650. There was
also a decrease in amortization costs on deferred customer equipment of $1,062 including $2,852 increase due to the change of our customer life from 48 months
to 44 months in the first quarter of 2009 and an increase in waived activation fees for new customers of $3,200.

Selling, General and Administrative
For the Years Ended December 31, Dollar

Change
2010 vs.

2009

Dollar
Change
2009 vs.

2008

Percent
Change

2010 
vs.

2009

Percent
Change

2009 
vs.

2008(in thousands, except percentages) 2010 2009 2008
Selling, general and administrative $ 238,986 $ 265,456 $ 298,985 $ (26,470) $ (33,529) (10%) (11%) 

2010 compared to 2009

Selling, general and administrative. The decrease in selling, general and administrative expense of $26,470, or 10%, was primarily due to a decrease in salary
related expense and outsourced temporary labor cost of $13,780, facility and other costs of $3,091, and credit card fees of $2,308. Additionally, we had lower
costs of $2,894 for settlements related to litigation and contractual disputes and lower costs of $863 for severance costs related to the close down of our Canadian
facility in 2009. We had a decrease in professional fees of $2,322, a decrease in shared based cost of $219, and lower retail kiosk costs of $1,294 due to fewer
kiosk locations for most of 2010.

2009 compared to 2008

Selling, general and administrative. The decrease in selling, general and administrative expenses of $33,529, or 11%, was primarily due to a decrease in
professional fees of $5,048, primarily related to consulting, a decrease in salaries, recruiting and outsourced temporary labor of $17,365, and a decrease in credit
card fees of $1,483. Additionally, we reduced the number of kiosks locations, which decreased our retail kiosk costs by $5,135. We also had a decrease in facility
and other costs of $5,977 and a decrease in share-based cost of $3,764, which was offset by an increase in the cost for settlements and the potential exposure
related to litigation and contractual disputes of $2,055, an increase in severance costs of $267 primarily due to the close down of our Canada facility and an
increase in tax expense of $2,921.

Marketing
For the Years Ended December 31,

Dollar
Change
2010 vs.

2009

Dollar
Change
2009 vs.

2008

Percent
Change

2010 
vs.

Percent
Change

2009 
vs.

(in thousands, except percentages)
2010 2009 2008
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2009 2008
Marketing $ 198,170 $ 227,990 $ 253,370 $ (29,820) $ (25,380) (13%) (10%) 

2010 compared to 2009

Marketing. The decrease in marketing expense of $29,820, or 13%, primarily related to a decrease in direct mail costs of $9,216, alternative media of $10,749,
other marketing of $10,378, online advertising of $14,329, and retail advertising of $4,350, which was offset by an increase in television advertising of $19,203.
We have reduced marketing spending as we continue to refine our marketing strategies including the use of certain promotions which are recorded as a reduction
to revenue.
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2009 compared to 2008

Marketing. The decrease in marketing expense of $25,380, or 10%, was primarily related to a decrease in alternative media of $8,055, in online advertising of
$19,831, in retail advertising of $7,030, and in direct mail costs of $4,084. These decreases were offset by an increase in television advertising of $13,919. For
year ended December 31, 2009, we reduced marketing spending as we completed the transition to our new agencies and continued the development of new
advertising and eliminated inefficient non-media spending.

Depreciation and Amortization For the Years Ended December 31, Dollar
Change

2010 
vs.

2009

Dollar
Change

2009 
vs.

2008

Percent
Change

2010 
vs.

2009

Percent
Change

2009 
vs.

2008(in thousands, except percentages) 2010 2009 2008
Depreciation and amortization $ 53,073 $ 53,391 $ 48,612 $ (318) $ 4,779 (1%) 10% 

2010 compared to 2009

Depreciation and amortization. The decrease in depreciation and amortization of $318, or 1%, was primarily due to lower impairment charges of $2,235, lower
depreciation of network equipment, computer hardware, and furniture of $1,045, and lower patent amortization of $174, partially offset by an increase in software
amortization of $3,184.

2009 compared to 2008

Depreciation and amortization. The increase in depreciation and amortization of $4,779, or 10%, was primarily due to an increase in software amortization of
$6,725, including lower impairment charges of $835. These increases were offset by a decrease in depreciation of network equipment and computer equipment of
$449, including higher impairment charges of $123 and less amortization related to patents of $1,496.

Other Income (Expense) For the Years Ended December 31,
Dollar

Change
2010 vs.

2009

Dollar
Change
2009 vs.

2008

Percent
Change

2010 
vs.

2009

Percent
Change

2009 
vs.

2008(in thousands, except percentages) 2010 2009 2008
Interest income $ 519 $ 277 $ 3,236 $ 242 $ (2,959) 87% (91%) 
Interest expense (48,541) (54,192) (29,878) 5,651 (24,314) 10% (81%) 
Change in fair value of embedded features within notes payable
and stock warrant (99,338) (49,933) � (49,405) (49,933) (99%) *
Gain (loss) on extinguishment of notes (31,023) 4,041 (30,570) (35,064) 34,611 (868%) 113% 
Other income (expense), net (18) 843 (247) (861) 1,090 (102%) 441% 

$ (178,401) $ (98,964) $ (57,459) 

2010 compared to 2009

Interest income. The increase in interest income of $242, or 87%, was due to an increase in cash and cash equivalents in 2010.

Interest expense. The decrease in interest expense was due to lower interest on our prior senior secured first lien credit facility due to reduced principal and on our
convertible notes due to conversions, partially offset by higher interest on our prior senior secured second lien credit facility due to an increase in the principal
balance as interest was paid-in-kind.
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Change in fair value of embedded features within notes payable and stock warrant. The change in fair value of the embedded conversion option within our
convertible notes fluctuated with changes in the price of our common stock and was $7,308 during 2010 compared to $49,380 in 2009. The change in the fair
value of our stock warrant fluctuates with changes in the price of our common stock and was $344 in 2010 compared to $553 in 2009. An increase in our stock
price results in expense while a decrease in our stock price results in income. This account is also impacted due to the fact that we had fewer convertible notes
outstanding during 2010 compared to 2009 due to conversions. All convertible notes have been converted as of December 31, 2010. In addition, the make-whole
premiums in our prior senior secured first lien credit facility and prior senior secured second lien credit facility were ascribed a value of $91,686 at the time the
make-whole premiums were paid in December 2010.

Gain (loss) on extinguishment of notes. The incremental loss on extinguishment of notes was due to the acceleration of unamortized debt discount, debt related
costs, administrative agent fees, and other fees associated with the prepayments and extinguishment of our senior secured first lien credit facility, our senior
secured second lien credit facility, and our convertible notes.

Other. We recognized $792 in other income for the year ended December 31, 2009 for the net proceeds we received from a key-man term life insurance policy
related to the passing of a former executive.

2009 compared to 2008

Interest income. The decrease in interest income of $2,959, or 91%, was due to the decrease in cash, cash equivalents and marketable securities and lower interest
rates.

Interest expense. The increase in interest expense of $24,314, or 81%, was primarily related to an increase in interest expense on the new credit facilities and
convertible notes compared to the convertible notes that we refinanced in November 2008 of $25,088, which was offset by a decrease in other interest expense of
$774.
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Change in fair value of embedded features within notes payable and stock warrant. The increase in the change in fair value of embedded features within notes
payable and stock warrant is primarily due to the recording of the change in the fair value of the conversion feature contained within our convertible notes of
$49,380 for the year ended December 31, 2009. We also recorded $553 for the fair value of our common stock warrant.

Gain (loss) on extinguishment of notes. The change in gain (loss) of early extinguishment of $34,611, or 113%, was primarily related to the loss of $30,570 in
2008 resulting from the early extinguishment of debt offset by $4,041 gain associated with conversion of our convertible notes.

Other. We recognized $792 in other income for the year ended December 31, 2009 for the net proceeds we received from a key-man term life insurance policy
related to the passing of a former executive.

Income Tax Expense
For the Years Ended December 31,

Dollar
Change

2010 
vs.

2009

Dollar
Change

2009 
vs.

2008

Percent
Change

2010 
vs.

2009

Percent
Change

2009 
vs.

2008(in thousands, except percentages) 2010 2009 2008
Income tax expense $ (318) $ (836) $ (678) $ 518 $ (158) 62% (23%) 

PROVISION FOR INCOME TAXES

The provision for each year represents state and local income taxes currently payable.

Recognition of deferred tax assets will require generation of future taxable income. There can be no assurance that we will generate sufficient taxable income in
future years. Therefore, we established a valuation allowance on net deferred tax assets of $415,903 as of December 31, 2010.

We participated in the State of New Jersey�s corporation business tax benefit certificate transfer program, which allows certain high technology and biotechnology
companies to transfer unused New Jersey net operating loss carryovers to other New Jersey corporation business taxpayers. During 2003 and 2004, we submitted
an application to the New Jersey Economic Development Authority, or EDA, to participate in the program and the application was approved. The EDA then issued
a certificate certifying our eligibility to participate in the program. The program requires that a purchaser pay at least 75% of the amount of the surrendered tax
benefit. In tax years 2008, 2009, and 2010, we sold approximately, $10,051, $0, and $2,194, respectively, of our New Jersey State net operating loss carry
forwards for a recognized benefit of approximately $605 in 2008, $0 in 2009, and $168 in 2010. Collectively, all transactions represent approximately 85% of the
surrendered tax benefit each year and have been recognized in the year received.

As of December 31, 2010, we had net operating loss carry forwards for United States federal and state tax purposes of $885,431 and $849,567, respectively,
expiring at various times from years ending 2012 through 2030. In addition, we had net operating loss carry forwards for Canadian tax purposes of $42,457
expiring through 2027. We also had net operating loss carry forwards for United Kingdom tax purposes of $40,335 with no expiration date.

Net Loss For the Years Ended December 31,
Dollar

Change
2010 vs.

2009

Dollar
Change

2009 
vs.

2008

Percent
Change

2010 
vs.

2009

Percent
Change

2009
vs

2008(in thousands, except percentages) 2010 2009 2008
Net loss $ (83,665) $ (42,598) $ (64,576) $ (41,067) $ 21,978 (96%) 34% 

2010 compared to 2009

Net Loss. Based on the activity described above, our net loss of $83,665 for the year ended December 31, 2010 increased by $41,067, or 96%, from $42,598 for
the year ended December 31, 2009.
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2009 compared to 2008

Net Loss. Based on the activity described above, our net loss of $42,598 for the year ended December 31, 2009 decreased by $21,978, or 34%, from $64,576 for
the year ended December 31, 2008.

34 VONAGE ANNUAL REPORT 2010

Edgar Filing: VONAGE HOLDINGS CORP - Form 10-K

Table of Contents 64



Table of Contents

QUARTERLY RESULTS OF OPERATIONS

The following table sets forth quarterly statement of operations data. We derived this data from our unaudited consolidated financial statements, which we believe
have been prepared on substantially the same basis as our audited consolidated financial statements. The operating results in any quarter are not necessarily
indicative of the results that may be expected for any future period.

For the Quarter Ended

(dollars in thousands, except operating data)
Mar 31,

2009
Jun 30,

2009
Sep 30,

2009
Dec 31,

2009
Mar 31,

2010
Jun 30,

2010
Sep 30,

2010
Dec 31,

2010

Revenue:
Telephony services $ 215,643 $ 214,709 $ 216,085 $ 218,411 $ 224,527 $ 221,704 $ 212,135 $ 214,568
Customer equipment and shipping 8,362 5,319 5,420 5,131 3,424 3,637 1,991 3,056

224,005 220,028 221,505 223,542 227,951 225,341 214,126 217,624
Operating expenses:
Direct cost of telephony services (1) 51,751 51,480 52,044 58,278 62,495 62,969 60,263 58,067
Direct cost of goods sold 20,512 16,179 17,727 17,070 16,647 14,053 13,214 12,051
Selling, general and administrative 68,051 71,327 63,187 62,891 60,787 60,768 58,908 58,523
Marketing 65,695 52,144 57,393 52,758 49,240 49,324 49,254 50,352
Depreciation and amortization 12,896 13,848 12,881 13,766 13,768 13,929 12,649 12,727

218,905 204,978 203,232 204,763 202,937 201,043 194,288 191,720
Income from operations 5,100 15,050 18,273 18,779 25,014 24,298 19,838 25,904
Other income (expense):
Interest income 110 60 58 49 53 173 154 139
Interest expense (13,542) (13,679) (13,690) (13,281) (13,211) (12,423) (11,569) (11,338) 
Change in fair value of embedded features
within notes payable and stock warrant 12,970 1,150 (62,998) (1,055) 835 (8,241) (62,150) (29,782) 
Gain (loss) on early extinguishment of debt � � 3,816 225 1,038 (3,985) (1,545) (26,531) 
Other, net 801 5 15 22 103 (43) (19) (59) 

339 (12,464) (72,799) (14,040) (11,182) (24,519) (75,129) (67,571) 
Income (loss) before income tax benefit
(expense) 5,439 2,586 (54,526) 4,739 13,832 (221) (55,291) (41,667) 
Income tax benefit (expense) (168) (301) (29) (338) 136 (341) (91) (22) 
Net income (loss) $ 5,271 $ 2,285 $ (54,555) $ 4,401 $ 13,968 $ (562) $ (55,382) $ (41,689) 
Net income (loss) per common share:
Basic $ 0.03 $ 0.01 $ (0.33) $ 0.02 $ 0.07 $ (0.00) $ (0.26) $ (0.19) 
Diluted $ (0.03) $ 0.01 $ (0.33) $ 0.02 $ 0.06 $ (0.00) $ (0.26) $ (0.19) 
W e i g h t e d - a v e r a g e  c o m m o n  s h a r e s
outstanding:
Basic 156,718 156,928 167,666 199,503 201,324 211,305 212,086 214,586
Diluted 218,787 218,997 167,666 203,376 221,947 211,305 212,086 214,586
Operating Data:
Gross subscriber line additions 226,610 143,645 190,834 187,592 154,718 154,997 163,055 167,435
Net subscriber line additions (6,493) (88,643) (50,191) (10,131) (25,779) (5,236) (4,846) 5,848
Subscriber lines at end of period 2,583,861 2,495,218 2,445,027 2,434,896 2,409,117 2,403,881 2,399,035 2,404,883
Average monthly customer churn 3.1% 3.2% 3.4% 2.8% 2.6% 2.3% 2.4% 2.4% 
Average monthly revenue per line $ 28.86 $ 28.88 $ 29.89 $ 30.54 $ 31.37 $ 31.21 $ 29.72 $ 30.20
Average monthly telephony services revenue
per line $ 27.78 $ 28.18 $ 29.16 $ 29.84 $ 30.90 $ 30.71 $ 29.45 $ 29.78
Average monthly direct costs of telephony
services per line $ 6.67 $ 6.76 $ 7.02 $ 7.96 $ 8.60 $ 8.72 $ 8.36 $ 8.06
Marketing costs per gross subscriber line
additions $ 289.90 $ 363.01 $ 300.75 $ 281.24 $ 318.26 $ 318.23 $ 302.07 $ 300.73
Employees at end of period 1,413 1,260 1,239 1,225 1,207 1,158 1,145 1,140

(1) Excludes depreciation and amortization of $4,760, $4,880, $4,377, and $4,941 for the quarters ended March 31, June 30, September 30 and December 31,
2009, respectively, and $4,981, $4,959, $4,357, and $4,428 for the quarters ended March 31, June 30, September 30 and December 31, 2010, respectively.
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Telephony services revenue. Telephony services revenue generally has been flat on a quarterly basis with the exception of the first and second quarters of 2010.
The increases in telephony services revenue in the first and second quarters of 2010 were related to fewer service credits due to programs implemented in 2010,
lower bad debt due to improved collections and fewer delinquent accounts, and slightly higher USF fees.

Customer equipment and shipping revenue. Customer equipment and shipping revenue was lower in the second through fourth quarters of 2009 due to the
introduction of a new promotion in May 2009 that eliminated equipment and shipping fees for customers who signed up for our residential unlimited plan. In
2010, customer equipment and shipping revenue was lower than 2009 due to lower equipment recovery fees from fewer terminations. In addition, during the third
quarter of 2010, a $1,500 reserve was made to cover potential refunds in connection with the proposed settlement of the consumer class action litigation (See
Item 3. Legal Proceedings).

Direct cost of telephony services. Direct cost of telephony services beginning in the fourth quarter of 2009 through the second quarter of 2010 increased as
expected due call termination costs from higher international call volume following the introduction of our Vonage World plan. In the third and fourth quarters of
2010, these increases in call volumes have been partially offset by more favorable rates negotiated with our service providers resulting in lower direct cost of
telephony services.

Direct cost of goods sold. The change in direct cost of goods sold expenses between the quarters was due to fluctuations in subscriber line additions. In 2009 and
2010, the amortization of deferred customer equipment costs has generally diminished as historical amounts have been fully amortized and have not been replaced
with new deferred costs due to the introduction of a new promotion in May 2009 that eliminated activation fees and thus the corresponding cost deferral for
customers who signed up for our residential unlimited plan or our Vonage World plan.

Selling, general and administrative. Selling, general and administrative expenses generally have decreased on a quarterly basis as a result of our cost management
initiatives. In 2009, selling, general and administrative cost declined primarily due to a decrease in professional fees and lower selling expenses due to a reduction
in the number of kiosk locations. The further reduction in selling, general and administrative cost in 2010 was primarily due to a decrease in outsourced customer
care costs and professional fees.

Marketing. Marketing expense declined throughout 2009 as we completed the transition to our new agencies and continued the development of new advertising
and eliminated inefficient non-media spending. In 2010, marketing expense was relatively flat as we allocated a fixed marketing spend across channels based upon
performance as we continued to refine our marketing strategy.

LIQUIDITY AND CAPITAL RESOURCES

Overview

The following table sets forth a summary of our cash flows for the periods indicated:

For the Years Ended
December 31,

(dollars in thousands) 2010 2009 2008
Net cash provided by operating activities $ 194,212 $ 38,396 $ 3,555
Net cash (used in) provided by investing activities (4,686) (50,565) 40,486
Net cash used in financing activities (143,762) (3,253) (68,370) 

For the year ended December 31, 2010, we generated income from operations and positive operating cash flow. We expect to continue to balance efforts to grow
our customer base while consistently achieving operating profitability. To grow our customer base, we continue to make investments in marketing, application
development as we seek to launch new services, network quality and expansion, and customer care. Although we believe we will achieve consistent profitability in
the future, we ultimately may not be successful and we may never achieve consistent operating profitability. We believe that cash flow from operations and cash
on hand will fund our operations for at least the next twelve months.

December 2010 Financing
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On December 14, 2010, we entered into a credit agreement (the �Credit Facility�) consisting of a $200,000 senior secured term loan. The co-borrowers under the
Credit Facility are us and Vonage America Inc., our wholly owned subsidiary. Obligations under the Credit Facility are guaranteed, fully and unconditionally, by
our other United States subsidiaries and are secured by substantially all of the assets of each borrower and each of the guarantors. An affiliate of the chairman of
our board of directors and one of our principal stockholders is a lender under the Credit Facility.

Use of Proceeds

We used the net proceeds of the Credit Facility of $194,000 ($200,000 principal amount less original discount of $6,000), plus $102,090 of cash on hand, to
(i) exercise our existing right to retire debt under our senior secured first lien credit facility (the �First Lien Senior Facility�) for 100% of the contractual make-whole
price, (ii) retire debt under our senior secured second lien credit facility (the �Second Lien Senior Facility�) at a more than 25% discount to the contractual
make-whole price, and (iii) cause the conversion of all outstanding third lien convertible notes (the �Convertible Notes�) into 8,276 shares of our common stock. We
also incurred $11,444 of debt related costs in connection with the Credit Facility and repayment of our First Lien Senior Facility and our Second Lien Senior
Facility, and conversion of our Convertible Notes.
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Credit Facility Terms

The following description summarizes the material terms of the Credit Facility.

The loans under the Credit Facility mature in December 2015. The loans under the Credit Facility were issued at an original issuance discount of $6,000. Principal
amounts under the Credit Facility are repayable in quarterly installments of approximately $5,000 per quarter, with the balance due in December 2015.

Amounts under the Credit Facility, at our option, will bear interest at:

> the greater of 1.75% or LIBOR plus, in either case, an applicable margin equal to 8.00%, payable on the last day of each relevant interest period or, if the
interest period is longer than three months, each day that is three months after the first day of the interest period, or

> the base rate determined by reference to the highest of (a) the federal funds effective rate from time to time plus 0.50%, (b) the prime rate of Bank of
America, N.A., and (c) the LIBOR rate applicable to one month interest periods plus 1.00%, plus an applicable margin equal to 7.00%, payable on the last
business day of each March, June, September, and December and the maturity date of the Credit Facility.

We may prepay the Credit Facility at our option at any time without premium or penalty and, if prepaid within the first year with proceeds of indebtedness, a
prepayment fee of 1.00% of the amount repaid. The Credit Facility is subject to mandatory prepayments in amounts equal to:

> 100% of the net cash proceeds from any non-ordinary course sale or other disposition of our property and assets for consideration in excess of a certain
amount, subject to customary reinvestment provisions and certain other exceptions;

> 100% of the net cash proceeds from issuance or incurrence of additional debt of us or any of our subsidiaries other than certain permitted indebtedness; and

> 75% (with a step down to 50% based upon achievement of a total leverage ratio of 1.00:1.00) of our annual excess cash flow.
Subject to certain restrictions and exceptions, the Credit Facility permits us to obtain one or more incremental term loan and/or revolving credit facilities in an
aggregate principal amount of up to $40,000 pursuant to documentation reasonably satisfactory to the administrative agent, without the consent of the existing
lenders under the Credit Facility.

The Credit Facility includes customary representations and warranties and affirmative covenants of the borrowers. In addition, the Credit Facility contains
customary negative covenants, including, among other things, restrictions on the borrowers� and the guarantors� ability to consolidate or merge, create liens, incur
additional indebtedness, dispose of assets, consummate acquisitions, make investments, and pay dividends and other distributions. We must also comply with the
following financial covenants:

> a consolidated leverage ratio of no greater than: 2.25 to 1.00 as of the end of each fiscal quarter ending on or prior to September 30, 2011; 2.00 to 1.00 as of
the end of each fiscal quarter ending on or prior to September 30, 2012; 1.75 to 1.00 as of the end of each fiscal quarter ending on or prior to September 30,
2013; 1.50 to 1.00 as of the end of each fiscal quarter ending on or prior to September 30, 2014; and 1.25 to 1.00 as of the end of each fiscal quarter
thereafter;

> a consolidated interest coverage ratio of no less than: 3.00 to 1.00 as of the end of each fiscal quarter ending on or prior to June 30, 2013 and 3.50 to 1.00 as
of the end of each fiscal quarter thereafter; and

> maximum capital expenditures not to exceed $55,000 during any fiscal year, provided that the unused amount of any permitted capital expenditures in any
fiscal year may be carried forward to the next following fiscal year.

As of December 31, 2010, we were in compliance with all covenants, including financial covenants, for the Credit Facility.
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The Credit Facility contains customary events of default that may permit acceleration of the debt under the Credit Facility. During the continuance of a payment or
bankruptcy event of default, or upon any other event of default upon request of lenders holding advances representing more than 50% of the aggregate principal
amount of advances outstanding under the Credit Facility, interest will accrue at a default interest rate of 2% above the interest rate that would otherwise be
applicable.

State and Local Sales Taxes

We also have contingent liabilities for state and local sales taxes. As of December 31, 2010, we had a reserve of $2,803. If our ultimate liability exceeds this
amount, it could affect our liquidity unfavorably. However, we do not believe it would significantly impair our liquidity.

Capital expenditures

For 2010, capital expenditures were primarily for the implementation of software solutions and purchase of network equipment as we continue to expand our
network. Our capital expenditures for the year ended 2010 were $40,386, of which $22,712 was for software acquisition and development. For 2011, we believe
our capital expenditures will be in the $40,000 to $45,000 range.

Operating Activities

Cash provided by operating activities increased to $194,212 during the year ended December 31, 2010 compared to $38,396 for the year ended December 31,
2009, primarily due to changes in working capital requirements, lower marketing expenditures, and overall tighter controls on costs partially offset by higher cost
of telephony services attributable to increased international minutes used in connection with our Vonage World plan.

Changes in working capital requirements include changes in accounts receivable, inventory, prepaid and other assets, other assets, accounts payable, accrued and
other liabilities, and deferred revenue and costs. Cash provided by working capital increased by $119,734 during the year ended December 31, 2010 compared to
the year ended December 31, 2009, primarily due to the timing of payments and absence of prepayment opportunities for discounts and the return of an $8,925
security deposit from our device manufacturer as a result of improvements in credit quality. We expect changes in working capital to be neutral for full year 2011
although it may fluctuate from quarter to quarter.

Cash provided by operating activities increased to $38,396 during the year ended December 31, 2009 compared to $3,555 for the year ended December 31, 2008,
primarily due to lower
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marketing expenditures and overall tighter controls on costs partially offset by lower revenues as our overall customer base decreased in 2009 and higher interest
expense associated with our November 2008 financing.

Cash used for working capital requirements increased by $22,260 during the year ended December 31, 2009 compared to the year ended December 31, 2008,
primarily due to prepayments to take advantage of discounts negotiated with vendors given our concentration account requirements under our prior credit
facilities.

Investing Activities

Cash used in investing activities for 2010 of $4,686 was attributable to capital expenditures of $17,674 and development of software assets of $22,712, partially
offset by a decrease in restricted cash of $35,700 due primarily to the reduction of $32,830 of reserves held by our credit card processors as a result of
improvements in credit quality and the elimination of the concentration account under our prior credit facilities of $3,277 as a result of our new Credit Facility.

Cash used in investing activities for 2009 of $50,565 was attributable to capital expenditures of $23,724, $1,250 for the licensing of IBM patents, development of
software assets of $21,654, and an increase in restricted cash of $3,937.

Cash provided by investing activities for 2008 of $40,486 was attributable to net purchases and sales of marketable securities of $79,942, offset by the purchase of
capital expenditures of $38,476, of which $26,530 was for software acquisition and development and an increase in restricted cash of $980 related to reserves
required by our credit card processors.

Financing Activities

Cash used in financing activities for 2010 of $143,762 was attributable to $28,664 in First Lien Senior Facility principal payments, $13,128 in Second Lien Senior
Facility principal payments, including $3,668 representing paid-in-kind (�PIK�) interest payments, payments of $290,660 to extinguish First Lien Senior Facility,
Second Lien Senior Facility and Convertible Notes including $28,652 representing PIK interest payments, and $1,500 in capital lease payments partially offset by
proceeds of the Credit Facility of $200,000 offset by note discount of $6,000 and debt related costs of $5,430, and proceeds of $1,620 from stock options
exercised.

Cash used in financing activities for 2009 of $3,253 was attributable to $1,251 in capital lease payments, $1,809 in First Lien Senior Facility principal payments
and $252 in additional debt related costs.

Cash used in financing activities for 2008 of $68,370 was primarily attributable to the repurchase of our previous convertible notes of $253,460 in a tender offer in
November 2008. We also had a new debt financing for $220,300 offset by original issue discount of $7,167, debt related costs of $26,799, and the principal
payments on capital lease obligations of $1,036.

CONTRACTUAL OBLIGATIONS AND OTHER COMMERCIAL COMMITMENTS

The table below summarizes our contractual obligations at December 31, 2010, and the effect such obligations are expected to have on our liquidity and cash flow
in future periods.

Payments Due by Period

(dollars in thousands) Total

Less
than

1 year
2-3

years
4-5

years
After 5

years
(unaudited)

Contractual Obligations:
Senior secured term loan $ 200,000 $ 20,000 $ 40,000 $ 140,000 $ �
Interest related to senior secured term loan 76,891 19,359 32,799 24,733 �
Capital lease obligations 29,044 4,118 8,484 8,826 7,616
Operating lease obligations 7,748 3,770 3,558 420 �
Purchase obligations 55,130 17,523 23,987 13,620 �
Other obligations 13,000 7,800 5,200 � �
Total contractual obligations $ 381,813 $ 72,570 $ 114,028 $ 187,599 $ 7,616
Other Commercial Commitments:
Standby letters of credit $ 7,885 $ 7,885 $ � $ � $ �
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Total contractual obligations and other commercial commitments $ 389,698 $ 80,455 $ 114,028 $ 187,599 $ 7,616

Senior debt facility. On December 14, 2010, we entered into the Credit Facility which consists of a $200,000 senior secured term loan. See Note 6 in the notes to
the consolidated financial statements.

Capital lease obligations. At December 31, 2010, we had capital lease obligations of $29,044 related to our corporate headquarters in Holmdel, New Jersey that
expire in 2017.

Operating lease obligations. At December 31, 2010, future commitments for operating leases included $6,274 for co-location facilities in the United States that
accommodate a portion of our network equipment through 2013, $224 for kiosks leased in various locations throughout the United States through 2011, $525 for
office space leased for our London, United Kingdom office through 2015, $35 for office space leased in Atlanta, Georgia for product development through 2011,
$652 for office space leased in Tel Aviv, Israel for application development
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through 2015, and $38 for apartment space leased in New Jersey for certain executives through 2011.

Purchase obligations. We have engaged a vendor to assist with local number portability, which allows customers to keep their existing phone number when
switching to our service. We have committed to pay this vendor a minimum of $1,200 in 2011. We have engaged a credit card processor to process our billings.
We have committed to pay this vendor approximately $3,700 each year through 2015. We have engaged a vendor who will (i) license to us billing and ordering
software, (ii) provide professional services relating to the implementation, operation, support and maintenance of the licensed system, and (iii) transition support,
services in connection with migration to the licensed systems. We have committed to pay this vendor $17,860 through 2015; however, we may terminate the
contract sooner subject to payment of early termination fees which range from $5,500 for termination in the first year to $1,500 for termination in the fifth year.
We have also engaged a vendor to provide telecommunication services. We have committed to pay this vendor $10,500 through 2012; however, we may terminate
the contract sooner subject to a minimum payment of $1,000. We have engaged a vendor to provide voicemail to text transcription services. We have committed to
pay this vendor approximately $3,845 through 2013. We have engaged a vendor to provide local inbound services. We have committed to pay this vendor $3,225
through 2012.

Other obligations. At December 31, 2010 we were obligated to pay AT&T $13,000 through 2012 under a settlement agreement, which required Vonage to pay
AT&T $650 each month.

SUMMARY OF CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Our significant accounting policies are summarized in Note 1 to our consolidated financial statements. The following describes our critical accounting policies and
estimates:

Use of Estimates

Our consolidated financial statements are prepared in conformity with accounting principles generally accepted in the United States, which require management to
make estimates and assumptions that affect the amounts reported and disclosed in the consolidated financial statements and the accompanying notes. Actual results
could differ materially from these estimates.

On an ongoing basis, we evaluate our estimates, including the following:

> those related to the average period of service to a customer (the �customer life�) used to amortize deferred revenue and deferred customer acquisition costs
associated with customer activation;

> the useful lives of property and equipment, software costs, and intangible assets;

> assumptions used for the purpose of determining share-based compensation and the fair value of our stock warrant using the Black-Scholes option
pricing model (�Model�), and various other assumptions that we believed to be reasonable. The key inputs for this Model are our stock price at valuation
date, exercise price, the dividend yield, risk-free interest rate, life in years, and historical volatility of our common stock;

> assumptions used to determine the fair value of the embedded conversion option within our Convertible Notes using the Monte Carlo simulation model.
The key inputs are maturity date, risk-free interest rate, our stock price at valuation date, and historical volatility of our common stock; and

> assumptions used to determine the fair value of the embedded make-whole premium feature within our prior First Lien Senior Facility and our prior
Second Lien Senior Facility.

We base our estimates on historical experience, available market information, appropriate valuation methodologies, and on various other assumptions that we
believed to be reasonable, the results of which form the basis for making judgments about the carrying values of assets and liabilities.

Revenue Recognition
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Operating revenues consist of telephony services revenues and customer equipment (which enables our telephony services) and shipping revenues. The point in
time at which revenues are recognized is determined in accordance with Staff Accounting Bulletin No. 104, Revenue Recognition, and Financial Accounting
Standards Board (�FASB�) Accounting Standards Codification (�ASC�) 605, Revenue Recognition.

Substantially all of our operating revenues are telephony services revenues, which are derived primarily from monthly subscription fees that customers are charged
under our service plans. We also derive telephony services revenues from per minute fees for international calls and for any calling minutes in excess of a
customer�s monthly plan limits. Monthly subscription fees are automatically charged to customers� credit cards, debit cards or electronic check payments or ECP in
advance and are recognized over the following month when services are provided. Revenues generated from international calls and from customers exceeding
allocated call minutes under limited minute plans are recognized as services are provided, that is, as minutes are used, and are billed to a customer�s credit cards,
debit cards or ECP in arrears. As a result of our multiple billing cycles each month, we estimate the amount of revenues earned from international calls and from
customers exceeding allocated call minutes under limited minute plans but not billed from the end of each billing cycle to the end of each reporting period. These
estimates are based primarily upon historical minutes and have been consistent with our actual results.

From time to time we have generated revenue by charging a fee for activating service, although we do not currently or expect to charge an activation fee to
customers. In these instances when no activation fee is being collected, no customer acquisition costs are deferred. Customer activation fees when collected, along
with the related incremental direct customer acquisition amounts for customer equipment in the direct channel and for rebates and retailer commissions in the retail
channel, up to but not exceeding the activation fee, are deferred and amortized over the estimated average customer life. The amortization of deferred customer
equipment is recorded to direct cost of goods sold. The amortization of deferred rebates is recorded as a reduction of telephony services revenues. The
amortization of deferred retailer commissions is recorded as marketing expense. We estimate customer life by analyzing historical trends and applying those trends
to future periods. This customer life is solely used to amortize deferred activation fees collected, along with the related incremental customer acquisition costs. The
average customer life
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was 48 months in 2008, 44 months in 2009, and 38 months in 2010. For 2011, the average customer life will remain at 38 months based on consistent historical
trends. The impact of these changes to the average customer life was not material to the consolidated results of operations.

We also provide rebates to customers who purchase their customer equipment from retailers and satisfy minimum service period requirements. These rebates in
excess of activation fees are recorded as a reduction of revenues over the service period based upon the estimated number of customers that will ultimately earn
and claim the rebates.

Customer equipment and shipping revenues include sales to our retailers, who subsequently resell this customer equipment to customers. Revenues were reduced
for payments to retailers and rebates to customers, who purchased their customer equipment through these retailers, to the extent of customer equipment and
shipping revenues.

Inventory

Inventory consists of the cost of customer equipment and is stated at the lower of cost or market, with cost determined using the average cost method. We provide
an inventory allowance for customer equipment that has been returned by customers but may not be able to be reissued to new customers or returned to the
manufacturer for credit.

Income Taxes

We recognize deferred tax assets and liabilities for the expected tax consequences of temporary differences between the tax bases of assets and liabilities and their
reported amounts using tax rates in effect for the year the differences are expected to reverse. We have recorded a valuation allowance on the assumption that it is
more likely than not that we will not generate taxable income in the future.

Net Operating Loss Carryforwards

As of December 31, 2010, we had net operating loss carry forwards for United States federal and state tax purposes of $885,431 and $849,567, respectively,
expiring at various times from years ending 2012 through 2030. In addition, we had net operating loss carry forwards for Canadian tax purposes of $42,457
expiring through 2027. We also had net operating loss carry forwards for United Kingdom tax purposes of $40,335 with no expiration date.

Under Section 382 of the Internal Revenue Code, if a corporation undergoes an �ownership change� (generally defined as a greater than 50% change (by value) in its
equity ownership over a three-year period), the corporation�s ability to use its pre-change of control net operating loss carry forward and other pre-change tax
attributes against its post-change income may be limited. The Section 382 limitation is applied annually so as to limit the use of our pre-change net operating loss
carryforwards to an amount that generally equals the value of our stock immediately before the ownership change multiplied by a designated federal long-term
tax-exempt rate. Due to the cumulative impact of our equity issuances over the three year period ended April 2005, a change of ownership occurred upon the
issuance of our previously outstanding Series E Preferred Stock at the end of April 2005. As a result, $171,147 of the total United States net operating losses were
subject to an annual base limitation of $39,374.

Share-Based Compensation

We account for share-based compensation in accordance with FASB ASC 718, �Compensation-Stock Compensation�. Under the fair value recognition provisions of
this pronouncement, share-based compensation cost is measured at the grant date based on the fair value of the award, reduced as appropriate based on estimated
forfeitures, and is recognized as expense over the applicable vesting period of the stock award using the accelerated method.

Recent Accounting Pronouncements

In October 2009, the FASB issued Accounting Standards Update No. 2009-13 (�ASU 2009-13�) �Revenue Recognition (Topic 605), Multiple-Deliverable Revenue
Arrangements a consensus of the FASB Emerging Issues Task Force (�EITF�). This ASU provides amendments to the criteria in FASB ASC 605-25 for separating
consideration in multiple-deliverable arrangements. ASU 2009-13 changes existing rules regarding recognition of revenue in multiple deliverable arrangements
and expands ongoing disclosures about the significant judgments used in applying its guidance. It will be effective for revenue arrangements entered into or
materially modified in the fiscal year beginning on or after June 15, 2010. Early adoption is permitted on a prospective or retrospective basis. We do not expect the
adoption of ASU 2009-13 to have a material impact on our financial statements.
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OFF-BALANCE SHEET ARRANGEMENTS

We do not have any off-balance sheet arrangements.

ITEM 7A. Quantitative and Qualitative Disclosures About Market Risk

We are exposed to financial market risks, including changes in currency exchange rates and interest rates.

Foreign Exchange Risk

We sell our products and services in the United States, Canada, and the United Kingdom. Changes in currency exchange rates affect the valuation in our financial
statements of the assets and liabilities of these operations. We also have a portion of our sales denominated in Euros, the Canadian Dollar, and the British Pound,
which are also affected by changes in currency exchange rates. Our financial results could be affected by changes in foreign currency exchange rates, although
foreign exchange risks have not been material to our financial position or results of operations to date.

Interest Rate and Debt Risk

Our exposure to market risk for changes in interest rates primarily relates to our long-term debt.

On December 14, 2010, we entered into a credit agreement (the �Credit Facility�) consisting of a $200,000 senior secured term loan. We are exposed to interest rate
risk since amounts payable under the Credit Facility, at our option, bear interest at:

> the greater of 1.75% and LIBOR plus, in either case, an applicable margin equal to 8.00%, payable on the last day of each relevant interest period or, if the
interest period is longer than three months, each day that is three months after the first day of the interest period, or

> the base rate determined by reference to the highest of (a) the federal funds effective rate from time to time plus 1/2 of 1%, (b) the prime rate of Bank of
America, N.A., and (c) the LIBOR rate applicable to one month interest periods plus 1.00%, plus an applicable margin equal to 7.00%, payable on the last
business day of each March, June, September and December and the maturity date of the Credit Facility.

As of December 31, 2010, if the interest rate on our variable rate debt changed by 1%, our annual debt service payment would change by approximately $2,000.

ITEM 8. Financial Statements and Supplementary Data
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The information required by this Item is contained on pages F-1 through F-33 of this Annual Report on Form 10-K and incorporated herein by reference.

ITEM 9. Changes in and Disagreements with Accountants on Accounting
and Financial Disclosure
None.

ITEM 9A. Controls and Procedures
Disclosure Controls

Our management, with the participation of our Chief Executive Officer and Chief Financial Officer, evaluated the effectiveness of the design and operation of our
disclosure controls and procedures as of December 31, 2010. The term �disclosure controls and procedures,� as defined in Rules 13a-15(e) and 15d-15(e) under the
Securities Exchange Act of 1934 (the �Exchange Act�), as amended, means controls and other procedures of a company that are designed to ensure that information
required to be disclosed by a company in the reports that it files or submits under the Exchange Act is recorded, processed, summarized, and reported, within the
time periods specified in the Securities and Exchange Commission�s rules and forms. Disclosure controls and procedures include, without limitation, controls and
procedures designed to ensure that information required to be disclosed by a company in the reports that it files or submits under the Exchange Act is accumulated
and communicated to the company�s management, including its principal executive and principal financial officers, or persons
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performing similar functions, as appropriate to allow timely decisions regarding required disclosure. Our management recognizes that any controls and procedures,
no matter how well designed and operated, can provide only reasonable assurance of achieving their objectives, and management necessarily applies its judgment
in evaluating the cost-benefit relationship of possible controls and procedures. Based on the evaluation of our disclosure controls and procedures as of
December 31, 2010, our Chief Executive Officer and Chief Financial Officer concluded that, as of such date, our disclosure controls and procedures were effective
at the reasonable assurance level.

Management�s Report on Internal Control Over Financial Reporting.

February 16, 2011

To the Stockholders of Vonage Holdings Corp.:

Our management is responsible for establishing and maintaining adequate internal control over financial reporting for the company. Internal control over financial
reporting is defined in Rules 13a-15(f) and 15d-15(f) promulgated under the Securities Exchange Act of 1934 as a process designed by, or under the supervision
of, our principal executive and principal financial officers and effected by our board of directors, management, and other personnel, to provide reasonable
assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally accepted
accounting principles and includes those policies and procedures that:

> Pertain to the maintenance of records that in reasonable detail accurately and fairly reflect the transactions and dispositions of the assets of the company;

> Provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance with generally accepted
accounting principles, and that receipts and expenditures of the company are being made only in accordance with authorizations of our management and
directors; and

> Provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use or disposition of the company�s assets that could have
a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Projections of any evaluation of effectiveness
to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with the policies or
procedures may deteriorate.

Our management assessed the effectiveness of our internal control over financial reporting as of December 31, 2010. In making this assessment, our management
used the criteria set forth by the Committee of Sponsoring Organizations of the Treadway Commission (COSO) in Internal Control-Integrated Framework.

Based on our assessment, management concluded that, as of December 31, 2010, our internal control over financial reporting is effective based on those criteria.

Our independent registered public accounting firm has issued an attestation report on our internal control over financial reporting. This report appears on page F-3.

/s/ MARC LEFAR /s/ BARRY ROWAN
Marc Lefar

Director, Chief Executive
Officer

Barry Rowan

Executive Vice President, Chief Financial Officer, Chief Administrative
Officer and Treasurer

Report of the Independent Registered Public Accounting Firm on Internal Control Over Financial Reporting.

See Report of Independent Registered Public Accounting Firm on page F-3.

Changes in Controls

There were no changes to controls during the quarter ended December 31, 2010 that have materially affected or are reasonably likely to materially affect our
internal control over financial reporting.
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ITEM 9B. Other Information
None.
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PART III

ITEM 10. Directors, Executive Officers and Corporate Governance

The discussion under the headings �Proposal No. 1 � Election of Directors,� �Section 16(a) Beneficial Ownership Reporting Compliance,� �Director Nomination
Process�, �Corporate Governance � Board Committees � Audit Committee�, and �Executive Officers of Vonage� in our Proxy Statement for the 2011 Annual Meeting of
Stockholders is hereby incorporated by reference.

We have adopted a Vonage Code of Conduct applicable to all our officers and employees and a Vonage Finance Code of Ethics applicable to our chief financial
officer and other employees in our finance organization. The Vonage Code of Conduct and Vonage Finance Code of Ethics are posted in the Investor Relations
section of our website, www.vonage.com. We will provide you with print copies of our codes free of charge on written request to Vonage Investor Relations, 23
Main Street, Holmdel NJ, 07733. We intend to disclose any amendments to, or waivers from, provisions of our codes that apply to our principal executive officer,
principal financial officer, principal accounting officer or controller, or any person performing in similar functions, on our website promptly following the date of
such amendment or waiver.

ITEM 11. Executive Compensation

The discussion under the headings �Compensation�, �Director Compensation�, �Corporate Governance � Compensation Committee Interlocks and Insider Participation�,
and �Corporate Governance � Compensation Committee Report� in our Proxy Statement for the 2011 Annual Meeting of Stockholders is hereby incorporated by
reference.

The �Compensation Committee Report� contained in our Proxy Statement shall not be deemed �soliciting material� or �filed� with the Securities and Exchange
Commission or otherwise subject to the liabilities of Section 18 of the Securities Exchange Act of 1934 (the �Exchange Act�), nor shall it be deemed incorporated by
reference in any filing under the Securities Act of 1933 (the �Securities Act�) or the Exchange Act, except to the extent we specifically request that such information
be treated as soliciting material or specifically incorporate such information by reference into a document filed under the Securities Act or the Exchange Act.

ITEM 12.  Security Ownership of Certain Beneficial Owners and
Management and Related Stockholder Matters

The discussion under the headings �Stock Ownership Information� and �Equity Compensation Plan Information� in our Proxy Statement for the 2011 Annual Meeting
of Stockholders is hereby incorporated by reference.
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ITEM 13. Certain Relationships and Related Transactions, and Director
Independence

The discussion under the headings �Proposal No. 1 � Election of Directors � Transactions with Related Persons�, and �Corporate Governance � Board Determination of
Independence� in our Proxy Statement for the 2011 Annual Meeting of Stockholders is hereby incorporated by reference.

ITEM 14. Principal Accountant Fees and Services

The discussion under the heading �Proposal No. 2 � Ratification of Independent Registered Public Accounting Firm� in our Proxy Statement for the 2011 Annual
Meeting of Stockholders is hereby incorporated by reference.
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PART IV

ITEM 15. Exhibits, Financial Statement Schedules
(a)

(1) Financial Statements. The index to our financial statements is found on page F-1 of this Form 10-K.

(2) Financial Statement Schedule. Schedule II�Valuation and Qualifying Accounts is as follows:

Balance at
Beginning
of Period

Additions
Less

Deductions

Balance
at End

of Period
Charged to

Revenue
Charged to

Expense
Allowance for Doubtful Accounts:
Year ended December 31, 2010 $ 1,432 $ (711) $ � $ (133) $ 588
Year ended December 31, 2009 2,045 (193) � (420) 1,432
Year ended December 31, 2008 1,924 207 � (86) 2,045
Inventory Obsolescence
Year ended December 31, 2010 $ 432 $ � $ 2,213 $ (1,882) $ 763
Year ended December 31, 2009 1,405 � 2,514 (3,487) 432
Year ended December 31, 2008 3,080 � 1,519 (3,194) 1,405
Valuation Allowance for Deferred Tax
Year ended December 31, 2010 $ 385,941 $ � $ 29,962 (1) $ � $ 415,903
Year ended December 31, 2009 386,547 � (606)(1) � 385,941
Year ended December 31, 2008 382,791 � 3,756 (1) � 386,547
Valuation Allowance for Assets Held for Sale
Year ended December 31, 2010 $ � $ � $ � $ � $ �
Year ended December 31, 2009 � � � � �
Year ended December 31, 2008 1,374 � 621 (1,995) �
(1) Amounts charged to expense represent change in valuation allowance.
(3) Exhibits.

Exhibit

Number Description of Exhibit
  3.1 Restated Certificate of Incorporation of Vonage Holdings Corp.(5)
  3.2 Second Amended and Restated By-laws of Vonage Holdings Corp.(11)
  4.1 Form of Certificate of Vonage Holdings Corp. Common Stock(4)
  4.2 Stock Purchase Warrant To Purchase Common Stock of Vonage Holdings Corp.(3)
10.1 2001 Stock Incentive Plan of Vonage Holdings Corp.(1)*
10.2 Form of Incentive Stock Option Agreement under the 2001 Stock Incentive Plan(1)*
10.3 Form of Nonqualified Stock Option Agreement for Employees under the 2001 Stock Incentive Plan(1)*
10.4 Form of Nonqualified Stock Option Agreement for Outside Directors under the 2001 Stock Incentive Plan(1)*
10.5 Amended and Restated Vonage Holding Corp. 2009 Incentive Plan(17)*
10.6 Form of Restricted Stock Unit Agreement under the Vonage Holdings Corp. 2006 Incentive Plan(8)*
10.7 Form of Nonqualified Stock Option Agreement under the Vonage Holdings Corp. 2006 Incentive Plan(20)*
10.8 Form of Restricted Stock Agreement under the Vonage Holdings Corp. 2006 Incentive Plan(8)*
10.9 Form of Restricted Stock Agreement for Non-Executive Directors under the Vonage Holdings Corp. 2006 Incentive Plan (Per Non-Executive

Director Compensation Program)(12)*
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10.10 Form of Nonqualified Stock Option Agreement for Non-Executive Directors (Quarterly Grants) under the Vonage Holdings Corp. 2006
Incentive Plan (Per Non-Executive Director Compensation Program)(12)*

10.11 Form of Nonqualified Stock Option Agreement for Non-Executive Directors (Sign-on Grant) under the Vonage Holdings Corp. 2006 Incentive
Plan (Per Non-Executive Director Compensation Program)(12)*

10.12 Vonage Holdings Corp. 401(k) Retirement Plan(1)*
10.13 Lease Agreement, dated March 24, 2005, between 23 Main Street Holmdel Associates LLC and Vonage USA Inc.(1)
10.14 Amended and Restated Employment Agreement dated November 5, 2009 between Vonage Holdings Corp. and Marc P. Lefar(17)*
10.15 Indemnification Agreement dated as of July 29, 2008 by and between Vonage Holdings Corp. and Marc. P. Lefar(11)*
10.16 Form of Nonqualified Stock Option Agreement for Marc P. Lefar under the Vonage Holdings Corp. 2006 Incentive Plan(11)*
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Exhibit

Number Description of Exhibit

10.17 Employment Agreement dated as of February 24, 2010 by and between Vonage Holdings Corp. and Barry Rowan(20)*

10.18 Indemnification Agreement dated as of May 6, 2010 by and between Vonage Holdings Corp. and Barry Rowan(20)*

10.19 Amended and Restated Employment Agreement, dated February 8, 2006, between Vonage Holdings Corp. and Jeffrey A. Citron(1)*

10.20 Separation Agreement and General Release dated as of July 29, 2008 by and between Vonage Holdings Corp. and Jeffrey A. Citron(11)*

10.21 Amended and Restated Non-Compete Agreement dated as of October 17, 2008 by and between Vonage Holdings Corp. and Jeffrey A. Citron(14)

10.22 Form of Nonqualified Stock Option Agreement for Jeffrey A. Citron under the Vonage Holdings Corp. 2006 Incentive Plan(11)*

10.23 Amended and Restated Employment Agreement, dated January 1, 2009, between Vonage Holdings Corp. and John S. Rego(15)*

10.24 Amendment of Employment Agreement, dated as of February 23, 2010 between John S. Rego and Vonage Holdings Corp.(19)*

10.25 Separation Agreement and General Release, dated as of February 23, 2010 between John S. Rego and Vonage Holdings Corp.(19)*

10.26 Letter Agreement, dated January 28, 2009, between Vonage Holdings Corp. and Theresa Hennesy(16)*

10.27 Amendment to Letter Agreement, dated December 23, 2010, between Vonage Holdings Corp. and Theresa Hennesy(24)*

10.28 Letter Agreement, dated February 9, 2009, between Vonage Holdings Corp. and Nicholas P. Lazzaro(16)*

10.29 Amendment to Letter Agreement, dated December 30, 2010, between Vonage Holdings Corp. and Nicholas P. Lazzaro(24)*

10.30 Letter Agreement, dated March 24, 2009, between Vonage Holdings Corp. and Kimberly O�Loughlin(16)*

10.31 Amendment to Letter Agreement, dated December 25, 2010, between Vonage Holdings Corp. and Kimberly O�Loughlin(24)*

10.32 Letter Agreement, dated November 19, 2008, between Vonage Holdings Corp. and Michael A. Tempora(16)*

10.33 Amendment to Letter Agreement, dated December 23, 2010, between Vonage Holdings Corp. and Michael A. Tempora(24)*

10.34 Letter Agreement, dated July 15, 2009, between Vonage Holdings Corp. and Kurt Rogers(17)*

10.35 Amendment to Letter Agreement, dated December 22, 2010, between Vonage Holdings Corp. and Kurt Rogers(24)*

10.36 Non-Executive Director Compensation Program effective October 14, 2010(23)*

10.37 Form of Indemnification Agreement between Vonage Holdings Corp. and its directors and certain officers(9)*

10.38 Third Amended and Restated Investors� Rights Agreement, as amended, dated April 27, 2005, among Vonage Holdings Corp. and the signatories
thereto(3)

10.39 Written Consent of Vonage Holdings Corp. and Certain Stockholders to the amendment to the Third Amended and Restated Investors� Rights
Agreement dated April 27, 2005, as amended, dated November 13, 2006(7)

10.40 Registration Rights Agreement, dated December 16, 2005, among Vonage Holdings Corp. and the signatories thereto(1)

10.41� Agreement for Services, dated February 9, 2005, between Vonage Holdings Corp. and Third Party Verification, Inc.(2)

10.42� First Amendment to Services Agreement, dated June 21, 2006, between Third Party Verification, Inc. and Vonage Holdings Corp.(6)

10.43� Second Amendment to Services Agreement, dated August 25, 2006, between Third Party Verification, Inc. and Vonage Network of New Jersey
d/b/a Vonage Network Inc. (assignee of Vonage Holding Corp.)(6)

10.44� Fourth Amendment to Services Agreement, dated May 1, 2009 between Third Party Verification, Inc. and Vonage Network LLC (formerly
known as Vonage Network Inc.) (16)

10.45� License and Managed Services Agreement, dated December 23, 2009 between Vonage Network LLC and Amdocs Software Systems Limited
and Amdocs, Inc.(18)

10.46� First Amending Agreement to License and Managed Services Agreement, dated December 22, 2010 between Vonage Network LLC and Amdocs
Software Systems Limited and Amdocs, Inc.(24)

10.47 Patent Settlement Agreement, dated October 25, 2007, between Vonage Holdings Corp. and Verizon Services Corp.(10)

10.48 Settlement Agreement, effective October 27, 2007, between Vonage Holdings Corp. and Sprint Communications Company L.P.(10)

10.49 Settlement and Patent License Agreement, dated December 21, 2007, between Vonage Holdings Corp. and AT&T Corp.(10)

10.50 Settlement Agreement, effective January 1, 2008 between Vonage Holdings Corp. and Nortel Networks Inc. and Nortel Networks Limited(10)

10.51 Credit Agreement, dated as of December 14, 2010 among Vonage Holdings Corp. and Vonage America Inc., as borrowers, various lenders, and
Bank of America, N.A., as Administrative Agent(22)

10.52 First Lien Credit and Guaranty Agreement, dated as of October 19, 2008 among Vonage Holdings Corp. and Vonage America Inc., as borrowers,
certain subsidiaries of Vonage Holdings Corp., as guarantors, various lenders, and Silver Point Finance, LLC, as Administrative Agent, Collateral
Agent and Lead Arranger (relating to former first lien credit facility)(13)

10.53 Second Lien Credit and Guaranty Agreement, dated as of October 19, 2008 among Vonage Holdings Corp. and Vonage America Inc., as
borrowers, certain subsidiaries of Vonage Holdings Corp., as guarantors, various lenders, and Silver Point Finance, LLC, as Administrative
Agent, Collateral Agent and Lead Arranger (relating to former second lien credit facility)(13)
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10.54 Third Lien Note Purchase Agreement dated as of October 19, 2008 among Vonage Holdings Corp. and Vonage America Inc., as co-issuers,
certain subsidiaries of Vonage Holdings Corp., as guarantors, various purchasers, and Silver Point Finance, LLC, as Note Agent and Collateral
Agent (relating to former third lien convertible notes)(13)

10.55 Master Agreement, dated November 2, 2010, among Vonage Holdings Corp. and Vonage America Inc., as borrowers, certain subsidiaries of
Vonage Holdings Corp., as guarantors, various lenders, and Silver Point Finance, LLC, as Administrative Agent (relating to former first and
second lien credit facilities)(21)
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Exhibit

Number Description of Exhibit

10.56 Third Lien Agreement, dated November 2, 2010, among Vonage Holdings Corp. and Vonage America Inc., as co-issuers, and certain holders of
convertible notes (relating to former third lien convertible notes)(21)

10.57 Registration Rights Agreement, dated as of October 19, 2008, among Vonage Holdings Corp., Vonage America Inc. and purchasers of 20.00%
Senior Secured Third Lien Notes due 2015(13)

21.1 List of Subsidiaries of Vonage Holdings Corp.(24)

23.1 Consent of BDO USA, LLP, independent registered public accounting firm(24)

31.1 Certification of our Chief Executive Officer pursuant to Securities Exchange Act Rules 13a-14(a) and 15d-14(a), as adopted pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002(24)

31.2 Certification of our Chief Financial Officer pursuant to Securities Exchange Act Rules 13a-14(a) and 15d-14(a), as adopted pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002(24)

32.1 Certification of our Chief Executive Officer and Chief Financial Officer pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906
of the Sarbanes-Oxley Act of 2002(24)

(1) Incorporated by reference to Amendment No. 1 to Vonage Holdings Corp.�s Registration Statement on Form S-1 (File No. 333-131659) filed on
April 7, 2006.

(2) Incorporated by reference to Amendment No. 3 to Vonage Holdings Corp.�s Registration Statement on Form S-1 (File No. 333-131659) filed on
April 26, 2006.

(3) Incorporated by reference to Amendment No. 4 to Vonage Holdings Corp.�s Registration Statement on Form S-1 (File No. 333-131659) filed on
April 28, 2006.

(4) Incorporated by reference to Amendment No. 5 to Vonage Holdings Corp.�s Registration Statement on Form S-1 (File No. 333-131659) filed on
May 8, 2006.

(5) Incorporated by reference to Vonage Holdings Corp.�s Quarterly Report on Form 10-Q (File No. 001-32887) filed on August 4, 2006.

(6) Incorporated by reference to Vonage Holdings Corp.�s Quarterly Report on Form 10-Q (File No. 001-32887) filed on November 8, 2006.

(7) Incorporated by reference to Vonage Holding Corp.�s Current Report on Form 8-K (File No. 001-32887) filed on November 14, 2006.

(8) Incorporated by reference to Vonage Holding Corp.�s Annual Report on Form 10-K (File No. 001-32887) filed on April 17, 2007.

(9) Incorporated by reference to Vonage Holding Corp.�s Quarterly Report on Form 10-Q (File No. 001-32887) filed on November 14, 2007.

(10) Incorporated by reference to Vonage Holding Corp.�s Annual Report on Form 10-K (File No. 001-32887) filed on March 17, 2008.

(11) Incorporated by reference to Vonage Holding Corp.�s Current Report on Form 8-K (File No. 001-32887) filed on August 4, 2008.

(12) Incorporated by reference to Vonage Holding Corp.�s Quarterly Report on Form 10-Q (File No. 001-32887) filed on August 11, 2008.

(13) Incorporated by reference to Vonage Holding Corp.�s Amendment No. 8 to Schedule TO (File No. 005-82032) filed on October 22, 2008.
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(14) Incorporated by reference to Vonage Holding Corp.�s Quarterly Report on Form 10-Q (File No. 001-32887) filed on November 10, 2008.

(15) Incorporated by reference to Vonage Holding Corp.�s Annual Report on Form 10-K (File No. 001-32887) filed on March 3, 2009.

(16) Incorporated by reference to Vonage Holding Corp.�s Quarterly Report on Form 10-Q (File No. 001-32887) filed on August 6, 2009.

(17) Incorporated by reference to Vonage Holding Corp.�s Quarterly Report on Form 10-Q (File No. 001-32887) filed on November 6, 2009.

(18) Incorporated by reference to Vonage Holding Corp.�s Annual Report on Form 10-K (File No. 001-32887) filed on February 26, 2010.

(19) Incorporated by reference to Vonage Holding Corp.�s Current Report on Form 8-K (File No. 001-32887) filed on March 1, 2010.

(20) Incorporated by reference to Vonage Holding Corp.�s Quarterly Report on Form 10-Q (File No. 001-32887) filed on May 7, 2010.

(21) Incorporated by reference to Vonage Holding Corp.�s Current Report on Form 8-K (File No. 001-32887) filed on November 3, 2010.

(22) Incorporated by reference to Vonage Holding Corp.�s Current Report on Form 8-K (File No. 001-32887) filed on December 15, 2010.

(23) Incorporated by reference to Vonage Holding Corp.�s Current Report on Form 8-K (File No. 001-32887) filed on February 14, 2010.

(24) Filed herewith.

� Portions of this Exhibit have been omitted and filed separately with the Securities and Exchange Commission as part of an order or application for
confidential treatment pursuant to the Securities Act of 1933, as amended or the Securities Exchange Act of 1934, as amended.

* Management contract or compensatory plan or arrangement.
(b) Financial Statement Schedule

     Report of Independent Registered Public Accounting Firm

     Schedule II � Valuation and Qualifying Accounts.

46 VONAGE ANNUAL REPORT 2010

Edgar Filing: VONAGE HOLDINGS CORP - Form 10-K

Table of Contents 86



Table of Contents

Report of Independent Registered Public Accounting Firm

Board of Directors and Stockholders

Vonage Holdings Corp.

Holmdel, New Jersey 07733

The audits referred to in our report dated February 16, 2011 relating to the consolidated financial statements of Vonage Holdings Corp., which is contained in
Item 8 of this Form 10-K also included the audit of the financial statement schedule listed in the accompanying index. The financial statement schedule is the
responsibility of the Company�s management. Our responsibility is to express an opinion on this financial statement schedule based on our audits.

In our opinion such financial statement schedule, when considered in relation to the basic consolidated financial statements taken as a whole, present fairly, in all
material respects, the information set forth therein.

/s/ BDO USA, LLP

Woodbridge, New Jersey

February 16, 2011
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SIGNATURES
Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused this Report to be signed on its behalf by
the undersigned, thereunto duly authorized, in the city of Holmdel, State of New Jersey, on February 16, 2011.

VONAGE HOLDINGS CORP.

Dated: February 16, 2011 By: /S/ BARRY ROWAN
Barry Rowan

Executive Vice President, Chief Financial Officer,

Chief Administrative Officer and Treasurer
Pursuant to the requirements of the Securities Exchange Act of 1934, this Report has been signed below by the following persons on behalf of the registrant and in
the capacities and as of the dates indicated.

Signature Title Date

/S/ MARC P. LEFAR

Marc P. Lefar

Director, Chief Executive Officer
(principal executive officer)

February 16, 2011

/S/ BARRY L. ROWAN

Barry L. Rowan

Executive Vice President,
Chief Financial Officer, Chief Administrative

Officer and Treasurer
(principal financial officer and principal

accounting officer)

February 16, 2011

/S/ JEFFREY A. CITRON

Jeffrey A. Citron

Director, Chairman February 16, 2011

/S/ PETER BARRIS

Peter Barris

Director February 16, 2011

/S/ MORTON DAVID

Morton David

Director February 16, 2011

/S/ MICHAEL KRUPKA

Michael Krupka

Director February 16, 2011

/S/ J. SANFORD MILLER Director February 16, 2011
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J. Sanford Miller

/S/ JEFFREY J. MISNER

Jeffrey J. Misner
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/S/ DAVID C. NAGEL

David C. Nagel

Director February 16, 2011

/S/ JOHN J. ROBERTS

John J. Roberts

Director February 16, 2011
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R E P O R T  O F  I N D E P E N D E N T  R E G I S T E R E D  P U B L I C
ACCOUNTING FIRM
Board of Directors and Stockholders

Vonage Holdings Corp.

Holmdel, New Jersey

We have audited the accompanying consolidated balance sheets of Vonage Holdings Corp. as of December 31, 2010 and 2009, and the related consolidated
statements of operations, stockholders� deficit and cash flows for each of the three years in the period ended December 31, 2010. These financial statements are the
responsibility of the Company�s management. Our responsibility is to express an opinion on these financial statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards require that we
plan and perform the audit to obtain reasonable assurance about whether the financial statements are free of material misstatement. An audit also includes
examining, on a test basis, evidence supporting the amounts and disclosures in the financial statements, assessing the accounting principles used and significant
estimates made by management, as well as evaluating the overall financial statement presentation. We believe that our audits provide a reasonable basis for our
opinion.

In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the financial position of Vonage Holdings Corp. as of
December 31, 2010 and 2009, and the results of its operations and its cash flows for each of the three years in the period ended December 31, 2010, in conformity
with accounting principles generally accepted in the United States of America.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), Vonage Holdings Corp.�s internal
control over financial reporting as of December 31, 2010, based on criteria established in Internal Control � Integrated Framework issued by the Committee of
Sponsoring Organizations of the Treadway Commission and our report dated February 16, 2011 expressed an unqualified opinion thereon.

/s/    BDO USA, LLP

Woodbridge, New Jersey

February 16, 2011
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R E P O R T  O F  I N D E P E N D E N T  R E G I S T E R E D  P U B L I C
ACCOUNTING FIRM
Board of Directors and Stockholders

Vonage Holdings Corp.

Holmdel, New Jersey

We have audited Vonage Holdings Corp.�s (the �Company�) internal control over financial reporting as of December 31, 2010, based on criteria established in
Internal Control � Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission (the �COSO criteria�). The Company�s
management is responsible for maintaining effective internal control over financial reporting and for its assessment of the effectiveness of internal control over
financial reporting, included in the accompanying �Item 9A. Management�s Report on Internal Control Over Financial Reporting.� Our responsibility is to express an
opinion on the Company�s internal control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards require that we
plan and perform the audit to obtain reasonable assurance about whether effective internal control over financial reporting was maintained in all material respects.
Our audit included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness exists, and testing and
evaluating the design and operating effectiveness of internal control based on the assessed risk. Our audit also included performing such other procedures as we
considered necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

A company�s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles. A company�s internal control over financial
reporting includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the
transactions and dispositions of the assets of the company; (2) provide reasonable assurance that transactions are recorded as necessary to permit preparation of
financial statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made only in
accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance regarding prevention or timely detection of
unauthorized acquisition, use, or disposition of the company�s assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of
effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with
the policies or procedures may deteriorate.

In our opinion, Vonage Holdings Corp. maintained, in all material respects, effective internal control over financial reporting as of December 31, 2010, based on
the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the consolidated balance sheets of
Vonage Holdings Corp. as of December 31, 2010 and 2009 and the related consolidated statements of operations, stockholders� deficit, and cash flows for each of
the three years in the period ended December 31, 2010 and our report dated February 16, 2011 expressed an unqualified opinion thereon.

/s/    BDO USA, LLP

Woodbridge, New Jersey

February 16, 2011

F- 3

Edgar Filing: VONAGE HOLDINGS CORP - Form 10-K

Table of Contents 92



Table of Contents

VONAGE HOLDINGS CORP. CONSOLIDATED BALANCE SHEETS

(In thousands, except par value)
December 31,

2010
December 31,

2009
Assets
Current assets:
Cash and cash equivalents $ 78,934 $ 32,213
Accounts receivable, net of allowance of $588 and $1,432, respectively 15,207 15,053
Inventory, net of allowance of $763 and $432, respectively 6,143 7,771
Deferred customer acquisition costs, current 6,481 15,997
Prepaid expenses and other current assets 17,231 40,425
Total current assets 123,996 111,459
Property and equipment, net 79,050 90,548
Software, net 35,516 35,540
Deferred customer acquisition costs, non-current 1,093 7,075
Debt related costs, net 5,372 7,412
Restricted cash 7,978 43,700
Intangible assets, net 4,186 5,331
Other assets 3,201 12,319
Total assets $ 260,392 $ 313,384

Liabilities and Stockholders� Deficit
Liabilities
Current liabilities:
Accounts payable $ 37,128 $ 11,512
Accrued expenses 89,407 69,171
Deferred revenue, current portion 43,397 55,929
Current maturities of capital lease obligations 1,783 1,500
Current portion of notes payables 20,000 1,303
Total current liabilities 191,715 139,415
Notes payable, net of discount and current maturities 173,004 200,468
Embedded features within notes payable, at fair value � 25,050
Deferred revenue, net of current portion 1,784 8,629
Capital lease obligations, net of current maturities 17,665 19,448
Other liabilities, net of current portion in accrued expenses 5,871 12,283
Total liabilities 390,039 405,293
Commitments and Contingencies
Stockholders� Deficit
Common stock, par value $0.001 per share; 596,950 shares authorized at December 31, 2010 and December 31,
2009; 223,454 and 201,628 shares issued at December 31, 2010 and December 31, 2009, respectively; 221,566
and 199,898 shares outstanding at December 31, 2010 and December 31, 2009, respectively 223 202
Additional paid-in capital 1,053,805 1,008,547
Accumulated deficit (1,171,901) (1,088,236) 
Treasury stock, at cost, 1,888 shares at December 31, 2010 and 1,730 shares at December 31, 2009 (13,139) (12,878) 
Accumulated other comprehensive income 1,365 456
Total stockholders� deficit (129,647) (91,909) 
Total liabilities and stockholders� deficit $ 260,392 $ 313,384

The accompanying notes are an integral part of these financial statements
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VONAGE HOLDINGS CORP. CONSOLIDATED STATEMENTS OF OPERATIONS

For the Years Ended
December 31,

(In thousands, except per share amounts) 2010 2009 2008
Operating Revenues:
Telephony services $ 872,934 $ 864,848 $ 865,765
Customer equipment and shipping 12,108 24,232 34,355

885,042 889,080 900,120
Operating Expenses:
Direct cost of telephony services (excluding depreciation and amortization of $18,725, $18,958, and $20,254,
respectively) 243,794 213,553 226,210
Direct cost of goods sold 55,965 71,488 79,382
Selling, general and administrative 238,986 265,456 298,985
Marketing 198,170 227,990 253,370
Depreciation and amortization 53,073 53,391 48,612

789,988 831,878 906,559
Income (loss) from operations 95,054 57,202 (6,439) 
Other Income (Expense):
Interest income 519 277 3,236
Interest expense (48,541) (54,192) (29,878) 
Change in fair value of embedded features within notes payable and stock warrant (99,338) (49,933) �
(Loss) gain on extinguishment of notes (31,023) 4,041 (30,570) 
Other (expense) income, net (18) 843 (247) 

(178,401) (98,964) (57,459) 
Loss before income tax expense (83,347) (41,762) (63,898) 
Income tax expense (318) (836) (678) 
Net loss $ (83,665) $ (42,598) $ (64,576) 

Net loss per common share:
Basic and diluted $ (0.40) $ (0.25) $ (0.41) 

Weighted-average common shares outstanding:
Basic and diluted 209,868 170,314 156,258

The accompanying notes are an integral part of these financial statements
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VONAGE HOLDINGS CORP. CONSOLIDATED STATEMENTS OF CASH FLOWS

December 31,
(In thousands) 2010 2009 2008
Cash flows from operating activities:
Net loss $ (83,665) $ (42,598) $ (64,576) 
Adjustments to reconcile net loss to net cash provided by operating activities:
Depreciation and amortization and impairment charges 51,928 52,072 45,796
Amortization of intangibles 1,145 1,319 2,816
Change in fair value of embedded features in notes payable and stock warrant 99,338 49,933 �
Loss on extinguishment of notes 31,023 (4,041) 30,570
Beneficial conversion on interest in kind on convertible notes � � 108
Amortization of discount on notes 4,732 5,469 882
Accrued interest paid in-kind 13,232 17,154 2,900
Allowance for doubtful accounts (711) (193) 207
Allowance for obsolete inventory 2,213 2,514 1,519
Amortization of debt related costs 1,402 2,708 3,237
Loss on disposal of fixed assets � � 12
Share-based expense 8,255 8,473 12,238
Changes in operating assets and liabilities:
Accounts receivable 573 2,930 2,028
Inventory (568) 203 7,472
Prepaid expenses and other current assets 21,322 (22,053) 501
Deferred customer acquisition costs 15,505 21,523 13,322
Due from related parties � � 2
Other assets 9,118 (1,510) (7,498) 
Accounts payable 25,606 (22,595) (22,029) 
Accrued expenses 19,966 (4,764) (10,507) 
Deferred revenue (19,446) (22,153) (10,124) 
Other liabilities (6,756) (5,995) (5,321) 
Net cash provided by operating activities 194,212 38,396 3,555
Cash flows from investing activities:
Capital expenditures (17,674) (23,724) (11,386) 
Purchase of intangible assets � (1,250) (560) 
Purchase of marketable securities � � (21,375) 
Maturities and sales of marketable securities � � 101,317
Acquisition and development of software assets (22,712) (21,654) (26,530) 
Decrease (increase) in restricted cash 35,700 (3,937) (980) 
Net cash (used in) provided by investing activities (4,686) (50,565) 40,486
Cash flows from financing activities:
Principal payments on capital lease obligations (1,500) (1,251) (1,036) 
Principal payments on notes (41,792) (1,809) (326) 
Proceeds from issuance of notes payable 200,000 � 220,300
Discount on notes payable (6,000) � (7,167) 
Extinguishment of notes (290,660) � (253,460) 
Debt related costs (5,430) (252) (26,799) 
Proceeds from subscription receivable, net � � 9
Proceeds from directed share program, net � � 62
Proceeds from exercise of stock options 1,620 59 47
Net cash used in financing activities (143,762) (3,253) (68,370) 
Effect of exchange rate changes on cash 957 1,501 (1,079) 
Net change in cash and cash equivalents 46,721 (13,921) (25,408) 
Cash and cash equivalents, beginning of period 32,213 46,134 71,542
Cash and cash equivalents, end of period $ 78,934 $ 32,213 $ 46,134

Supplemental disclosures of cash flow information:
Cash paid during the periods for:
Interest $ 63,814 $ 28,671 $ 20,519

Income taxes $ 544 $ 1,206 $ 1,181
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Non-cash financing transactions during the periods for:
Conversion of convertible notes into common stock:
Third lien convertible notes, net of discount and debt related costs $ 4,497 $ 9,361 $ �

Embedded conversion option within third lien convertible notes $ 32,358 $ 57,050 $ �

The accompanying notes are an integral part of these financial statements
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VONAGE HOLDINGS CORP. CONSOLIDATED STATEMENTS OF STOCKHOLDERS� DEFICIT

(In thousands)
Common

Stock

Additional
Paid-in
Capital

Stock
Subscription

Receivable
Accumulated

Deficit
Treasury

Stock

Accumulated
Other

Comprehensive
Income

(Loss) Total
Balance at December 31, 2007 157 930,600 (5,266) (988,285) (12,499) 166 (75,127) 
Stock option exercises 1 46 47
Share-based expense 12,238 12,238
Share-based award activity (205) (205) 
Premium attributed to notes payable 37,884 37,884
Directed share program transactions, net 62 62
Stock subscription receivable payments 9 9
Comprehensive loss:
C h a n g e  i n  u n r e a l i z e d  l o s s  o n
available-for-sale investments (1) (1) 
Foreign currency translation adjustment (1,073) (1,073) 
Net loss (64,576) (64,576) 
Total comprehensive loss � � � (64,576) � (1,074) (65,650) 
Balance at December 31, 2008 158 980,768 (5,195) (1,052,861) (12,704) (908) (90,742) 
Opening adjustment due to separate valuation
of embedded derivative (37,884) 7,223 (30,661) 
Stock option exercises 1 58 59
Share-based expense 8,473 8,473
Share-based award activity (174) (174) 
Convertible notes conversion 43 62,327 62,370
Uncollected stock subscription receivable (5,195) 5,195 �
Comprehensive income (loss):
Foreign currency translation adjustment 1,364 1,364
Net loss (42,598) (42,598) 
Total comprehensive loss � � � (42,598) � 1,364 (41,234) 
Balance at December 31, 2009 $ 202 $ 1,008,547 $ � $ (1,088,236) $ (12,878) $ 456 $ (91,909) 
Stock option exercises 1 1,619 1,620
Share-based expense 8,255 8,255
Share-based award activity (261) (261) 
Convertible notes conversion 20 35,384 35,404
Comprehensive income (loss):
Foreign currency translation adjustment 909 909
Net loss (83,665) (83,665) 
Total comprehensive income (loss) � � � (83,665) � 909 (82,756) 
Balance at December 31, 2010 $ 223 $ 1,053,805 $ � $ (1,171,901) $ (13,139) $ 1,365 $ (129,647) 

The accompanying notes are an integral part of these financial statements
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VONAGE HOLDINGS CORP.

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

(In thousands, except per share amounts)

NATURE OF OPERATIONS

Vonage Holdings Corp. (�Vonage�, �Company�, �we�, �our�, �us�) is incorporated as a Delaware corporation. We are a leading provider of low-cost communications
services connecting people through broadband devices worldwide. While customers in the United States represented 94% of our subscriber lines at December 31,
2010, we also bill customers in Canada and the United Kingdom.

SIGNIFICANT ACCOUNTING POLICIES

Principles of Consolidation

The consolidated financial statements include the accounts of Vonage and its wholly-owned subsidiaries. All intercompany balances and transactions have been
eliminated in consolidation.

Use of Estimates

Our consolidated financial statements are prepared in conformity with accounting principles generally accepted in the United States, which require management to
make estimates and assumptions that affect the amounts reported and disclosed in the consolidated financial statements and the accompanying notes. Actual results
could differ materially from these estimates.

On an ongoing basis, we evaluate our estimates, including the following:

> those related to the average period of service to a customer (the �customer life�) used to amortize deferred revenue and deferred customer acquisition costs
associated with customer activation;

> the useful lives of property and equipment, software costs, and intangible assets;

> assumptions used for the purpose of determining share-based compensation and the fair value of our stock warrant using the Black-Scholes option pricing
model (�Model�), and various other assumptions that we believed to be reasonable. The key inputs for this Model are our stock price at valuation date, exercise
price, the dividend yield, risk-free interest rate, life in years, and historical volatility of our common stock;

> assumptions used to determine the fair value of the embedded conversion option within our prior 20% senior secured third lien notes due 2015 (�Convertible
Notes�) using the Monte Carlo simulation model. The key inputs are maturity date, risk-free interest rate, our stock price at valuation date, and historical
volatility of our common stock; and

> assumptions used to determine the fair value of the embedded make-whole premium feature within our prior senior secured first lien credit facility (the �First
Lien Senior Facility�) and our prior senior secured second lien credit facility (the �Second Lien Senior Facility�).

We base our estimates on historical experience, available market information, appropriate valuation methodologies, and on various other assumptions that we
believed to be reasonable, the results of which form the basis for making judgments about the carrying values of assets and liabilities.
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Revenue Recognition

Operating revenues consist of telephony services revenues and customer equipment (which enables our telephony services) and shipping revenues. The point in
time at which revenues are recognized is determined in accordance with Staff Accounting Bulletin No. 104, Revenue Recognition, and Financial Accounting
Standards Board (�FASB�) Accounting Standards Codification (�ASC�) 605, �Revenue Recognition.�

Telephony Services Revenue

Substantially all of our operating revenues are telephony services revenues, which are derived primarily from monthly subscription fees that customers are charged
under our service plans. We also derive telephony services revenues from per minute fees for international calls if not covered under a plan and for any calling
minutes in excess of a customer�s monthly plan limits. Monthly subscription fees are automatically charged to customers� credit cards, debit cards or electronic
check payments (�ECP�) in advance and are recognized over the following month when services are provided. Revenues generated from international calls if not
covered under a plan and from customers exceeding allocated call minutes under limited minute plans are recognized as services are provided, that is, as minutes
are used, and are billed to a customer�s credit cards, debit cards or ECP in arrears. As a result of our multiple billing cycles each month, we estimate the amount of
revenues earned from international calls if not covered under a plan and from customers exceeding allocated call minutes under limited minute plans but not billed
from the end of each billing cycle to the end of each reporting period and record these amounts as accounts receivable. These estimates are based primarily upon
historical minutes and have been consistent with our actual results.
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VONAGE HOLDINGS CORP.

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS�(Continued)

(In thousands, except per share amounts)

We also provide rebates to customers who purchase their customer equipment from retailers and satisfy minimum service period requirements. These rebates in
excess of activation fees are recorded as a reduction of revenues over the service period based upon the estimated number of customers that will ultimately earn
and claim the rebates.

From time to time we have generated revenue by charging a fee for activating service, although we do not currently or expect to charge an activation fee to
customers. In these instances when no activation fee is being collected, no customer acquisition costs are deferred. Customer activation fees when collected, along
with the related incremental direct customer acquisition amounts for customer equipment in the direct channel and for rebates and retailer commissions in the retail
channel, up to but not exceeding the activation fee, are deferred and amortized over the estimated average customer life. The amortization of deferred customer
equipment is recorded to direct cost of goods sold. The amortization of deferred rebates is recorded as a reduction of telephony services revenues. The
amortization of deferred retailer commissions is recorded as marketing expense. We estimate customer life by analyzing historical trends and applying those trends
to future periods. This customer life is solely used to amortize deferred activation fees collected, along with the related incremental customer acquisition costs. The
customer life was 48 months in 2008, 44 months in 2009, and 38 months in 2010. For 2011, the customer life will remain at 38 months based on consistent
historical trends. The impact of these changes to the customer life was not material to the consolidated results of operations.

In the United States, we charge regulatory recovery fees on a monthly basis to defray the costs associated with regulatory compliance and related litigation, E-911
compliance, and to cover taxes that we are charged by the suppliers of telecommunications services. In addition, we charge customers Federal Universal Service
Fund (�USF�) fees. We recognize revenue on a gross basis for USF and related fees. We record these fees as revenue when billed. All other taxes are recorded on a
net basis.

In addition, we charge a disconnect fee for customers who terminate their service plan within the first twelve months of service. Disconnect fees are recorded as
revenue and are recognized at the time the customer terminates service. Beginning in September 2010, we eliminated the disconnect fee for new customers.

Customer Equipment and Shipping Revenue

Customer equipment and shipping revenues consist of revenues from sales of customer equipment to wholesalers or directly to customers for replacement devices,
or for upgrading their device at the time of customer sign-up for which we charge an additional fee. In addition, customer equipment and shipping revenues
include the fees that customers are charged for shipping their customer equipment to them. Customer equipment and shipping revenues include sales to our
retailers, who subsequently resell this customer equipment to customers. Revenues were reduced for payments to retailers and rebates to customers, who
purchased their customer equipment through these retailers, to the extent of customer equipment and shipping revenues. In addition, we charge an equipment
recovery fee for customers who terminate their service plan within the first twelve months of service. Equipment recovery fees are recorded as revenue and are
recognized at the time the customer terminates service. Beginning in September 2010, we eliminated the equipment recovery fees for new customers.

Direct Cost of Telephony Services

Direct cost of telephony services consists primarily of direct costs that we pay to third parties in order to provide telephony services. These costs include access
and interconnection charges that we pay to other telephone companies to terminate domestic and international phone calls on the public switched telephone
network. In addition, these costs include the cost to lease phone numbers, to co-locate in other telephone companies� facilities, to provide enhanced emergency
dialing capabilities to transmit 911 calls, and to provide local number portability. These costs also include taxes that we pay on telecommunications services from
our suppliers or are imposed by government agencies such as Federal USF and royalties for use of third parties� intellectual property. These costs do not include
indirect costs such as depreciation and amortization, payroll, and facilities costs. Our presentation of direct cost of telephony services may not be comparable to
other similar companies.

Direct Cost of Goods Sold

Direct cost of goods sold consists primarily of costs that we incur when a customer signs up for our service. These costs include the cost of customer equipment
for customers who subscribe through the direct sales channel in excess of activation fees. In addition, these costs include the amortization of deferred customer
equipment, the cost of shipping and handling for customer equipment, the installation manual that accompanies the customer equipment, and the cost of certain
promotions.

Development Expenses
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Costs for research, including predevelopment efforts prior to establishing technological feasibility of software expected to be marketed, are expensed as incurred.
Development costs are capitalized when technological feasibility has been established and anticipated future revenues support the recoverability of the capitalized
amounts. Capitalization stops when the product is available for general release to customers. Due to the short time period between achieving technological
feasibility and product release and the insignificant amount of costs incurred during such periods, we have not capitalized any software development, and have
expensed these costs as incurred. These costs would be included in selling, general and administrative expense.
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VONAGE HOLDINGS CORP.

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS�(Continued)

(In thousands, except per share amounts)

Cash and Cash Equivalents

We maintain cash with several investment grade financial institutions. Highly liquid investments, which are readily convertible into cash, with original maturities
of three months or less, are recorded as cash equivalents.

Certain Risks and Concentrations

Financial instruments that potentially subject us to concentrations of credit risk consist principally of cash equivalents and accounts receivable. They are subject to
fluctuations in both market value and yield based upon changes in market conditions, including interest rates, liquidity, general economic conditions, and
conditions specific to the issuers. Accounts receivable are typically unsecured and are derived from revenues earned from customers primarily located in the
United States. A portion of our accounts receivable represents the timing difference between when a customer�s credit card is billed and the subsequent settlement
of that transaction with our credit card processors. This timing difference is generally 3 days for substantially all of our credit card receivables. We have never
experienced any accounts receivable write-offs due to this timing difference. In addition, we collect subscription fees in advance, which minimizes our accounts
receivable and bad debt exposure. If a customer�s credit card, debit card or ECP is declined, we generally suspend international calling capabilities as well as their
ability to incur domestic usage charges in excess of their plan minutes. If the customer�s credit card, debit card or ECP could not be successfully processed during
three billing cycles (i.e., the current and two subsequent monthly billing cycles), we terminate the account. In addition, we automatically charge any per minute
fees to our customers� credit card, debit card or ECP monthly in arrears. To further mitigate our bad debt exposure, a customer�s credit card, debit card or ECP will
be charged in advance of their monthly billing if their international calling or overage charges exceed a certain dollar threshold.

Inventory

Inventory consists of the cost of customer equipment and is stated at the lower of cost or market, with cost determined using the average cost method. We provide
an inventory allowance for customer equipment that has been returned by customers but may not be able to be re-issued to new customers or returned to the
manufacturer for credit.

Property and Equipment

Property and equipment includes acquired assets and those accounted for under capital leases and consist principally of network equipment and computer
hardware, furniture, software, and leasehold improvements. In addition, the lease of our corporate headquarters has been accounted for as a capital lease and is
included in property and equipment. Network equipment and computer hardware and furniture are stated at cost with depreciation provided using the straight-line
method over the estimated useful lives of the related assets, which range from three to five years. Leasehold improvements are amortized over their estimated
useful life of the related assets or the life of the lease, whichever is shorter. The cost of renewals and substantial improvements is capitalized while the cost of
maintenance and repairs is charged to operating expenses as incurred.

Our network equipment and computer hardware, which consists of routers, gateways and servers that enable our telephony services, is subject to technological
risks and rapid market changes due to new products and services and changing customer demand. These changes may result in future adjustments to the estimated
useful lives or the carrying value of these assets, or both.

Software Costs

We capitalize certain costs, such as purchased software and internally developed software that we use for customer acquisition and customer care automation tools,
in accordance with FASB ASC 350-40, �Internal-Use Software�. Computer software is stated at cost less accumulated amortization and the estimated useful life is
two to three years.

Intangible Assets

Intangible assets acquired in the settlement of litigation or by direct purchase are accounted for based upon the fair value of assets received.

Patents and Patent Licenses
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Patent rights acquired in the settlement of litigation or by direct purchase are accounted for based upon the fair value of assets received.

Long-Lived Assets

We evaluate impairment losses on long-lived assets used in operations when events and changes in circumstances indicate that the assets might be impaired. If our
review indicates that the carrying value of an asset will not be recoverable, based on a comparison of the carrying value of the asset to the undiscounted future cash
flows, the impairment will be measured by comparing the carrying value of the asset to its fair value. Fair value will be determined based on quoted market values,
discounted cash flows or appraisals. Impairments are recorded in the statement of operations as part of depreciation expense.

Facility Exit and Restructuring Costs

In June 2009, we announced the closing of our office facility in Canada. The facility exit and restructuring costs for the year ended December 31, 2009 were
$2,529. These
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costs included $1,090 for severance and personnel-related costs which were recorded as selling, general and administrative in the statement of operations, $670 for
lease termination and facilities-related costs which were recorded as selling, general and administrative in the statement of operations, and $769 for asset
impairments which were recorded in the statement of operations as part of depreciation expense. As of December 31, 2009, all of these costs were paid.

Restricted Cash and Letters of Credit

Our credit card processors had established reserves to cover any exposure that they may have as we collect revenue in advance of providing services to our
customers, which is a customary practice for companies that bill their customers in advance of providing services. Based on a review of credit risk exposure, our
credit card processors reduced our cash reserves to $0 as of December 31, 2010, from $22,423 at December 31, 2009. We also had a cash collateralized letter of
credit for $0 and $10,500 as of December 31, 2010 and 2009, respectively. In addition, we had a cash collateralized letter of credit for $7,350 as of December 31,
2010 and 2009, respectively, related to lease deposits for our offices and a cash collateralized letter of credit for $535 and $0 as of December 31, 2010 and 2009,
respectively, related to an energy curtailment program for our offices. The total amount of collateralized letters of credit was $7,885 and $18,000 at December 31,
2010 and 2009, respectively. In the aggregate, cash reserves and collateralized letters of credit of $7,978 and $43,700 were recorded as long-term restricted cash at
December 31, 2010 and 2009, respectively. Pursuant to the terms of our prior credit facilities (see Note 6. Long-term Debt) commencing October 1, 2009, all
specified unrestricted cash above $30,000, subject to certain adjustments, was swept into a concentration account (the �Concentration Account�), and until the
balance in the Concentration Account was at least equal to $30,000, we could not access or make any withdrawals from the Concentration Account. Thereafter,
with limited exceptions, we had the right to withdraw funds from the Concentration Account in excess of $30,000. As of December 31, 2009, we had funded
$3,277 into the Concentration Account. The Concentration Account requirement was eliminated upon repayment of our prior credit facilities in December 2010
and is not included in our new credit facility.

Debt Related Costs

Costs incurred in raising debt are deferred and amortized as interest expense using the effective interest method over the life of the debt.

Derivatives

We do not hold or issue derivative instruments for trading purposes. However, in accordance with FASB ASC 815, �Derivatives and Hedging� (�FASB ASC 815�),
we review our contractual obligations to determine whether there are terms that possess the characteristics of derivative financial instruments that must be
accounted for separately from the financial instrument in which they are embedded. Based upon this review, we are required to value the following features
separately for accounting purposes:

> certain features within a common stock warrant to purchase 514 shares of common stock at an exercise price of $0.58 because the number of shares to be
received by the holder could change under certain conditions;

> certain features within our prior Convertible Notes because the number of shares to be received by the holder could have changed under certain conditions; and

> the make-whole premium provisions within our prior First Lien Senior Facility and our prior Second Lien Senior Facility because upon prepayment under
certain circumstances we may have been required to settle the debt for more than its face amount.

We recognize these features as liabilities in our consolidated balance sheet at fair value each period and recognize any change in the fair value in our statement of
operations in the period of change. We estimate the fair value of these liabilities using available market information and appropriate valuation methodologies.

Foreign Currency

Generally, the functional currency of our non-United States subsidiaries is the local currency. The financial statements of these subsidiaries are translated to
United States dollars using month-end rates of exchange for assets and liabilities, and average rates of exchange for revenues, costs, and expenses. Translation
gains and losses are deferred and recorded in accumulated other comprehensive loss as a component of stockholders� equity.
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Income Taxes

We recognize deferred tax assets and liabilities at enacted income tax rates for the temporary differences between the financial reporting bases and the tax bases of
our assets and liabilities. Any effects of changes in income tax rates or tax laws are included in the provision for income taxes in the period of enactment. We
record a valuation allowance to reduce the deferred tax assets to the amount that we estimate is more likely than not to be realized. We recognize the tax benefit
from an uncertain tax position only if it is more likely than not that the tax position will be sustained on examination by the taxing authorities, based on the
technical merits of the position. The tax benefits recognized in the financial statements from such a position are measured based on the largest benefit that has a
greater than 50 percent likelihood of being realized upon ultimate resolution.

We have not had any unrecognized tax benefits. We recognize interest and penalties accrued related to unrecognized tax benefits as components of our income tax
provision. We have not had any interest and penalties accrued related to unrecognized tax benefits.
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Loss per Share

Basic and diluted loss per share has been computed according to FASB ASC 260, �Earnings per Share�. Basic loss per share represents net loss divided by the
weighted average number of common shares outstanding during a reported period. Diluted loss per share reflects the potential dilution that could occur if securities
or other contracts to issue common stock, including warrants, stock options, and restricted stock units under our 2001 Stock Incentive Plan and 2006 Incentive
Plan, and the Convertible Notes, were exercised or converted into common stock. The effects of potentially dilutive common shares, including shares attributable
to our outstanding common stock warrant and our restricted stock units and stock options outstanding using the treasury stock method, have been excluded from
the calculation of diluted loss per common share because of their anti-dilutive effects. In applying the treasury stock method for stock-based compensation
arrangements, the assumed proceeds are computed as the sum of the amount the employee must pay upon exercise and the amounts of average unrecognized
compensation cost attributed to future services. In addition, the effects of potentially dilutive common shares in connection with our Convertible Notes using the
if-converted method have been excluded from the calculation of diluted loss per common share because of their anti-dilutive effects is reflected in diluted earnings
per share.

The following shares were excluded from the calculation of diluted loss per share because of their anti-dilutive effects:
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