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Filed Pursuant to Rule 424(b)(3)
Registration No. 333-110175

3,000,000 Shares

Donegal Group Inc.
Class A Common Stock

We are offering shares of our Class A common stock, which have one-tenth of a vote per share. Our Class A common stock is quoted on
the Nasdaq National MarketSM under the symbol �DGICA.� The last reported sale price of our Class A common stock on November 24, 2003 was
$18.57 per share.

See �Risk Factors� beginning on page 8 to read about factors you should consider before buying shares of our Class A common stock.

Neither the Securities and Exchange Commission nor any other regulatory body has approved or disapproved of these securities or passed
upon the adequacy or accuracy of this prospectus. Any representation to the contrary is a criminal offense.

Per Share Total

Initial price to public $18.25 $54,750,000
Underwriting discount $ 1.02 $ 3,060,000
Proceeds, before expenses, to Donegal Group Inc. $17.23 $51,690,000

To the extent the underwriters sell more than 3,000,000 shares of Class A common stock, the underwriters have the option to purchase up to
an additional 450,000 shares of Class A common stock from us at the public offering price, less the per share underwriting discount.

The underwriters expect to deliver the shares against payment on or about December 1, 2003, subject to customary closing conditions.

SunTrust Robinson Humphrey Legg Mason Wood Walker
Incorporated

Advest, Inc. Cochran, Caronia & Co.

Prospectus dated November 25, 2003.
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No dealer, salesperson or other person is authorized to give any information or to represent anything not contained in this prospectus. You
must not rely on any unauthorized information or representations. This prospectus is an offer to sell only the shares of Class A common stock
offered hereby, but only under circumstances and in jurisdictions where it is lawful to do so. The information contained in this prospectus is
current as of its date.
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PROSPECTUS SUMMARY

This summary highlights information contained elsewhere, or incorporated by reference, in this prospectus that we believe is the most
important regarding us and this offering. You should read the entire prospectus carefully, including the Risk Factors section and the information
incorporated by reference, which is described under �Where to Find More Information/ Incorporation by Reference,� before investing in our
Class A common stock. All financial information, operating statistics and ratios in this prospectus are based on generally accepted accounting
principles as applied in the United States, which we also refer to as GAAP, unless otherwise noted. Unless the context indicates otherwise, all
references in this prospectus to �we,� �us,� �our� or the �Company� include Donegal Group Inc. and its wholly owned insurance
subsidiaries, Atlantic States Insurance Company (�Atlantic States�) and Southern Insurance Company of Virginia (�Southern�). As used in this
prospectus, the �Mutual Company� refers to Donegal Mutual Insurance Company, and �Donegal Insurance Group� refers to the Company�s
insurance subsidiaries and the Mutual Company.

Our Company

Who We Are

We are a property and casualty insurance holding company whose insurance subsidiaries offer personal and commercial lines of insurance
to businesses and individuals in 14 Mid-Atlantic and Southeastern states. We provide our policyholders with a selection of insurance products at
competitive rates, while pursuing profitability through adherence to a strict underwriting discipline. At September 30, 2003, we had total assets
of $541.6 million and stockholders� equity of $146.4 million. Our net income was $13.1 million for the nine months ended September 30, 2003
compared to $12.0 million for the year ended December 31, 2002.

We derive a substantial portion of our insurance business from smaller- to mid-sized regional communities. We believe this focus provides
us with competitive advantages in terms of local market knowledge, marketing, underwriting, claims servicing and policyholder service. At the
same time, we believe we have cost advantages over many regional insurers because of our centralized accounting, administrative, investment,
data processing and other services.

We currently operate through two insurance subsidiaries, Atlantic States and Southern, in six Mid-Atlantic states (Connecticut, Delaware,
Maryland, New York, Ohio and Pennsylvania) and eight Southeastern states (Alabama, Arkansas, Georgia, Louisiana, North Carolina, South
Carolina, Tennessee and Virginia). In addition, we expect to expand our presence in our existing markets and to establish a presence in the
Midwest through two pending acquisitions: Peninsula Insurance Group, which operates primarily in Maryland, Delaware and Virginia, and
Le Mars Insurance Company, which operates in Iowa, Nebraska, Oklahoma and South Dakota. We refer to Peninsula Insurance Group in this
prospectus as Peninsula and Le Mars Insurance Company as Le Mars.

We seek to control our insurance risk by carefully selecting the business we underwrite. For our personal lines products, we focus on
standard and preferred risks, primarily in private passenger automobile and homeowners lines of insurance. For our commercial lines products,
we generally target small-and mid-sized businesses. We generally do not underwrite industrial accounts. We have no exposure to asbestos
liabilities and have limited exposure to other environmental liabilities. In both our personal and commercial lines products, we seek to
underwrite more than one type of policy per customer, and we seek to minimize our exposure to catastrophe-prone areas. We believe these
underwriting practices are key factors in our ability to maintain a combined ratio that has consistently been more favorable than the combined
ratio of our industry.
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The following table provides information about our net premiums written and our combined ratio in relation to that of the industry:

Year Ended December 31, Nine Months Ended September 30,

2000 2001 2002 2002 2003

Amount % Amount % Amount % Amount % Amount %

(Amounts in thousands)
Net premiums
written:
Personal lines $100,517 62.8% $111,623 63.1% $125,777 64.7% $ 95,407 64.1% $ 98,641 63.0%
Commercial
lines 59,605 37.2 65,405 36.9 68,727 35.3 53,391 35.9 57,892 37.0

Total business $160,122 100.0% $177,028 100.0% $194,504 100.0% $148,798 100.0% $156,533 100.0%

Donegal GAAP
combined
ratio(1) 101.8% 103.8% 99.6% 100.2% 95.4%
Industry SAP
combined
ratio(2)(3) 110.4 115.9 107.4 104.9 N/A(4)

(1) The combined ratio is the ratio of losses and loss expenses, acquisition and other underwriting expenses and policy dividends to premiums
earned.

(2) Presented on the basis of statutory accounting principles prescribed or permitted by state insurance regulatory authorities, which we refer
to in this prospectus as SAP.

(3) As reported by A.M. Best & Company, Inc., which we also refer to as A.M. Best.

(4) Not yet reported by A.M. Best.
We distribute our insurance products through approximately 1,200 independent insurance agencies with approximately 6,800 agents in the

states where we operate. We believe our relationships with our agents are valuable in identifying, obtaining and retaining our policyholders. We
believe we have strong relations with our agents as a result of the consistent availability of our product offerings, competitive agency
compensation and agent and policyholder support programs. The Donegal Insurance Group�s top 30 agencies by direct written premiums have
been writing business for it for an average of approximately 27 years. No single agency accounts for more than 1.0% of the direct written
premiums of the Donegal Insurance Group.

Our insurance subsidiaries and the Mutual Company are rated A (Excellent) by A.M. Best.

Our Strategy

Our premiums earned have increased from $117.5 million in 1998 to $185.8 million in 2002, a compound annual growth rate of 12.2%.
Over the same time period, our combined ratio has consistently been more favorable than that of the industry. We seek to grow our business and
enhance our profitability by:

� Achieving underwriting profitability. We are focused on achieving a combined ratio of less than 100% and believe that underwriting
profitability is a fundamental component of our long-term financial strength.

� Pursuing profitable growth by organic expansion. We will continue to grow our business by maintaining an effective and growing
network of independent agents and providing a consistent, competitive and stable market for the product lines we write.
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� Acquiring property and casualty insurance companies. We will continue the selective acquisition of property and casualty insurers to
augment our organic growth in our existing markets and expand into selected geographic regions.

� Focusing on expense controls and the utilization of technology to increase operating efficiencies. We maintain stringent expense controls
with direct involvement by our senior management, and we

2
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have increased our operating efficiency through significant commitments to the utilization of technology.

� Providing responsive and friendly customer and agent service. We provide high-quality service in claims, underwriting and customer
support to enable us to attract new policyholders and achieve strong policyholder retention.

� Maintaining rate adequacy. We strive to maintain adequate premium rates to enhance our underwriting results, while maintaining our
existing book of business and preserving our ability to write new business in the future.

Our Organizational Structure

The Mutual Company owns approximately 65% of our Class A common stock and approximately 62% of our Class B common stock, or
approximately 64% of our combined Class A common stock and Class B common stock. Our insurance operations are interrelated with the
insurance operations of the Mutual Company and, while maintaining the separate corporate existence of each company, we conduct our
insurance business together with the other entities comprising the Donegal Insurance Group. As such, we share the same business philosophy,
management, employees and facilities as the Mutual Company and offer the same types of insurance products.

The following chart depicts our organizational structure, including our insurance subsidiaries.

Atlantic States, our largest insurance subsidiary, and the Mutual Company have a pooling agreement under which both companies are
allocated a given percentage of their combined underwriting results, excluding certain intercompany reinsurance assumed by the Mutual
Company from our insurance subsidiaries. Atlantic States has a 70% share of the results of the pool and the Mutual Company has a 30% share of
the results of the pool.

3
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The following chart depicts our underwriting pool:

We believe our relationship with the Mutual Company offers us a number of competitive advantages, including:

� Facilitating our stable management, consistent underwriting discipline, external growth and long-term profitability.

� Creating operational and expense synergies from the combined resources and operating efficiencies of the Mutual Company and us.

� Enhancing our ability to affiliate with and eventually acquire other mutual insurance companies.

� Producing more uniform and stable underwriting results from year to year than we could achieve on our own.

� Giving Atlantic States the benefit of the underwriting capacity of the entire pool, rather than being limited by the amount of its own capital
and surplus.

Recent Developments

On October 30, 2003, we announced an agreement to purchase Peninsula from Folksamerica Holding Company, Inc. for approximately
$23.0 million in cash. Peninsula does business primarily in Maryland, Delaware and Virginia. We expect this acquisition to be consummated on
or about January 1, 2004. Peninsula�s net premiums earned were $29.7 million in 2002 and $24.4 million for the nine months ended
September 30, 2003. Peninsula�s stockholders� equity and total assets as of September 30, 2003 were $21.8 million and $61.4 million,
respectively.

On October 15, 2003, we announced our results for the nine months and quarter ended September 30, 2003. For the nine months ended
September 30, 2003, our net income was $13.1 million, or $1.37 per share on a diluted basis, compared to $8.4 million, or $0.91 per share on a
diluted basis, for the nine months ended September 30, 2002. For the third quarter of 2003, we reported net income of $4.0 million, or $0.40 per
share on a diluted basis, compared to net income of $3.0 million, or $0.33 per share on a diluted basis, for the third quarter of 2002. The impact
of Hurricane Isabel in September 2003 reduced our net income for the third quarter by $650,000, or $0.07 per diluted share.

For the nine months ended September 30, 2003, our combined ratio was 95.4%, compared to 100.2% for the nine months ended
September 30, 2002. For the third quarter of 2003, our combined ratio was 96.8% and our loss ratio was 65.9%, compared to 99.5% and 69.3%,
respectively, for the third quarter of 2002. Our loss ratio for the third quarter of 2003 includes approximately two percentage points attributable
to Hurricane Isabel.
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On September 4, 2003, we announced our intention to acquire Le Mars. The Insurance Commissioner of Iowa approved the acquisition on
November 6, 2003. We expect the Le Mars acquisition to be completed on or about January 1, 2004. We will invest approximately $12.5 million
in cash to fund the acquisition of Le Mars. The acquisition of Le Mars will represent the first step in our plan to expand our operations in the
Midwest. Le Mars had net premiums earned of $20.5 million in 2002 and $13.3 million for the nine months ended September 30, 2003. Le Mars�
statutory surplus and total admitted assets as of September 30, 2003 were $11.6 million and $37.7 million, respectively.

Corporate Information

We are a Delaware corporation with our principal executive offices at 1195 River Road, Marietta, Pennsylvania 17547, and our telephone
number is (888) 877-0600. The address of our website is www.donegalgroup.com. The information contained on our website is not a part of this
prospectus.
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The Offering

Class A common stock offered 3,000,000 shares, which are entitled to one-tenth of a vote per share.

Class A common stock outstanding after
this offering

9,321,818 shares, approximately 43.3% of which will be owned by the Mutual Company after this
offering.

Nasdaq National MarketSM symbol DGICA

Class B common stock outstanding after
this offering

3,011,049 shares, which are entitled to one vote per share, of which approximately 62% is currently
owned by the Mutual Company and will continue to be owned by the Mutual Company after this
offering.

Nasdaq National MarketSM symbol DGICB

Voting power held by the Mutual
Company

The Mutual Company currently has the right to cast approximately 62% of the votes of holders of our
Class A common stock and Class B common stock that may be cast at any meeting of stockholders
and, after this offering, will be able to cast approximately 57.2% of the total Class A and Class B votes
that may be cast at any meeting of stockholders.

Dividends We paid cash dividends on our Class A common stock at the rate of $0.10 per share in the first quarter
of 2003, and $0.11 per share in the second, third and fourth quarters of 2003. We paid cash dividends
on our Class B common stock of $0.09 per share in the first quarter of 2003 and $0.10 per share in the
second, third and fourth quarters of 2003.

Use of proceeds We will receive net proceeds from this offering, before our expenses, of approximately $51.7 million.
We will use approximately $12.5 million of the proceeds of this offering to fund the acquisition of Le
Mars and approximately $23.0 million to fund the acquisition of Peninsula. We expect to complete the
Le Mars and the Peninsula acquisitions on or about January 1, 2004. We also expect to invest
approximately $10.0 million of the proceeds over time to increase the capitalization of our insurance
subsidiaries and use the remaining proceeds for working capital purposes.

Risk Factors See �Risk Factors� beginning on page 8 of this prospectus for a discussion of factors that you should
carefully consider before making an investment in our Class A common stock.

The above information is based on the number of shares outstanding at September 30, 2003 and assumes that the option covering an
additional 450,000 shares we have granted to the underwriters will not be exercised. The information does not include 1,361,462 shares of
Class A common stock reserved for issuance for outstanding options at a weighted average exercise price of $12.01 per share under our stock
option and purchase plans and 575,975 shares, 247,113 shares and 250,563 shares, respectively, of Class A common stock reserved for future
issuance under our stock option plans, our employee stock purchase plan and our agency stock purchase plan.
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Summary Consolidated Financial Information

Our summary consolidated financial information presented below as of or for the years ended December 31, 1998 through 2002 is derived
from our audited consolidated financial statements. Our consolidated financial statements as of December 31, 2001 and 2002 and for each of the
years in the three-year period ended December 31, 2002, and our independent auditors� report thereon, are included elsewhere in this prospectus.
The summary consolidated financial data presented below as of or for the nine-month periods ended September 30, 2002 and 2003 is derived
from our unaudited consolidated financial statements included elsewhere in this prospectus. Our results of operations for the nine months ended
September 30, 2003 are not necessarily indicative of our results of operations that may be expected for the year ending December 31, 2003. In
the opinion of our management, all adjustments, consisting only of normal recurring accruals, considered necessary for a fair presentation have
been included. The financial data set forth below is only a summary and should be read in conjunction with our consolidated financial statements
and related notes and �Management�s Discussion and Analysis of Financial Condition and Results of Operations� included elsewhere in this
prospectus.

Nine Months Ended
Year Ended December 31, September 30,

1998 1999 2000 2001 2002 2002 2003

(Unaudited)
(Amounts in thousands, except per share data)

Statement of Operations Data:
Net premiums earned $117,454 $145,517 $151,646 $167,770 $185,841 $138,356 $146,082
Investment income, net 12,344 13,591 16,395 15,886 14,581 11,064 10,007
Realized investment gains
(losses) (14) (39) 171 (880) 144 (14) 495
Total revenues 132,232 161,739 170,582 185,164 203,804 151,856 159,298
Income before income taxes 11,698 3,845 11,743 7,092 16,495 11,497 18,061
Income taxes (benefit) 2,675 (2,950) 2,906 1,274 4,492 3,122 4,946
Net income 9,023 6,795 8,837 5,818 12,003 8,375 13,115

Balance Sheet Data:
Total investments $261,507 $268,011 $289,345 $300,633 $332,299 $319,444 $358,320
Total assets 376,742 389,689 426,009 456,632 501,218 488,770 541,598
Debt obligations 37,500 37,000 40,000 27,600 19,800 19,800 27,800
Stockholders� equity 100,915 103,792 114,130 120,928 133,183 131,029 146,399

Per Share Data:
Basic earnings $ 1.11 $ 0.82 $ 1.01 $ 0.65 $ 1.32 $ 0.92 $ 1.42
Diluted earnings 1.09 0.82 1.01 0.64 1.31 0.91 1.37
Dividends declared (Class A) � � � 0.40 0.40 0.20 0.22
Dividends declared (Class B) � � � 0.36 0.36 0.18 0.20
Dividends declared (common
stock)(1) 0.34 0.36 0.36 � � � �
Stockholders� equity 12.30 12.28 12.88 13.44 14.52 14.37 15.69

(1) Represents dividends declared prior to our April 2001 recapitalization.
7
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RISK FACTORS

An investment in shares of our Class A common stock involves various risks. You should consider carefully the following risk factors in
conjunction with the other information in this prospectus, including our consolidated financial statements and related notes, before deciding to
invest in shares of our Class A common stock. If any of the following risks or uncertainties actually occurs, our business, financial condition and
operating results would likely suffer. In that event, the market price of our Class A common stock could decline and you could lose all or part of
your investment. The risk factors described below are not the only risks that may affect us. Additional risks and uncertainties not presently
known to us also may adversely affect our business, financial condition and results of operations.

Risks Relating to Us and Our Business

Our operations are interrelated with those of the Mutual Company, which is our largest stockholder, and potential conflicts exist
between the best interests of our stockholders and the best interests of the policyholders of the Mutual Company.
The Mutual Company, which currently owns shares of our common stock generally entitling it to cast approximately 62% of the aggregate

votes eligible to be cast by our stockholders at any meeting of stockholders, controls the election of the members of our board of directors, and
four of the six members of our board of directors are also members of the board of directors of the Mutual Company. These directors have a
fiduciary duty to our stockholders, and also have a fiduciary duty to the policyholders of the Mutual Company. Our executive officers have the
same positions with both the Mutual Company and us, and therefore have competing fiduciary duties. Certain potential and actual conflicts of
interest arise from these separate fiduciary duties. Among these conflicts of interest are:

� We and the Mutual Company periodically review the percentage participation rate of Atlantic States in the underwriting pool.

� We and the Mutual Company must annually establish the terms of certain inter-company reinsurance agreements.

� We and the Mutual Company must make judgments about the allocation of shared expenses between the Mutual Company and us in
accordance with various inter-company expense-sharing agreements.

� We may enter into other transactions and contractual relationships with the Mutual Company and its subsidiaries.

As a consequence, we and the Mutual Company have established a coordinating committee that consists of two of our directors who are not
directors of the Mutual Company and two directors of the Mutual Company who are not members of the Company�s board of directors. Under
our by-laws and those of the Mutual Company, any new agreement or transaction between the Mutual Company and us, as well as any proposed
change to an existing agreement between the Mutual Company and us, must first be submitted to the Mutual Company�s and our boards of
directors for approval. If approved by both boards of directors, the proposed agreement or transaction, or the change in an existing agreement,
must receive the approval of the coordinating committee. Coordinating committee approval is granted only if both of our coordinating
committee members conclude that the new agreement or transaction or proposed change in an existing agreement is fair and equitable to us and
our stockholders and both of the Mutual Company�s coordinating committee members conclude that the new agreement or transaction or
proposed change in an existing agreement is fair and equitable to the Mutual Company and its policyholders.
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The Mutual Company has the ability to determine the outcome of all matters submitted for approval by our stockholders. The price of
our Class A common stock may be adversely affected because of the Mutual Company�s ownership of our Class A common stock and
Class B common stock or by the difference in voting power between our Class A common stock and Class B common stock.
Each share of our Class A common stock has one-tenth of a vote per share and generally can vote as a separate class only on matters

pertaining to the rights of holders of Class A common stock. Voting control of the Company is vested in the Mutual Company. Following this
offering, the Mutual Company will own approximately 43.3% of our outstanding Class A common stock and approximately 62% of our
outstanding Class B common stock and will control 57.2% of the votes that may be cast on any matter submitted to a vote of our stockholders.
The Mutual Company has sufficient voting control to:

� elect our entire board of directors, who in turn determines our management and policies; and

� control the outcome of any corporate transaction or other matter submitted to our stockholders for approval, including mergers,
consolidations and the sale of all or substantially all of our assets.
The Mutual Company has and will continue to have after this offering sufficient voting power to prevent or cause a change in control and to

amend our organizational documents. The interests of the Mutual Company may conflict with the interests of our other stockholders. In addition,
the voting power of the Mutual Company may have a negative effect on the price of our Class A common stock.

Our results of operations could suffer if the Mutual Company were to experience unusually severe or frequent losses or were not able to
price its premiums adequately.
Our insurance subsidiary, Atlantic States, participates in a pooling agreement with the Mutual Company, under which the parties share the

underwriting results on substantially all of the property and casualty insurance business written by both companies. Under the terms of the
pooling agreement, Atlantic States has a 70% share of the results of the pool and the Mutual Company has a 30% share of the results of the pool.
The allocation of pool participation percentages between the Mutual Company and Atlantic States has been established based on the pool
participants� relative amounts of capital and surplus, expectations of future relative amounts of capital and surplus and our ability to raise capital
for Atlantic States. We do not expect the allocation to change in the foreseeable future.

Because of the pooled business we are allocated, our insurance operations are interrelated with the insurance operations of the Mutual
Company, and our results of operations are dependent, in part, upon the underwriting results of the Mutual Company. Although the underwriting
pool is intended to produce a more uniform and stable underwriting result from year to year for the participants in the pool than they would
experience individually and to spread the risk of loss among the participants, if the Mutual Company experiences unusually severe or frequent
losses or does not adequately price its premiums, our business, financial condition and results of operations could suffer.

We currently conduct business in 14 states, with a concentration of business in Pennsylvania and Virginia. Any single catastrophe
occurrence or other condition affecting losses in these states could adversely affect our results of operations.
We conduct business in 14 states located primarily in the Mid-Atlantic and Southeastern portions of the United States. A substantial portion

of our business is private passenger and commercial automobile, homeowners and workers� compensation insurance in Pennsylvania and
Virginia. While we actively manage our exposure to catastrophes through our underwriting process and the purchase of reinsurance, a single
catastrophe occurrence, destructive weather pattern, general economic trend, terrorist attack, regulatory development or other condition affecting
one or more of the states in which we conduct substantial business could materially adversely affect our business, financial condition and results
of operations. Common catastrophic events include hurricanes, earthquakes, tornadoes, wind and hail storms, fires, explosions and severe winter
storms.
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Our business, financial condition and results of operations may be adversely affected if the independent agents that market our products
do not maintain their current levels of premium writing, fail to comply with established underwriting guidelines or otherwise improperly
market our products.
We market our insurance products solely through a network of approximately 1,200 independent insurance agencies, with approximately

6,800 agents. Our agency force is one of the most important components of our competitive profile. As a result, we are materially dependent
upon these independent agents, each of whom has the authority to bind us to insurance contracts. To the extent that these independent agents�
marketing efforts cannot be maintained at their current levels of volume and quality or they bind us to unacceptable insurance risks, fail to
comply with our established underwriting guidelines or otherwise improperly market our products, our business, financial condition and results
of operations will suffer.

Our business may not continue to grow and may be materially adversely affected if we cannot retain existing, and attract new,
independent agents or if insurance consumers increase their use of other insurance delivery systems.
The continued growth of our business will depend materially upon our ability to retain existing, and attract new, independent agents. If

independent agencies find it easier to do business with our competitors, it would be difficult for us to retain our existing business or attract new
business. While we believe we maintain good relationships with our independent agents, we cannot be certain that these independent agents will
continue to sell our products to the consumers they represent. Some of the factors that could adversely affect our ability to retain existing, and
attract new, independent agents include:

� the significant competition among our competitors to attract independent agents;

� our intense and time-consuming process to select a new independent agent;

� our stringent criteria that require independent agents to adhere to consistent underwriting standards; and

� our ability to pay competitive and attractive commissions, bonuses and other incentives to independent agents as compensation for selling
our products.
While we sell insurance solely through our network of independent agents, many of our competitors sell insurance through a variety of

delivery methods, including independent agents, captive agencies, the Internet and direct sales. To the extent that individuals represented by our
independent agents change their delivery system preference, our business, financial condition and results of operations may be adversely
affected.

We are dependent on dividends from our insurance subsidiaries for the payment of our operating expenses, our debt service and
dividends to stockholders; however, our insurance subsidiaries may be unable to pay dividends to us.
As a holding company, we rely primarily on dividends from our insurance subsidiaries as a source of funds to meet our corporate

obligations. Payment of dividends by our insurance subsidiaries is subject to regulatory restrictions and depends on the surplus of our
subsidiaries. From time to time, the National Association of Insurance Commissioners, which is commonly known as the NAIC, and various
state insurance regulators consider modifying the method of determining the amount of dividends that may be paid by an insurance company
without prior regulatory approval. The maximum amount of dividends that our insurance subsidiaries can pay us in the fourth quarter of 2003
without prior regulatory approval is approximately $4.7 million. In addition, state insurance regulators have broad discretion to limit the
payment of dividends by our insurance subsidiaries in the future. The ability of our insurance subsidiaries to pay dividends to us may be further
constrained by business and regulatory considerations, such as the impact of dividends on surplus, which could affect our ratings, competitive
position, amount of premiums that can be written and ability to pay future dividends.
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If the A.M. Best rating assigned to the Mutual Company or our insurance subsidiaries is significantly downgraded, our competitive
position would be adversely affected.
Industry ratings are a factor in establishing the competitive position of insurance companies. Our insurance subsidiaries and the Mutual

Company are rated by A.M. Best, an industry-accepted source of insurance company financial strength ratings. A.M. Best ratings are
specifically designed to provide an independent opinion of an insurance company�s financial health and its ability to meet ongoing obligations to
policyholders. We believe that the financial strength rating of A.M. Best is material to our insurance operations. Currently, the Mutual Company
and each of our insurance subsidiaries has an A (Excellent) rating from A.M. Best. If the Mutual Company or any of our insurance subsidiaries
were to be downgraded by A.M. Best, it would adversely affect our competitive position and make it more difficult for us to market our products
and retain our existing policyholders.

We may not obtain the regulatory approval required to consummate the acquisition of Peninsula or be able to realize expected benefits
from the Le Mars or Penninsula acquisitions.
We cannot complete the proposed acquisition of Peninsula without the approval of the insurance commissioner of Maryland. Each of our

proposed acquisitions is also subject to other customary terms and conditions that may prevent consummation of the acquisitions. If we do
successfully consummate these acquisitions, we may not realize the financial benefits that we expect to realize from these acquisitions.

If we consummate the acquisitions of Le Mars and Peninsula, our results of operations could be adversely affected for numerous reasons.
Acquisitions entail many risks and can result in difficulties in assimilating and integrating operations, personnel, technologies, products and
information systems, may raise regulatory concerns and may require additional infusions of capital. Certain anticipated cost savings may or may
not be realized. As a result, the acquisitions could have an adverse impact on our financial condition and results of operations.

Our strategy to grow in part through acquisitions of smaller insurance companies exposes us to a number of risks that could adversely
affect our results of operations and financial condition.
The acquisition of smaller and undercapitalized insurance companies involves a number of risks that could adversely affect our results of

operations and financial condition. These risks include:

� the inadequacy of reserves for loss and loss expenses;

� the need to supplement management with additional experienced personnel;

� conditions imposed by regulatory agencies that make the realization of cost-savings through integration of operations more difficult;

� a need for additional capital that was not anticipated at the time of the acquisition; and

� the use of more of our management�s time than was originally anticipated.

If we cannot obtain sufficient capital to fund our organic growth and acquisitions, we may not be able to expand our business.
Our strategy is to expand our business through organic growth and through strategic acquisitions of regional insurance companies. We will

require additional capital in the future to support this objective. If we are unable to obtain sufficient capital on satisfactory terms and conditions,
we may not be able to expand our business or make future acquisitions. Our ability to obtain additional financing will depend on a number of
factors, many of which are beyond our control. For example, we may not be able to obtain additional financing because we may already have
substantial debt at the time or because we do not have sufficient cash flow to service or repay our existing or additional debt. In addition, any
equity capital we obtain in the future could be dilutive to our existing stockholders.

11

Edgar Filing: DONEGAL GROUP INC - Form 424B1

15



Many of our competitors are financially stronger than we are and may be able to offer lower-priced products with which we may be
unable to compete.
The property and casualty insurance industry is intensely competitive. Competition is based on many factors, including the perceived

financial strength of the insurer, premiums charged, policy terms and conditions, policyholder service, reputation and experience. We compete
with many regional and national property and casualty insurance companies, including direct sellers of insurance products, insurers having their
own agency organizations and other insurers represented by independent agents. Many of these insurers are better capitalized than we are, have
substantially greater financial, technical and operating resources and have equal or higher ratings from A.M. Best. In addition, our competition
may become increasingly better capitalized in the future as the traditional barriers between insurance companies, banks and other financial
institutions erode and as the property and casualty insurance industry continues to consolidate.

The greater capitalization of many of our competitors enables them to operate with lower profit margins and, therefore, allows them to
market their products more aggressively, more quickly take advantage of new marketing opportunities and offer lower premium rates. We may
not be able to maintain our current competitive position in the markets in which we operate if our competitors offer prices on products that are
lower than the prices we can offer. Moreover, if our competitors lower the price of their products and we meet their pricing, our profit margins
and revenues may be reduced and our ratios of claims and expenses to premiums may increase, which may materially adversely affect our
business, financial condition and results of operations.

Because our investment portfolio is made up primarily of fixed-income securities, our investment income and the fair value of our
investment portfolio could suffer as a result of a number of factors.
We invest the premiums we receive from our policyholders and maintain an investment portfolio that consists primarily of fixed-income

securities. The management of our investment portfolio is an important component of our profitability because a significant portion of our
operating income is generated from the income we receive on our invested assets. The quality and/or yield of our portfolio may be affected by a
number of factors, including the general economic and business environment, changes in the credit quality of the issuers of the fixed-income
securities we own, changes in market conditions and regulatory changes. The fixed-income securities we own are issued primarily by domestic
entities and are backed either by the credit or collateral of the underlying issuer. Factors such as an economic downturn, a regulatory change
pertaining to a particular issuer�s industry, a significant deterioration in the cash flows of the issuer or a change in the issuer�s marketplace may
adversely affect our ability to collect principal and interest from the issuer.

Our investments are also subject to risk resulting from interest rate fluctuations. Increasing interest rates or a widening in the spread
between interest rates available on United States Treasury securities and corporate debt or asset-backed securities, for example, will typically
have an adverse impact on the market values of the fixed-rate securities in our investment portfolio. If interest rates decline, we generally
achieve a lower overall rate of return on investments of cash generated from our operations. In addition, in the event that investments are called
or mature in a declining interest rate environment, we may be unable to reinvest the proceeds in securities with comparable interest rates.
Changes in interest rates may reduce both our profitability and our return on invested capital.

We are dependent on our key personnel, and the loss of any member of our senior management could negatively affect the
implementation of our business strategy and achievement of our growth objectives.
The loss of, or failure to attract, key personnel could significantly impede our financial plans, growth, marketing and other objectives. Our

success depends to a substantial extent on the ability and experience of our senior management. We believe that our future success will depend
in large part on our ability to attract and retain additional skilled and qualified personnel and to expand, train and manage our employees. We
may not be successful in doing so, because the competition for experienced personnel in
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the insurance industry is intense. We do not have employment agreements with our key personnel, all of whom are employed by the Mutual
Company.

Recently enacted and proposed changes in securities laws and regulations are likely to increase our costs.
The Sarbanes-Oxley Act of 2002 that became law in July 2002 required changes in our corporate governance, public disclosure and

compliance practices. The act also required the Securities and Exchange Commission, which is commonly known as the SEC, to promulgate
new rules on a variety of corporate governance and disclosure subjects. In addition to final rules and rule proposals already made, the Nasdaq
National MarketSM has proposed revisions to its requirements for companies listed on the Nasdaq National MarketSM, like us. We expect these
developments to increase our legal and financial compliance costs.

We also expect these developments to make it more difficult and more expensive for us to obtain director and officer liability insurance, and
we may be required to accept reduced coverage or incur substantially higher costs to obtain coverage. These developments could make it more
difficult for us to attract and retain additional members of our board of directors, particularly to serve on our audit committee, and additional
executive officers.

The reinsurance agreements on which we rely do not relieve us from liability to our policyholders, and we face a risk of non-payment
from our reinsurers and the non-availability of reinsurance in the future.
We rely on reinsurance agreements to limit our maximum net loss from large single risks or risks in concentrated areas, and to increase our

capacity to write insurance. Although the reinsurance we maintain provides that the reinsurer is liable to us, our reinsurance does not relieve us
from liability to our policyholders. To the extent that a reinsurer may be unable to pay losses for which it is liable to us under the terms of its
reinsurance agreement with us, we remain liable for such losses. As of September 30, 2003, we had approximately $14.0 million of reinsurance
receivables from third party reinsurers for paid and unpaid losses for which we believe we are entitled to reimbursement. The insolvency or
inability to make timely payments by our reinsurers under the terms of our reinsurance agreements would adversely affect our results of
operations.

In addition, we face a risk of the non-availability of reinsurance or an increase in reinsurance costs that could adversely affect our ability to
write business or our results of operations. Market conditions beyond our control, such as the amount of surplus in the reinsurance market and
natural and man-made catastrophes, affect the availability and cost of the reinsurance we purchase. We cannot assure you that reinsurance will
remain available to us to the same extent and on substantially the same terms and rates as it is currently available. If we are unable to maintain
our current level of reinsurance or purchase new reinsurance protection in amounts that we consider sufficient, we would either have to be
willing to accept an increase in our net retention or reduce our insurance writings, and our business, financial condition and results of operations
could be adversely affected.

Risks Relating to the Property and Casualty Insurance Industry

We face significant exposure to terrorism.
As a result of the September 11, 2001 terrorist attacks, the insurance industry has been compelled to re-examine policy terms and conditions

and to address the potential for future threats of terrorist attacks and resulting losses. Our personal and commercial property and casualty
insurance policies are not priced to cover the risk of terrorist attacks and losses such as those suffered in the World Trade Center terrorist attack.
Therefore, we have exposure to terrorism under the lines of insurance products that we offer. The recently enacted Terrorism Risk Insurance Act
of 2002 may reduce the impact of future losses as a result of terrorism in connection with commercial insurance products we offer; however,
because of the uncertainty regarding the application of the Terrorism Risk Insurance Act, the amount of losses we may be required to retain as a
result of terrorism may result in a material adverse effect on our business, financial condition and results of operations. The Terrorism Risk
Insurance Act is scheduled to expire on December 31, 2005, so it will not provide coverage beyond that time unless it is extended. The
Terrorism
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Risk Insurance Act does not cover the personal insurance products we offer, and state regulators have not approved exclusions for acts of
terrorism in our personal insurance products. Therefore we could incur large unexpected losses from the personal insurance policies that we
issue, which could have a material adverse effect on our business, financial condition and results of operations.

Industry trends, such as increased litigation against the insurance industry and individual insurers, the willingness of courts to expand
covered causes of loss, rising jury awards, increasing medical costs and the escalation of loss severity may contribute to increased costs
and to the deterioration of our reserves.
Loss severity in our industry has continued to increase in recent years, principally driven by larger court judgments and increasing medical

costs. In addition, many legal actions and proceedings have been brought on behalf of classes of complainants, which can increase the size of
judgments. The propensity of policyholders and third party claimants to litigate and the willingness of courts to expand causes of loss and the
size of awards may render our loss reserves inadequate for current and future losses if we become subject to litigation.

Loss or significant restriction of the use of credit scoring in the pricing and underwriting of our personal insurance products could
reduce our future profitability.
We use credit scoring as a factor in making risk selection and pricing decisions where allowed by state law for our personal insurance

products. Recently, some consumer groups and regulators have questioned whether the use of credit scoring unfairly discriminates against
people with low incomes, minority groups and the elderly. These consumer groups and regulators are calling for the prohibition or restriction on
the use of credit scoring in underwriting and pricing. Laws or regulations enacted in a number of states that significantly curtail the use of credit
scoring in the underwriting process could reduce our future profitability.

Changes in applicable insurance laws or regulations or changes in the way regulators administer those laws or regulations could
materially adversely change our operating environment and increase our exposure to loss or put us at a competitive disadvantage.
Property and casualty insurers are subject to extensive supervision in the states in which they do business. This regulatory oversight

includes, by way of example, matters relating to licensing and examination, rate setting, market conduct, policy forms, limitations on the nature
and amount of certain investments, claims practices, mandated participation in involuntary markets and guaranty funds, reserve adequacy,
insurer solvency, transactions between affiliates, the amount of dividends that may be paid and restrictions on underwriting standards. Such
regulation and supervision are primarily for the benefit and protection of policyholders and not for the benefit of stockholders. For instance, we
are subject to involuntary participation in specified markets in various states in which we operate, and the rate levels we are permitted to charge
do not always correspond with our underlying costs associated with the coverage we have issued.

The NAIC and state insurance regulators are re-examining existing laws and regulations, specifically focusing on insurance company
investments, issues relating to the solvency of insurance companies, risk-based capital guidelines, restrictions on terms and conditions included
in insurance policies, certain methods of accounting, reserves for unearned premiums, losses and other purposes, interpretations of existing laws
and the development of new laws. Changes in state laws and regulations, as well as changes in the way state regulators view related party
transactions in particular, could materially change our operating environment and have an adverse effect on our business.

The state insurance regulatory framework recently has come under increased federal scrutiny. Congress is considering legislation that would
create an optional federal charter for insurers. Federal chartering has the potential to create an uneven playing field for insurers by subjecting
federally-chartered and state-chartered insurers to different regulatory requirements. Federal chartering also raises the specter of a matrix of
regulation and costly duplicative, or conflicting, federal and state requirements. In addition,
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if federal legislation repeals the partial exemption for the insurance industry from federal antitrust laws, it would make it extremely difficult for
insurers to compile and share loss data and predict future loss costs, which is an important part of cost-based pricing for insurers. If the ability to
collect this data were removed, then the predictability of future loss costs, and hence, the reliability of our pricing, would be greatly undermined.

If certain state regulators, legislators and special interest groups are successful in attempts to reduce, freeze or set rates for insurance
policies, especially automobile policies, at levels that do not, in our management�s view, correspond with underlying costs, our results of
operations will be adversely affected.
From time to time, the automobile insurance industry in particular has been under pressure from certain state regulators, legislators and

special interest groups to reduce, freeze or set rates at levels that do not, in the view of our management, correspond with underlying costs,
including initiatives to roll back automobile and other personal lines rates. This activity may in the future adversely affect the profitability of our
automobile insurance line of business in various states because increasing costs of litigation and medical treatment, combined with rising
automobile repair costs, continue to increase our cost of providing automobile insurance coverage that we may not be able to offset by
increasing the rates for our automobile insurance products. Adverse legislative and regulatory activity constraining our ability to price
automobile insurance coverage adequately may occur in the future. The impact of the automobile insurance regulatory environment on our
results of operations in the future is not predictable.

We are subject to assessments, based on our market share in a given line of business, to assist in the payment of unpaid claims and
related costs of insolvent insurance companies; these assessments could significantly affect our financial condition.
We are obligated to pay assessments under the guaranty fund laws of the various states in which we are licensed. Generally, under these

laws, we are subject to assessment, depending upon our market share of a given line of insurance business, to assist in the payment of unpaid
claims and related costs of insolvent insurance companies in those states. The number and magnitude of future insurance company failures in the
states in which we conduct business cannot be predicted, but resulting assessments could significantly affect our business, financial condition
and results of operations. We are currently being assessed at the maximum level permitted by Pennsylvania law for several of our lines of
business, and we expect we will continue to be assessed by Pennsylvania at the maximum level for these business lines for a number of years.

We must establish premium rates and loss and loss expense reserves from forecasts of the ultimate costs expected to arise from risks
underwritten during the policy period, and our profitability could be adversely affected to the extent our premium rates or reserves are
too low.
One of the distinguishing features of the property and casualty insurance industry is that its products are priced before its costs are known,

as premium rates are generally determined before losses are reported. Accordingly, we must establish premium rates from forecasts of the
ultimate costs we expect to arise from risks we have underwritten during the policy period, and our premium rates may not be adequate to cover
the ultimate losses incurred. Further, we must establish reserves for losses and loss expenses based upon estimates involving actuarial and
statistical projections at a given time of what we expect to be our ultimate liability, and it is possible that our ultimate liability will exceed these
estimates because of the future development of known losses, the existence of losses that have occurred but are currently unreported and larger
than historical settlements on pending and unreported claims. The process of estimating reserves is inherently judgmental and can be influenced
by factors that are subject to variation. If the premium rates or reserves we establish are not sufficient, our business, financial condition and
results of operations may be adversely impacted.
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The cyclical nature of the property and casualty insurance industry may reduce our revenues and profit margins.
The property and casualty insurance industry is highly cyclical, and individual lines of business experience their own cycles within the

overall insurance industry cycle. Premium rate levels are related to the availability of insurance coverage, which varies according to the level of
surplus in the insurance industry. The level of surplus in the industry varies with returns on invested capital and regulatory barriers to withdrawal
of surplus. Increases in surplus have generally been accompanied by increased price competition among property and casualty insurers. If we
find it necessary to reduce premiums or limit premium increases due to these competitive pressures on pricing, we may experience a reduction in
our profit margins and revenues, an increase in our ratios of losses and expenses to premiums and, therefore, lower profitability.

Risks Relating to Our Class A Common Stock

The price of our Class A common stock may be adversely affected by its low trading volume.
Our Class A common stock has limited trading liquidity. Reported average daily trading volume in our Class A common stock for the

nine-month period ended September 30, 2003, was approximately 7,400 shares. All of our 6,321,818 shares of Class A common stock
outstanding at September 30, 2003 are available for public sale, with the majority held by the Mutual Company. This limited trading liquidity
subjects our shares of Class A common stock to greater price volatility and may make it difficult for you to sell your shares of Class A common
stock at a price that is attractive to you.

The market price of our Class A common stock may be adversely affected by future sales of a substantial number of shares of our
Class A common stock or Class B common stock or the availability of such shares for sale.
The sale, or the availability for sale, of a significant number of shares of our Class A common stock or Class B common stock could

adversely affect the prevailing market prices of our Class A common stock and could impair our ability to raise capital through future sales of
our equity securities. Upon completion of this offering, we will have outstanding 9,321,818 shares of our Class A common stock and 3,011,049
shares of our Class B common stock. Apart from the shares held by the Mutual Company and our officers and directors that are subject to
lock-up agreements with the underwriters for a period of 90 days following this offering, all of our outstanding shares of Class A common stock
and Class B common stock are freely tradeable without restrictions under the Securities Act. Sales of a substantial number of shares of our
Class A common stock or Class B common stock by the Mutual Company or our directors or officers after the expiration of the lock-up period
could cause the price of our Class A common stock to fall.

The Mutual Company�s ownership of our stock, provisions of our certificate of incorporation and by-laws and certain state laws make it
unlikely anyone could acquire control of us unless the Mutual Company were in favor of the change of control.
The Mutual Company�s ownership of our Class A common stock and Class B common stock, certain provisions of our certificate of

incorporation and by-laws and the insurance laws and regulations of Pennsylvania and Virginia could delay or prevent the removal of members
of our board of directors and could make more difficult a merger, tender offer or proxy contest involving us to succeed, even if such events were
beneficial to the interest of our stockholders other than the Mutual Company. These factors could also discourage a third party from attempting
to acquire control of us. The classification of our board of directors could also have the effect of delaying or preventing a change in control of us.

In addition, we have authorized 2,000,000 shares of series preferred stock that we could issue without further stockholder approval and
upon such terms and conditions, and having such rights, privileges and preferences, as our board of directors may determine and that may make
it difficult for a third party to acquire control of us. We have no current plans to issue any preferred stock. Moreover, the Delaware
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General Corporation Law, which we also refer to as the DGCL, contains certain provisions that prohibit certain business combination
transactions under certain circumstances. In addition, state insurance laws and regulations generally prohibit any persons from acquiring a 10%
or greater interest in an insurance company without the prior approval of the state insurance commissioner of the state where the insurer is
domiciled.

CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS

This prospectus and the documents incorporated by reference into this prospectus contain �forward-looking statements� within the meaning of
the Private Securities Litigation Reform Act of 1995. These statements include certain discussions relating to underwriting, premium and
investment income volume, business strategies, reserves, profitability and business relationships and our other business activities during 2003
and beyond. In some cases, you can identify forward-looking statements by terms such as �may,� �will,� �should,� �could,� �would,� �expect,� �plan,� �intend,�
�anticipate,� �believe,� �estimate,� �objective,� �project,� �predict,� �potential,� �goal� and similar expressions. These forward-looking statements reflect our
current views about future events, are based on our current assumptions and are subject to known and unknown risks and uncertainties that may
cause our results, performance or achievements to differ materially from those anticipated in or implied by those statements. Many of the factors
that will determine future events or achievements are beyond our ability to control or predict. Such factors may include those described under
�Risk Factors� beginning on page 8.

The forward-looking statements contained in this prospectus reflect our views and assumptions only as of the date of this prospectus. Except
as required by law, we do not intend to, and assume no responsibility for, updating any forward-looking statements. You should read this
prospectus, the documents that we incorporate by reference in this prospectus and the exhibits to the registration statement of which this
prospectus is a part, completely and with the understanding that our actual future results may be materially different from what we expect.

We qualify all of our forward-looking statements by these cautionary statements.
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USE OF PROCEEDS

Our net proceeds from the sale of the shares we are offering will be $51.7 million ($59.4 million if the underwriters� overallotment is
exercised in full), after deducting estimated underwriting discounts but not deducting expenses of this offering payable by us. We will use
approximately $12.5 million of such proceeds to fund the acquisition of Le Mars and approximately $23.0 million of such proceeds to fund the
acquisition of Peninsula. See �Business � Acquisitions.� We will also invest approximately $10.0 million of such proceeds over time in the statutory
capital and surplus of Atlantic States and Southern to increase our capacity to write insurance directly and to provide capital for Atlantic States�
portion of the pooled business. We will use the balance of the proceeds for general corporate purposes, including acquisitions of regional
property and casualty insurance companies in the states in which we currently operate and in the Midwest, where we intend to expand. Although
our growth strategy contemplates future acquisitions, we currently have no present agreements, understandings or definitive plans regarding any
acquisition other than the Le Mars and Peninsula acquisitions. Pending the use by us and by Atlantic States and Southern of such proceeds, we
will invest such proceeds in interest-bearing securities consistent with our current investment policies. See �Business � Investments.�
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PRICE RANGE OF OUR CLASS A COMMON STOCK AND DIVIDEND HISTORY

The prices of our Class A common stock are quoted on the Nasdaq National MarketSM under the symbol �DGICA.� The following table
presents, for the periods indicated, the high and low closing prices of our Class A common stock as reported by the Nasdaq National MarketSM

and the amount of cash dividends paid per share. We have paid quarterly dividends since 1987.

Price Range
Cash Dividends

High Low Paid

2003:
First Quarter $11.50 $10.75 $0.10
Second Quarter 14.97 11.08 0.11
Third Quarter 19.00 12.43 0.11
Fourth Quarter (through November 24) 19.97 15.70 0.11

Price Range
Cash Dividends

High Low Paid

2002:
First Quarter $10.77 $8.75 $0.10
Second Quarter 12.25 9.05 0.10
Third Quarter 10.99 9.12 0.10
Fourth Quarter 12.12 9.25 0.10

Price Range
Cash Dividends

High Low Paid

2001:
First Quarter(1) $12.75 $ 8.69 $0.10
Second Quarter 14.50 10.00 0.10
Third Quarter 14.59 12.17 0.10
Fourth Quarter 13.88 9.10 0.10

(1) These cash dividends were paid in February 2001 on our common stock prior to our April 2001 recapitalization.
The last reported sale price of our Class A common stock on November 24, 2003 was $18.57 per share. As of September 30, 2003, there

were approximately 630 holders of record of our Class A common stock.
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CAPITALIZATION

The following table sets forth our consolidated capitalization as of September 30, 2003 and as adjusted to reflect our sale of shares of
Class A common stock in this offering at an offering price of $18.25. You should read the following table in conjunction with our annual report
on Form 10-K for the year ended December 31, 2002 and our quarterly report on Form 10-Q for the quarter ended September 30, 2003, both of
which are incorporated in this prospectus by reference.

September 30, 2003

Actual As Adjusted

(In thousands)
Indebtedness:

Borrowings under line of credit $ 12,800 $ 12,800
Subordinated debentures 15,000 15,000

Total indebtedness 27,800 27,800

Stockholders� equity:
Preferred stock, $1.00 par value, authorized:

2,000,000 shares; none issued � �
Class A common stock, $0.01 par value authorized:

30,000,000 shares, issued 6,403,342 shares and outstanding
6,321,818 shares (9,403,342 shares issued and 9,321,818 shares
outstanding as adjusted)(1) 64 94

Class B common stock, $0.01 par value, authorized:
10,000,000 shares, issued 3,051,811 shares and outstanding
3,011,049 shares(2) 31 31
Additional paid-in capital 63,288 114,518
Accumulated other comprehensive income 5,328 5,328
Retained earnings 78,580 78,580
Treasury stock, at cost (892) (892)

Total stockholders� equity 146,399 197,659

Total capitalization $174,199 $225,459

(1) The information also does not include 1,361,462 shares of Class A common stock reserved for issuance for outstanding stock options
under our stock option plans at a weighted average exercise price of $12.01 per share and 575,975 shares, 247,113 shares and
250,563 shares, respectively, of Class A common stock reserved for future issuance, under our stock option plans, our employee stock
purchase plan and our agency stock purchase plan.

(2) The information also does not include 128,557 shares of Class B common stock reserved for issuance for outstanding stock options under
our stock option plans.
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SELECTED HISTORICAL FINANCIAL INFORMATION OF THE COMPANY

The selected historical financial information presented below as of or for the years ended December 31, 1998 through 2002 is derived from
our audited consolidated financial statements. Our consolidated financial statements as of December 31, 2001 and 2002 and for each of the years
in the three-year period ended December 31, 2002, and our independent auditors� report thereon, are included elsewhere in this prospectus. The
selected historical financial information presented below as of or for the nine-month periods ended September 30, 2002 and 2003 are derived
from our unaudited consolidated financial statements included elsewhere in this prospectus. Our results of operations for the nine months ended
September 30, 2003 are not necessarily indicative of our results of operations that may be expected for the year ending December 31, 2003. In
the opinion of our management, all adjustments, consisting only of normal recurring accruals, considered necessary for a fair presentation have
been included. The financial data set forth below is only a summary and should be read in conjunction with our consolidated financial statements
and related notes and �Management�s Discussion and Analysis of Financial Condition and Results of Operations� included elsewhere herein.

Nine Months Ended
Year Ended December 31, September 30,

1998 1999 2000 2001 2002 2002 2003

(Unaudited)
(Amounts in thousands, except per share and other data)

Statement of Operations
Data:
Net premiums earned $117,454 $145,517 $151,646 $167,770 $185,841 $138,356 $146,082
Investment income, net 12,344 13,591 16,395 15,886 14,581 11,064 10,007
Realized investment
gains (losses) (14) (39) 171 (880) 144 (14) 495
Total revenues 132,232 161,739 170,582 185,164 203,804 151,856 159,298
Income before income
taxes 11,698 3,845 11,743 7,092 16,495 11,497 18,061
Income taxes (benefit) 2,675 (2,950) 2,906 1,274 4,492 3,122 4,946
Net income 9,023 6,795 8,837 5,818 12,003 8,375 13,115

Balance Sheet Data:
Total investments $261,507 $268,011 $289,345 $300,633 $332,299 $319,444 $358,320
Total assets 376,742 389,689 426,009 456,632 501,218 488,770 541,598
Debt obligations 37,500 37,000 40,000 27,600 19,800 19,800 27,800
Stockholders� equity 100,915 103,792 114,130 120,928 133,183 131,029 146,399

Per Share Data:
Basic earnings $ 1.11 $ 0.82 $ 1.01 $ 0.65 $ 1.32 $ 0.92 $ 1.42
Diluted earnings 1.09 0.82 1.01 0.64 1.31 0.91 1.37
Dividends declared
(Class A) � � � 0.40 0.40 0.20 0.22
Dividends declared
(Class B) � � � 0.36 0.36 0.18 0.20
Dividends declared
(common stock)(1) 0.34 0.36 0.36 � � � �
Stockholders� equity 12.30 12.28 12.88 13.44 14.52 14.37 15.69

Other Data:
Return on average
equity 9.5% 6.6% 8.1% 5.0% 9.4% 8.9% 12.5%
Donegal GAAP
combined ratio 100.1 106.5 101.8 103.8 99.6 100.2 95.4
Industry SAP combined
ratio(2) 106.0 108.1 110.4 115.9 107.4 104.9 N/A(3)
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(1) Represents dividends declared prior to our April 2001 recapitalization.

(2) As reported by A.M. Best.

(3) Not yet reported by A.M. Best.
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MANAGEMENT�S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION

AND RESULTS OF OPERATIONS

You should read the following discussion and analysis of our financial condition and results of operations in conjunction with the �Selected
Historical Financial Information of the Company� and the consolidated financial statements and the related notes included elsewhere in this
prospectus and incorporated by reference herein. In addition to this information, the table entitled �Management Evaluation of Operating
Results� on page 25 directly reflects measurements used by management in evaluating operating results. This table, which management uses
internally to monitor and evaluate results, is an alternative presentation of our Consolidated Statements of Income and Comprehensive Income.
You should refer to this table in conjunction with reading those portions of the following discussions relating to operating results and
measurements.

General

We were organized as a regional insurance holding company by the Mutual Company on August 26, 1986. We operate predominantly as an
underwriter of personal and commercial lines of property and casualty insurance through our subsidiaries. Our personal lines products consist
primarily of homeowners and private passenger automobile policies. Our commercial lines products consist primarily of commercial automobile,
commercial multiple-peril and workers� compensation policies.

At September 30, 2003, the Mutual Company held approximately 65% of our outstanding Class A common stock and approximately 62%
of our outstanding Class B common stock.

Atlantic States, our largest insurance subsidiary, and the Mutual Company have a pooling agreement under which both companies are
allocated a given percentage of their combined underwriting results, excluding certain reinsurance assumed by the Mutual Company from our
insurance subsidiaries. Atlantic States has a 70% share of the results of the pool and the Mutual Company has a 30% share of the results of the
pool. The pooling agreement is intended to produce more uniform and stable underwriting results from year to year for each pool participant
than they would experience individually and to spread the risk of loss among the participants based on each participant�s relative amount of
surplus and relative access to capital. Each participant in the pool has at its disposal the capacity of the entire pool, rather than being limited to
policy exposure of a size commensurate with its own capital and surplus.

In addition to the pooling agreement and third-party reinsurance, our insurance subsidiaries have various reinsurance agreements with the
Mutual Company. These agreements include:

� catastrophe reinsurance agreements with each of our insurance subsidiaries,

� an excess of loss reinsurance agreement with Southern,

� a workers� compensation reallocation agreement with Southern and

� a 100% retrocessional agreement with Southern.

The excess of loss and catastrophe reinsurance agreements are intended to lessen the effects of a single large loss, or an accumulation of
losses arising from one event, to levels that are appropriate given each subsidiary�s size, underwriting profile and surplus position.

The Mutual Company and Southern have an agreement to reallocate the loss results of workers� compensation business written by Southern
as part of commercial accounts primarily written by the Mutual Company or Atlantic States. This agreement provides for the workers�
compensation loss ratio of Southern to be no worse than the average workers� compensation loss ratio for the Donegal Insurance Group.

Southern has a 100% retrocessional agreement with the Mutual Company that is intended to provide Southern with the same A.M. Best
rating, currently A (Excellent), as the Mutual Company, which Southern might not be able to achieve without this agreement in place. The
retrocessional agreement does

22

Edgar Filing: DONEGAL GROUP INC - Form 424B1

27



not otherwise provide for pooling or reinsurance with or by the Mutual Company and does not transfer insurance risk.

The Mutual Company provides facilities, personnel and other services to us, and the related expenses are allocated between Atlantic States
and the Mutual Company in relation to their relative participation in the pooling agreement. Southern reimburses the Mutual Company for its
personnel costs and bears its proportionate share of information services costs based on its percentage of total written premiums of the Donegal
Insurance Group.

Subsequent to receipt of applicable board approvals, all agreements and all changes to existing agreements between our subsidiaries and the
Mutual Company are subject to approval by a coordinating committee that is comprised of two of our board members who do not serve on the
Mutual Company board and two board members of the Mutual Company who do not serve on our board. In order to approve an agreement or a
change in an agreement, our members on the coordinating committee must conclude that the agreement or change is fair to us and our
stockholders, and the Mutual Company�s members on the coordinating committee must conclude that the agreement or change is fair to the
Mutual Company and its policyholders.

We have additional related party transactions with certain of our executive officers and directors. See �Management� and �Certain
Relationships and Related Transactions.�

Critical Accounting Policies and Estimates

Our financial statements are combined with those of our insurance subsidiaries and are presented on a consolidated basis in accordance with
United States generally accepted accounting principles.

We make estimates and assumptions that can have a significant effect on amounts and disclosures we report in our financial statements. The
most significant estimates relate to our reserves for property and casualty insurance unpaid losses and loss expenses, valuation of investments,
policy acquisition costs and guaranty fund liability accruals. While we believe our estimates are appropriate, the ultimate amounts may differ
from the estimates provided. The methods for making these estimates are continually reviewed, and any adjustment considered necessary is
reflected in our current results of operations.

Liability for Losses and Loss Expenses. With respect to reserves for property and casualty insurance unpaid losses and loss expenses,
significant components of our estimates include a variety of factors such as medical inflation trends, regulatory and judicial rulings, legal
settlements, property replacements and repair cost trends and losses from assumed reinsurance. In recent years, certain of these component costs,
such as medical inflation trends and legal settlements, have experienced significant volatility and have resulted in incurred amounts higher than
our original estimates, and we have factored these changes in trends into our loss estimates. However, due to the nature of these liabilities, actual
results could ultimately vary significantly from the amounts recorded.

Loss reserves are set at full expected cost. Inflation is implicitly provided for in the reserving function through analysis of costs, trends and
reviews of historical reserving results.

We occasionally receive new information on files that had previously been closed. For example, one of our policyholders may incur losses
that were not known at the time of the original claim settlement. We are also exposed to larger than historical settlements due to changes in law,
precedent or underlying inflation on pending and unreported claims. When we experience adverse development of losses from prior accident
years, our current year underwriting results are negatively impacted. To the extent our prior year reserve deficiencies are indicative of
deteriorating underlying loss trends and are material, we seek to increase the pricing of affected lines of business to the extent permitted by state
departments of insurance. We also review trends in loss development in order to determine if adjustments, such as reserve strengthening, are
appropriate. Any adjustment considered necessary is reflected in our current results of operations. Because of our participation in the pool, we
are exposed to adverse loss development on the business of the Mutual Company included in the pool.
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Investments. We make estimates concerning the valuation of our investments and the recognition of other than temporary declines in value
of our investments. When we consider the decline in value of an individual investment to be other than temporary, we write down the investment
to its estimated net realizable value, and the amount of the write-down is reflected as a realized loss in our statement of income. We individually
monitor all investments for other than temporary declines in value. Generally, if an individual equity security has depreciated in value by more
than 20% of original cost, and has been in our unrealized loss position for more than six months, we assume there has been an other than
temporary decline in value. With respect to debt securities, we assume there has been an other than temporary decline in value if it is probable
that contractual payments will not be received. In addition, we may write down securities in an unrealized loss position based on a number of
other factors, including: the fair value of the investment being significantly below its cost, the deteriorating financial condition of the issuer of a
security, the occurrence of industry, company and geographic events that have negatively impacted the value of a security or rating agency
downgrades.

Our investments in available-for-sale fixed maturity and equity securities are presented at estimated fair value, which generally represents
quoted market prices.

We held equity securities with unrealized losses representing declines that we considered temporary at September 30, 2003 as follows:

Length of Unrealized Loss

Unrealized Less Than 6 to 12 Over 12
Fair Value Loss 6 Months Months Months

(Amounts in thousands)
Equity securities $3,083 $240 $128 $ 2 $110

Policy Acquisition Costs. Policy acquisition costs, consisting primarily of commissions, premium taxes and certain other underwriting costs
that vary with and are directly related to the production of business, are deferred and amortized over the period in which the premiums are
earned. The method followed in computing deferred policy acquisition costs limits the amount of such deferred costs to their estimated
realizable value, which gives effect to the premium to be earned, related investment income, losses and loss expenses and certain other costs
expected to be incurred as the premium is earned.

Guaranty Fund Liability Accruals. We make estimates of our insurance subsidiaries� liabilities for guaranty fund and other assessments from
states in which the subsidiaries are licensed because of insurance company insolvencies. Generally, an insurer is subject to assessment,
depending upon its market share of a given line of business, to assist in the payment of unpaid claims and related costs of insolvent insurance
companies. We generally record our liability for such assessments as premiums upon which these assessments will be based are written. As a
result of several large insolvencies in recent years, we are currently being assessed at the maximum level permitted by Pennsylvania law for
several of our lines of business, and we expect we will continue to be assessed by Pennsylvania at the maximum level for these business lines for
a number of years.
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Management Evaluation of Operating Results

We evaluate the performance of our commercial lines and personal lines segments primarily based upon our underwriting results as
determined under SAP, which our management uses to measure performance for our total business. We use the following financial data to
monitor and evaluate our operating results:

Nine Months Ended
Year Ended December 31, September 30,

2000 2001 2002 2002 2003

(Unaudited)
(Amounts in thousands)

Net Premiums Written:
Personal lines:
Automobile $ 65,528 $ 74,396 $ 84,643 $ 64,183 $ 65,709
Homeowners 29,413 31,431 34,637 26,066 27,650
Other 5,576 5,796 6,497 5,158 5,282

Total personal lines 100,517 111,623 125,777 95,407 98,641

Commercial lines:
Automobile 15,112 16,527 17,451 13,536 14,294
Workers� compensation 21,174 22,979 23,845 18,724 19,299
Commercial multi-peril 21,722 24,174 25,536 19,700 22,828
Other 1,597 1,725 1,895 1,431 1,471

Total commercial lines 59,605 65,405 68,727 53,391 57,892

Total net premiums
written $160,122 $177,028 $194,504 $148,798 $156,533

Statutory Loss Ratios:
Personal lines:
Automobile 70.3% 74.6% 79.4% 78.8% 70.7%
Homeowners 72.2 61.8 63.6 65.0 67.2
Other 59.6 42.3 52.2 57.7 59.6

Total personal lines 70.3 69.2 73.6 73.9 69.2

Commercial lines:
Automobile 78.1 85.0 62.2 59.8 54.0
Workers� compensation 64.2 82.5 73.1 69.7 63.2
Commercial multi-peril 67.2 58.4 50.0 52.8 51.9
Other (0.1) 25.2 43.1 47.6 49.7

Total commercial lines 66.9 72.3 60.9 60.3 56.2

Total business 69.0% 70.5% 69.1% 69.0% 64.5%

Components of GAAP
Combined Ratio:
Loss ratio 68.8% 70.5% 69.6% 69.3% 64.5%
Expense ratio 32.1 32.3 29.5 30.3 30.4
Dividend ratio 0.9 1.0 0.5 0.6 0.5
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GAAP combined ratio 101.8% 103.8% 99.6% 100.2% 95.4%
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Nine Months Ended
Year Ended December 31, September 30,

2000 2001 2002 2002 2003

(Unaudited)
(Amounts in thousands)

Revenues:
Premiums earned:
Personal lines $ 97,065 $104,893 $119,838 $ 89,110 $ 93,415
Commercial lines 54,581 62,877 66,003 49,245 52,667

Total premiums earned 151,646 167,770 185,841 138,355 146,082

Net investment income 16,395 15,886 14,581 11,064 10,007
Realized investment gains
(losses) 171 (880) 144 (14) 495
Other 2,370 2,388 3,238 2,451 2,714

Total revenues $170,582 $185,164 $203,804 $151,856 $159,298

Components of Net Income:
Underwriting income (loss):
Personal lines $ (4,649) $ (5,090) $ (5,056) $ (5,289) $ (794)
Commercial lines 763 (3,037) 6,326 4,548 6,222

SAP underwriting
income (loss) (3,886) (8,127) 1,270 (741) 5,428

GAAP adjustments 1,144 1,833 (558) 479 1,282

GAAP underwriting
income (loss) (2,742) (6,294) 712 (262) 6,710

Net investment income 16,395 15,886 14,581 11,064 10,007
Realized investment gains
(losses) 171 (880) 144 (14) 495
Other (2,081) (1,620) 1,058 709 849

Income before income taxes 11,743 7,092 16,495 11,497 18,061
Income taxes 2,906 1,274 4,492 3,122 4,946

Net income $ 8,837 $ 5,818 $ 12,003 $ 8,375 $ 13,115

Results of Operations

Nine Months Ended September 30, 2003 Compared to Nine Months Ended September 30, 2002
Net Premiums Written. During the first nine months of 2003, our net premiums written increased by 5.2% to $156.5 million, compared to

$148.8 million for the first nine months of 2002. Commercial lines net premiums written increased $4.5 million, or 8.4%, for the first nine
months of 2003 compared to the first nine months of 2002. Personal lines net premiums written increased $3.2 million, or 3.4%, for the first nine
months of 2003 compared to the same period in 2002. We have benefited during these periods, and expect to continue to benefit, from premium
increases by our insurance subsidiaries that have resulted from pricing actions approved by regulators. These increases related primarily to
private passenger automobile, commercial multiple peril, workers� compensation and homeowners lines of business realized in most of the states
in which we operate. In addition to pricing increases, we have also benefited from organic growth in most of the states in which we operate.
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Net Premiums Earned. Our net premiums earned increased to $146.1 million for the first nine months of 2003, an increase of $7.7 million,
or 5.6%, over the first nine months of 2002. Our net earned premiums during the 2003 period have grown due to the increase in written
premiums during the period. Premiums are earned, or recognized as revenue, over the terms of our policies, which are one year or less
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in duration. Therefore, increases or decreases in net premiums earned will generally reflect increases or decreases in net premiums written in the
preceding twelve-month period compared to the same period one year earlier.

Investment Income. For the nine months ended September 30, 2003, our net investment income decreased 9.6% to $10.0 million, compared
to $11.1 million for the same period one year ago. An increase in our average invested assets from $310.0 million for the first nine months of
2002 to $345.3 million for the first nine months of 2003 was more than offset by a decrease in our annualized average return on investments
from 4.8% for the first nine months of 2002 to 3.9% for the first nine months of 2003, and accounted for the decrease in investment income in
the 2003 period compared to the 2002 period. The decrease in our annualized average return during both periods compared to prior periods
reflects a declining interest rate environment.

Net Realized Investment Gains/ Losses. Our net realized investment gains for the first nine months of 2003 were $494,763, compared to net
realized investment losses of $13,931 for the same period in 2002. Our net realized investment gains for the first nine months of 2003 were net
of impairment charges of $255,874, compared to impairment charges of $358,574 recognized in the first nine months of 2002. Our impairment
charges for both years were the result of declines in the market value of common stocks that we determined to be other than temporary. The
remaining net realized investment gains and losses in both periods resulted from normal turnover within our investment portfolio.

Losses and Loss Expenses. Our loss ratio, which is the ratio of incurred losses and loss expenses to premiums earned, for the first nine
months of 2003 was 64.5%, compared to 69.3% for the first nine months of 2002. Our commercial lines loss ratio decreased to 56.2% for the
first nine months of 2003, compared to 60.3% for the first nine months of 2002. Our commercial automobile and workers� compensation loss
ratios showed improvement for the first nine months of 2003, with the commercial automobile loss ratio decreasing to 54.0% for 2003,
compared to 59.8% for the same period in 2002, and the workers� compensation loss ratio decreasing to 63.2% for 2003, compared to 69.7% for
the same period of 2002. The personal lines loss ratio improved from 73.9% for the first nine months of 2002 to 69.2% for the first nine months
of 2003, primarily as a result of improvement in the personal automobile loss ratio for the 2003 period compared to the 2002 period.
Improvements in our 2003 loss ratios reflect the benefits of premium pricing increases and more favorable prior accident year loss development
compared to the same period in 2002.

Underwriting Expenses. Our expense ratio, which is the ratio of policy acquisition and other underwriting expenses to premiums earned, for
the first nine months of 2003 was 30.4%, compared to 30.3% for the first nine months of 2002. Improvements from expense control efforts were
offset by higher underwriting-based incentive costs incurred in the first nine months of 2003 compared to the first nine months of 2002.

Combined Ratio. Our combined ratio was 95.4% and 100.2% for the nine months ended September 30, 2003 and 2002, respectively. The
combined ratio represents the sum of the loss ratio, expense ratio and dividend ratio, which is the ratio of workers� compensation policy
dividends incurred to premiums earned. The improvement in our combined ratio was primarily attributable to the decrease in the loss ratio
between periods.

Interest Expense. Our interest expense for the first nine months of 2003 was $879,496, compared to $870,079 for the first nine months of
2002, reflecting an increase in interest expense related to the issuance of $15.0 million of subordinated debentures in May 2003, offset by
decreases in the average interest rates and average borrowings under our line of credit for the 2003 period compared to the 2002 period.

Income Taxes. Income tax expense was $4.9 million for the first nine months of 2003, compared to $3.1 million for the first nine months of
2002, representing effective tax rates of 27.4% and 27.2%, respectively.

Net Income and Earnings Per Share. Our net income for the first nine months of 2003 was $13.1 million, an increase of 56.6% over the
$8.4 million reported for the first nine months of 2002. Our
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diluted earnings per share were $1.37 for the first nine months of 2003 compared to $0.91 for the same period last year.

Year Ended December 31, 2002 Compared to Year Ended December 31, 2001
Net Premiums Written. Our net premiums written for 2002 increased by 9.9% to $194.5 million compared to $177.0 million for 2001.

Personal lines net premiums written increased $14.2 million, or 12.7%, for 2002 compared to 2001. Commercial lines net premiums written
increased $3.3 million, or 5.1%, for 2002 compared to 2001. We implemented rate increases in various lines of business throughout 2002 to
improve profitability.

Net Premiums Earned. Our net premiums earned for 2002 increased to $185.8 million, an increase of $18.1 million, or 10.8%, over 2001.
Earned premiums grew due to the increase in written premiums during 2002.

Investment Income. Our investment income for 2002 decreased 8.2% to $14.6 million, compared to $15.9 million for 2001. An increase in
average invested assets from $295.0 million in 2001 to $316.5 million in 2002 was more than offset by a decrease in the annualized average
return on investments from 5.3% in 2001 to 4.6% in 2002, and accounted for the decrease in investment income in 2002 compared to 2001. The
decrease in our annualized average return reflects a declining interest rate environment during both periods.

Net Realized Investment Gains/ Losses. Our net realized investment gains in 2002 were $144,190, compared to net realized investment
losses of $880,254 in 2001. Our net realized investment gains in 2002 were net of impairment charges of $378,672, compared to impairment
charges of $1.5 million in 2001. The impairment charges in both years were the result of declines in the market value of common stocks that
were determined to be other than temporary.

Losses and Loss Expenses. Our loss ratio in 2002 was 69.6%, compared to 70.5% in 2001. Our commercial lines loss ratio decreased
significantly to 61.5% in 2002, compared to 72.7% in 2001, with the commercial automobile loss ratio showing the greatest improvement as it
decreased from 85.0% in 2001 to 61.6% in 2002. Our personal lines loss ratio increased from 69.2% in 2001 to 73.3% in 2002. Net losses and
loss expenses for 2002 and 2001 included adverse development of prior accident year losses amounting to $6.8 million and $8.0 million,
respectively. In 2002, the adverse loss development was primarily in private passenger automobile liability and physical damage and, to a lesser
extent, in commercial lines of business, such as workers� compensation, commercial automobile liability and commercial multi-peril. The 2002
loss development resulted principally from accident year 2001 claims and the normal claims review process and not from any changes in key
assumptions or changes in reserving philosophy. The 2001 adverse loss development was primarily in commercial lines of business. The 2001
loss development included $4.2 million of reserve strengthening primarily in the workers� compensation and commercial auto lines of business.

Underwriting Expenses. Our expense ratio in 2002 was 29.5%, compared to 32.3% in 2001. Improvement in our loss expense ratio was
primarily a result of the cost-reduction program implemented in late 2001. The expense ratio in 2001 included a guaranty fund assessment of
approximately $543,000 resulting from the insolvency of Reliance Insurance Company. This assessment also contributed to the change in the
expense ratio between years.

Combined Ratio. Our combined ratio was 99.6% in 2002, compared to 103.8% in 2001. The improvement in our combined ratio was
primarily attributable to the decrease in the expense ratio between periods.

Interest Expense. Interest expense in 2002 was $1.1 million, compared to $2.2 million in 2001, reflecting decreases in average borrowings
under our line of credit and decreases in the average interest rates for the respective periods.
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Income Taxes. Income tax expense was $4.5 million in 2002, an effective tax rate of 27.2%, compared to $1.3 million, or an effective tax
rate of 18.0%, in 2001. Tax-exempt interest represented a smaller proportion of net income before taxes in 2002 compared to 2001 and
accounted for most of the difference between the effective rates.

Net Income and Earnings Per Share. Our net income in 2002 was $12.0 million, an increase of 106.3% over the $5.8 million reported in
2001. Diluted earnings per share were $1.31 for 2002 compared to $0.64 for the previous year.

Year Ended December 31, 2001 Compared to Year Ended December 31, 2000
Net Premiums Written. Our net premiums written for 2001 increased by 10.6% to $177.0 million, compared to $160.1 million for 2000.

Personal lines net premiums written increased $11.1 million, or 11.0%, for 2001 compared to 2000. Commercial lines net premiums increased
$5.8 million, or 9.7% for 2001 compared to 2000.

Net Premiums Earned. Our net premiums earned for 2001 increased to $167.8 million, an increase of $16.1 million, or 10.6%, over 2000.
An increase in Atlantic States� share of the pooling agreement with the Mutual Company from 65% to 70% effective July 1, 2000 accounted for
$4.3 million of the increase in net premiums earned in 2001 compared to 2000.

Investment Income. Our investment income for 2001 decreased 3.1% to $15.9 million, compared to $16.4 million for 2000. An increase in
average invested assets from $278.7 million in 2000 to $295.0 million in 2001 was more than offset by a decrease in the annualized average
return on investments from 5.9% in 2000 to 5.3% in 2001. This decrease accounted for the decrease in investment income. The decline in our
annualized average return for 2001 reflects a declining interest rate environment in 2001.

Net Realized Investment Gains/ Losses. Our net realized investment losses in 2001 were $880,254, compared to net realized investment
gains of $170,852 in 2000. The net realized investment losses in 2001 included impairment charges of $1.5 million, compared to impairment
charges of $436,943 that were netted from net realized investment gains in 2000. The impairment charges in both years were the result of
declines in the market value of common stocks that we determined to be other than temporary.

Losses and Loss Expenses. Our loss ratio for 2001 was 70.5%, compared to 68.8% for 2000. The commercial lines loss ratio for 2001
increased significantly to 72.7%, compared to 67.0% for 2000. Our personal lines loss ratio for 2001 decreased to 69.2% compared to 70.3% for
2000. Net losses and loss expenses for 2001 and 2000 included adverse development of prior accident year losses amounting to $8.0 million and
$0.7 million, respectively. In 2001, our adverse loss development was primarily in commercial lines of business, such as workers� compensation,
commercial automobile liability and commercial multi-peril. The 2001 loss development included $4.2 million of reserve strengthening
primarily in the workers� compensation and commercial automobile lines of business.

Underwriting Expenses. Our expense ratio for 2001 was 32.3%, compared to 32.1% for 2000. Our expense ratio for 2001 included a
guaranty fund assessment of approximately $543,000 resulting from the insolvency of Reliance Insurance Company. This assessment accounted
for most of the increase in the expense ratio in 2001 compared to 2000.

Combined Ratio. Our combined ratio was 103.8% for 2001, compared to 101.8% for 2000. The increased loss ratio for 2001 compared to
2000 accounted for the majority of the increase in the combined ratio between years.

Interest Expense. Our interest expense for 2001 was $2.2 million, compared to $3.3 million for 2000, reflecting decreases in 2001 in our
average borrowings under our line of credit and decreases in the average interest rates for 2001 compared to 2000.

Income Taxes. Our income tax expense was $1.3 million for 2001, an effective rate of 18.0%, compared to $2.9 million, or an effective rate
of 24.7% for 2000. Tax-exempt interest in 2001 represented a
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larger proportion of our net income before taxes compared to 2000 and accounted for most of the difference between the effective rates.

Net Income and Earnings Per Share. Our net income for 2001 was $5.8 million, a decrease of 34.2% from the $8.8 million reported for
2000. Our diluted earnings per share were $0.64 for 2001 compared to $1.01 for the previous year.

Financial Condition

Liquidity and Capital Resources
Liquidity is a measure of an entity�s ability to secure enough cash to meet its contractual obligations and operating needs as they arise. Our

major sources of funds from operations are the net cash flows generated from our insurance subsidiaries� underwriting results, investment income
and maturing investments.

We generate sufficient net positive cash flow from our operations to fund our commitments and build our investment portfolio, thereby
increasing future investment returns. We maintain a high degree of liquidity in our investment portfolio through investments in
readily-marketable fixed maturities, equity securities and short-term investments. Net cash flows provided by operating activities in the first nine
months of 2002 and 2003 were $25.5 million and $23.8 million, respectively. Net cash flows provided by operating activities in 2000, 2001 and
2002 were $18.5 million, $22.0 million and $34.1 million, respectively.

On May 15, 2003, we received $15.0 million in proceeds from the issuance of subordinated debentures. The debentures mature on May 15,
2033 and are callable at our option, at par, after five years. The debentures carry an interest rate equal to the three-month LIBOR rate plus
4.10%, which is adjustable quarterly. At September 30, 2003, the interest rate on the debentures was 5.23% and the rate will next be subject to
adjustment on November 15, 2003.

We also had unsecured borrowings of $12.8 million as of September 30, 2003 under a credit agreement with Fleet National Bank of
Connecticut, which we refer to as the Bank. Per the terms of the credit agreement, we may currently borrow up to $16.0 million at interest rates
equal to the Bank�s then current prime rate or the then current London interbank eurodollar bank rate plus 1.70%. At September 30, 2003, the
interest rate on the outstanding balances was 2.825% on an outstanding eurodollar balance of $4.8 million and 2.84% on an outstanding
eurodollar balance of $8.0 million. In addition, we pay the Bank a non-use fee at a rate of  3/10 of 1% per annum on the average daily unused
portion of the Bank�s commitment. Each July 27th, the credit line is reduced by $8.0 million and was $16.0 million as of September 30, 2003.
Any outstanding loan in excess of the remaining credit line, after such reduction, will then be payable.

On October 10, 2003, we signed a commitment letter with Manufacturers and Traders Trust Company relating to a $35.0 million line of
credit. We anticipate this line of credit will close by November 30, 2003, at which time we intend to draw against the line of credit to repay our
existing indebtedness of $12.8 million to Fleet National Bank. We currently have no other plans to draw against this line of credit.

On October 29, 2003, DGI Statutory Trust II, which we call the Trust, and is a wholly owned Connecticut statutory trust, issued
$10.0 million aggregate principal amount of trust preferred securities. We own all of the common securities of the Trust. The proceeds from the
issuance of the common securities and the trust preferred securities were used by the Trust to purchase $10.31 million of our floating rate junior
subordinated deferrable interest debentures, which pay interest at a floating rate adjustable quarterly equal to the three-month LIBOR plus
385 basis points. The interest rate for the initial period ending January 29, 2004 is 5.010%.
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The following table shows our significant contractual obligations as of September 30, 2003.

Total 2003 2004 2005 2006 2007 After 2007

(Amounts in thousands)
Borrowings under line of
credit $12,800 $ � $4,800 $8,000 $ � $ � $ �
Subordinated debentures 15,000 � � � � � 15,000

Total contractual
obligations $27,800 $ � $4,800 $8,000 $ � $ � $15,000

Dividends declared to stockholders totaled $3.2 million, $3.5 million and $3.5 million in 2000, 2001 and 2002, respectively. There are no
regulatory restrictions on the payment of dividends to our stockholders, although there are state law restrictions on the payment of dividends
from our insurance subsidiaries to us. Atlantic States and Southern are required by law to maintain certain minimum surplus on a statutory basis,
and are subject to regulations under which payment of dividends from statutory surplus is restricted and may require prior approval of their
domiciliary insurance regulatory authorities. Atlantic States and Southern are subject to risk-based capital or RBC requirements. At
December 31, 2002, Atlantic States� and Southern�s capital were each substantially above RBC requirements. During 2003, amounts available for
distribution as dividends to us without prior approval of their domiciliary insurance regulatory authorities were $10.6 million from Atlantic
States and $2.5 from Southern.

On September 4, 2003, we announced our intention to acquire Le Mars from the Mutual Company. We expect the Le Mars acquisition to be
completed on or about January 1, 2004. We will invest approximately $12.5 million in cash to fund this acquisition.

On October 30, 2003, we announced that we entered into an agreement to purchase Peninsula from Folksamerica Holding Company, Inc.
for approximately $23.0 million in cash. We expect this acquisition to be consummated on or about January 1, 2004.

As of September 30, 2003, we had no material commitments for capital expenditures.

Investments
We had total cash, cash equivalents and invested assets with a carrying value of $363.3 million and $333.4 million as of September 30,

2003 and December 31, 2002, respectively. The following table summarizes our cash, cash equivalents and invested assets as of the dates
indicated:

September 30, 2003

Amortized % of Total
Cost Fair Value at Fair Value

(Amounts in thousands)
Fixed maturities, held to maturity $113,746 $117,192 32.0%
Fixed maturities, available for sale 171,681 178,898 48.8
Equity securities, available for sale 23,976 24,956 6.8
Cash and cash equivalents 4,953 4,953 1.4
Short-term investments 40,720 40,720 11.0

Total $355,076 $366,719 100.0%
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December 31, 2002

Amortized % of Total
Cost Fair Value at Fair Value

(Amounts in thousands)
Fixed maturities, held to maturity $ 86,702 $ 89,785 26.7%
Fixed maturities, available for sale 187,496 194,732 57.9
Equity securities, available for sale 21,587 21,836 6.5
Cash and cash equivalents 1,125 1,125 0.3
Short-term investments 29,029 29,029 8.6

Total $325,939 $336,507 100.0%

The amortized cost and estimated fair values of fixed maturities and equity securities at September 30, 2003, were as follows:

Held to Maturity

Gross Gross
Amortized Unrealized Unrealized Estimated

Cost Gains Losses Fair Value

(Amounts in thousands)
U.S. Treasury securities and obligations of
U.S. government corporations and agencies $ 28,630 $ 160 $209 $ 28,581
Canadian government obligation 500 30 � 530
Obligations of states and political subdivisions 42,708 1,001 83 43,626
Corporate securities 28,608 2,331 � 30,939
Mortgage-backed securities 13,300 304 88 13,516

Total $113,746 $3,826 $380 $117,192

Available for Sale

Gross Gross
Amortized Unrealized Unrealized Estimated

Cost Gains Losses Fair Value

(Amounts in thousands)
U.S. Treasury securities and obligations of
U.S. government corporations and agencies $ 48,607 $1,439 $ 15 $ 50,031
Obligations of states and political subdivisions 79,804 3,408 3 83,209
Corporate securities 32,438 2,288 � 34,726
Mortgage-backed securities 10,832 113 13 10,932
Equity securities 23,976 1,220 240 24,956

Total $195,657 $8,468 $271 $203,854

Quantitative and Qualitative Disclosures About Market Risk
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We are exposed to the impact of interest rate changes, changes in market values of investments and to credit risk.

In the normal course of business, we employ established policies and procedures to manage our exposure to changes in interest rates,
fluctuations in the fair market value of our debt and equity securities and credit risk. We seek to mitigate these risks by various actions described
below.

Interest Rate Risk
Our exposure to market risk for a change in interest rates is concentrated in our investment portfolio. We monitor this exposure through

periodic reviews of asset and liability positions. Estimates of cash flows
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and the impact of interest rate fluctuations relating to our investment portfolio are monitored regularly. Generally, we do not hedge our exposure
to interest rate risk because we have the capacity to, and do, hold fixed maturity investments to maturity.

Principal cash flows and related weighted-average interest rates by expected maturity dates for financial instruments sensitive to interest
rates are as follows:

As of December 31, 2002

Principal Weighted-Average
Cash Flows Interest Rate

(Amounts in thousands)
Fixed maturities and short-term investments:

2003 $ 46,729 2.85%
2004 15,700 5.81
2005 30,250 5.27
2006 37,873 5.63
2007 36,687 5.49
Thereafter 132,548 5.37

Total $299,787

Market Value $313,546

Debt:
2003 $ 3,800 3.46%
2004 8,000 3.46
2005 8,000 3.46

Total $ 19,800

Fair value $ 19,800

Actual cash flows from investments may differ from those stated as a result of calls and prepayments.

Equity Price Risk
Our portfolio of marketable equity securities, which is carried on our consolidated balance sheets at estimated fair value, has exposure to the

risk of loss resulting from an adverse change in prices. We manage this risk by performing an analysis of prospective investments and through
regular reviews of our portfolio by our investment staff.

The combined total of our realized and unrealized equity investment losses were $650,229, $131,146 and $515,320 in 2000, 2001 and 2002,
respectively. During these three years, the largest total equity investment gain and (loss) in a quarter were $829,914 and $(440,947),
respectively.

Credit Risk
Our portfolio of fixed-maturity securities and, to a lesser extent, our short-term investments are subject to credit risk. This risk is defined as

the potential loss in market value resulting from adverse changes in the borrower�s ability to repay the debt. We manage our risk by performing
an analysis of prospective investments and through regular reviews of our portfolio by our investment staff. We also limit the amount that any

Edgar Filing: DONEGAL GROUP INC - Form 424B1

42



one security can constitute of our total investment portfolio.

We provide property and liability insurance coverages through independent insurance agencies located throughout our operating areas. The
majority of this business is billed directly to the insured, although a portion of our commercial business is billed through our agents who are
extended credit in the normal course of business.
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Because the pooling agreement between the Mutual Company and Atlantic States does not relieve Atlantic States of primary liability as the
originating insurer, we are subject to a concentration of credit risk arising from the business Atlantic States cedes to the Mutual Company
through the pool. Our insurance subsidiaries maintain other reinsurance agreements with the Mutual Company and with a number of other major
unaffiliated authorized reinsurers.

Impact of Inflation
Property and casualty insurance premium rates are established before the amount of losses and loss settlement expenses, or the extent to

which inflation may impact such expenses, are known. Consequently, we attempt, in establishing rates, to anticipate the potential impact of
inflation.
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BUSINESS

Who We Are

We are a property and casualty insurance holding company whose insurance subsidiaries offer personal and commercial lines of insurance
to small businesses and individuals in 14 Mid-Atlantic and Southeastern states. We provide our policyholders with a selection of insurance
products at competitive rates, while pursuing profitability through adherence to a strict underwriting discipline. At September 30, 2003, we had
total assets of $541.6 million and stockholders� equity of $146.4 million. Our net income was $13.1 million for the nine months ended
September 30, 2003 compared to $12.0 million for the year ended December 31, 2002.

We derive a substantial portion of our insurance business from smaller to mid-sized regional communities. We believe this focus provides
us with competitive advantages in terms of local market knowledge, marketing, underwriting, claims servicing and policyholder service. At the
same time, we believe we have cost advantages over many regional insurers because of our centralized accounting, administrative, investment,
data processing and other services.

Strategy

Our premiums earned have increased from $117.5 million in 1998 to $185.8 million in 2002, a compound annual growth rate of 12.2%.
Over the same time period, our combined ratio has consistently been more favorable than that of the industry. We seek to grow our business and
enhance our profitability by:

Achieving underwriting profitability.
We focus on achieving a combined ratio of less than 100%, and believe that underwriting profitability is a fundamental component of our

long-term financial strength because it allows us to generate profits without relying on our investment income. We seek to enhance our
underwriting results by carefully selecting the product lines we underwrite, minimizing our exposure to catastrophe-prone areas and continually
evaluating our claims history to ensure the adequacy of our underwriting guidelines and product pricing. For our personal lines products, we
insure standard and preferred risks primarily in private passenger automobile and homeowners lines. For our commercial lines products, we limit
our exposure to industrial companies, and we have no exposure to asbestos and limited exposure to other environmental liabilities. We seek to
provide more than one policy to a given personal or commercial customer because this �account selling� strategy diversifies our risk and has
historically improved our underwriting results. Finally, we use reinsurance to manage our exposure and limit our maximum net loss from large
single risks or risks in concentrated areas. We believe these practices are key factors in our ability to maintain a combined ratio that has been
traditionally more favorable than the combined ratio of our industry.

Our combined ratio and that of our industry for the years 1998 through 2002 are shown in the following table:

1998 1999 2000 2001 2002

Donegal GAAP combined ratio 100.1% 106.5% 101.8% 103.8% 99.6%
Industry SAP combined ratio(1) 106.0 108.1 110.4 115.9 107.4

(1) As reported by A.M. Best.

Pursuing profitable growth by organic expansion within our traditional operating territories through developing and maintaining
quality agency representation.
We believe that continued expansion within our existing markets will be a key source of our continued premium growth, and maintaining an

effective and growing network of independent agents is integral to our expansion. We seek to be among the top three insurers within each of our
agencies for the lines of
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business we write by providing a consistent, competitive and stable market for our products. We believe that the consistency of our product
offerings enables us to compete effectively for agents with other insurers whose product offerings fluctuate based on industry conditions. We
offer our agents a competitive compensation program that rewards them for pursuing profitable growth on our behalf, and we provide them with
ongoing support that enables them to better attract and service customers, including Internet-based information systems, training programs,
marketing support and field visitations by our marketing personnel and senior management. Finally, we only appoint agencies with a strong
underwriting and growth track record. We believe that by carefully selecting, motivating and supporting our agency force, we will be able to
drive continued long-term growth.

Acquiring property and casualty insurance companies to augment our organic growth in existing markets and to expand into new
geographic regions.
We have completed four acquisitions of property and casualty insurance companies since 1995, and we have two pending acquisitions,

Peninsula and Le Mars. We believe we have an opportunity to continue our growth by selectively pursuing affiliations and acquisitions that meet
our criteria. Our criteria include:

� Location in regions where we are currently conducting business or would like to conduct business;

� A mix of business similar to our business;

� Targeted premium volume between $20.0 million and $80.0 million; and

� Transaction terms that are fair and reasonable to us.

We believe that our affiliation with the Mutual Company assists us in pursuing affiliations with and subsequent acquisitions of other mutual
companies because we have a strong understanding of the concerns and issues mutual companies face. In particular, we have had success
affiliating with and acquiring undercapitalized mutual companies by utilizing our strengths and financial position to significantly improve their
operations post-affiliation. We generally evaluate a number of areas for operational improvement when considering acquisitions, including
product underwriting, expenses, the cost of reinsurance and technology.

Focusing on expense controls and utilization of technology to increase our operating efficiency.
We maintain stringent expense controls with direct involvement by our senior management. We consolidate all processing and

administrative activities at our home office to realize operating synergies and better control expenses. We utilize technology to automate much
of our underwriting to facilitate agency and policyholder communications on an efficient and cost-effective basis. In 2002, we completed a
reorganization begun in 2001 that streamlined our operations and allowed us to operate more efficiently. As a result of our focus on expense
control, we have reduced our expense ratio from 35.9% for 1998 to 30.4% for the nine months ended September 30, 2003. We have also
increased our annual premium per employee, a measure of efficiency that we use to evaluate our operations, from approximately $470,000 in
1998 to approximately $700,000 on an annualized basis as of September 30, 2003.

Providing responsive and friendly customer and agent service to enable us to attract new policyholders and retain existing policyholders.
We believe that excellent policyholder service is important to attracting new policyholders and retaining existing policyholders. We work

closely with our agency force to provide a consistently responsive level of claims service, underwriting and customer support. We seek to
respond expeditiously and effectively to address customer and agent inquiries, including working to:

� Quickly reply to information requests and policy submissions; and

� Promptly respond to and process claims.
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As a part of our focus on customer service, we conduct policyholder service surveys to evaluate the effectiveness of our support programs,
and our management meets frequently with agency personnel to seek service improvement recommendations, react to service issues and better
understand local market conditions.

Maintaining premium rate adequacy to enhance our underwriting results, while maintaining our existing book of business and
preserving our ability to write new business.
We are committed to maintaining discipline in our pricing by pursuing rate increases to maintain or improve our underwriting profitability

without unduly affecting our ability to attract and retain customers. In addition to pursuing appropriate pricing, we take numerous actions to
ensure that our premium rates are adequate relative to our level of underwriting risk. We review loss trends on a periodic basis to identify
changes in the frequency and severity of our claims and to assess the adequacy of our rates and underwriting standards. We also carefully
monitor and audit the key information that we use to price our policies, enabling us to receive an adequate level of premiums for our risk. For
example, we inspect and perform loss control surveys on most of the risks we insure to determine adequacy of insurance to value, assess
property conditions and identify any liability exposures. We audit the payroll data of our workers� compensation customers to verify that the
assumptions we used to price a particular policy were accurate. By aggressively pursuing appropriate rate increases and thoroughly
understanding the risks we insure, we are able to support our strategy of achieving consistent underwriting profitability.

Our Organizational Structure

Approximately 65% of our Class A common stock and approximately 62% of our Class B common stock is owned by the Mutual
Company, which was founded in 1889. Our insurance operations are interrelated with those of the Mutual Company, and, we conduct our
insurance business together with the other entities comprising the Donegal Insurance Group. As such, while maintaining the separate corporate
existence of each company, we share the same business philosophy, management, employees and facilities as the Mutual Company and offer the
same types of insurance products. We conduct most of our operations through our two insurance subsidiaries, Atlantic States and Southern. We
also own 47.5% of Donegal Financial Services Corporation, a registered savings and loan holding company that owns Province Bank, a federal
savings bank that began operations in 2000. The Mutual Company owns the remaining 52.5% of Donegal Financial Services Corporation. While
not yet profitable nor material to our operations, we believe Province Bank, with total assets of $46.6 million at September 30, 2003, will
complement our product offerings. The following chart depicts our organizational structure, including our principal subsidiaries.
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Atlantic States, our largest insurance subsidiary, and the Mutual Company have a pooling agreement under which both companies are
allocated a given percentage of their combined underwriting results, excluding certain intercompany reinsurance assumed by the Mutual
Company from our insurance subsidiaries. Under the terms of the pooling agreement, Atlantic States cedes its underwriting results to the Mutual
Company. The Mutual Company in turn pools its underwriting results with the underwriting results of Atlantic States. The pooled underwriting
results are then allocated 70% to Atlantic States and 30% to the Mutual Company. Pursuant to amendments to the pooling agreement since its
commencement on October 1, 1986, the participation of Atlantic States in the underwriting results of the pool has gradually increased.

The following chart depicts our underwriting pool:

The pooling agreement may be amended or terminated at the end of any calendar year by agreement of the parties, subject to approval by
the coordinating committee discussed below. The allocations of pool participation percentages between the Mutual Company and Atlantic States
have been based on their approximate relative amounts of capital and surplus, expectations of future relative amounts of capital and surplus and
our ability to raise capital for Atlantic States. We do not currently anticipate a further increase in Atlantic States� percentage of participation in
the pool, nor do we intend to terminate the participation of Atlantic States in the pooling agreement.

The Mutual Company provides facilities, personnel and other services to us, and the related expenses are allocated between Atlantic States
and the Mutual Company in relation to their relative participation in the pooling agreement. Southern reimburses the Mutual Company for its
personnel costs and bears its proportionate share of information services costs based on its percentage of total written premiums of the Donegal
Insurance Group. Expenses allocated to us under such agreements were $28.6 million in 2002.

Subsequent to receipt of applicable board approvals, all agreements and all changes to existing agreements between the Mutual Company
and us are subject to approval by a coordinating committee that is comprised of two of our board members and two board members of the
Mutual Company who do not serve on the other board. In order to approve an agreement or a change in an agreement, our members on the
coordinating committee must conclude that the agreement or change is fair to us and our stockholders, and the Mutual Company�s members on
the coordinating committee must conclude that the agreement or change is fair to the Mutual Company and its policyholders.

We believe our relationship with the Mutual Company offers us a number of competitive advantages, including:

� Facilitating our stable management, consistent underwriting discipline, external growth and long-term profitability.
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� Creating operational and expense synergies given the combined resources and operating efficiencies of the Mutual Company and us.

� Enhancing our ability to affiliate with and eventually acquire other mutual insurance companies.

� Producing a more uniform and stable underwriting result from year to year than we could achieve on our own.

� Giving Atlantic States the benefit of the underwriting capacity of the entire pool, rather than being limited by the amount of its own capital
and surplus.

Acquisitions

General
Our growth strategy includes the acquisition of other insurance companies to expand our business in a given region or to commence

operations in a new region. Our prior acquisitions have either taken the form of:

� a purchase of the stock of an existing stock insurance company; or

� a two-step acquisition of an existing mutual insurance company as follows:

� First, the Mutual Company purchases a surplus note in the target mutual insurance company, enters into a management agreement with
the target mutual insurance company and appoints its designees as a majority of the target mutual insurance company�s board of
directors.

� Second, the mutual insurance company is demutualized. We acquire the stock of the resulting stock insurance company only after the
company is restructured and its book of business is reunderwritten to our satisfaction.

We believe that our ability to make direct acquisitions or to structure acquisitions through Mutual Company surplus note transactions
provides us with flexibility that is a competitive advantage in seeking acquisitions. We also believe we have demonstrated our ability to acquire
control of a troubled insurance company, reunderwrite its book of business, reduce its cost structure and return it to profitability. When the
Mutual Company makes a surplus note investment in another company, the financial results of that company are not consolidated with our
financial results or those of the Mutual Company, and neither we nor the Mutual Company are responsible for the insurance obligations of that
company.
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The following table highlights our acquisition history since 1988:

Year
Acquired Method of

Insurance Company Acquired State by Us Acquisition

Southern Mutual Insurance Company

Virginia 1988

Surplus note investment by the Mutual Company in
1984; demutualization in 1988; acquisition of stock
by us in 1988.

Delaware Mutual Insurance Company(1)

Delaware 1995

Surplus note investment by the Mutual Company in
1993; demutualization in 1994; acquisition of stock
by us in 1995.

Pioneer Mutual Insurance Company(1)

Ohio 1997

Surplus note investment by the Mutual Company in
1992; demutualization in 1993; acquisition of stock
by us in 1997.

Southern Heritage Insurance Company(1) Georgia 1998 Stock purchase in 1998.
Pioneer Mutual Insurance Company(1)

New York 2001

Surplus note investment by the Mutual Company in
1995; demutualization in 1998; acquisition of stock
by us in 2001.

Le Mars Mutual Insurance Company of Iowa

Iowa Pending

Surplus note investment by the Mutual Company in
2002; demutualization approved; expected
acquisition of stock by us on or about January 1,
2004.

Peninsula Insurance Group
Maryland Pending

Awaiting regulatory approval; expected stock
purchase on or about January 1, 2004.

(1) To reduce administrative and compliance costs and expenses, the designated entities were merged into one of our existing insurance
subsidiaries.
We generally maintain the home office of an acquired company as part of our strategy to provide local marketing, underwriting and claims

servicing even if the acquired company is merged into another subsidiary.

Le Mars
In June 2002, the Mutual Company consummated an affiliation with Le Mars. As part of the affiliation, the Mutual Company entered into a

management agreement with Le Mars and acquired control of Le Mars through the appointment of five Mutual Company designees to Le Mars�
nine-member board of directors. At the time of the affiliation, the Mutual Company made a $4.0 million investment in Le Mars� surplus and was
issued a surplus note, which we refer to as the Le Mars Surplus Note.

On August 11, 2003, Le Mars� board of directors adopted a plan of conversion to convert to a stock insurance company. The plan of
conversion was approved by the policyholders of Le Mars on October 6, 2003, and, on October 7, 2003, the Insurance Commissioner of Iowa
held a public hearing regarding approval of the plan of conversion. On November 6, 2003, the Insurance Commissioner of Iowa approved
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the plan of conversion, and we will acquire Le Mars on or about January 1, 2004 for approximately $12.5 million in cash as follows:

� We will purchase the Le Mars Surplus Note from the Mutual Company for approximately $4.3 million in cash, which amount represents
outstanding principal and interest under the Le Mars Surplus Note.

� We will contribute the Le Mars Surplus Note to Le Mars in exchange for 100% of Le Mars� capital stock.

� In connection with its demutualization, Le Mars will pay its policyholders approximately $8.2 million out of its surplus. We have agreed to
make a capital contribution of $8.2 million in cash to Le Mars to replace this surplus.
Le Mars, which was organized under the laws of Iowa in 1901, operates as a property and casualty insurer in Iowa, Nebraska, Oklahoma

and South Dakota. Personal lines coverages represent a majority of Le Mars� premiums written, with the balance coming from farmowners and
mercantile and service businesses. Le Mars� largest lines of business are private passenger automobile liability and physical damage; its other
principal lines are homeowners and commercial multi-peril. Le Mars had net premiums earned of $20.5 million in 2002 and $13.3 million for
the nine months ended September 30, 2003. The statutory surplus and total admitted assets of Le Mars as of September 30, 2003 were
$11.6 million and $37.7 million, respectively.

Peninsula
On October 30, 2003, we announced an agreement to purchase Peninsula from Folksamerica Holding Company, Inc., a part of the White

Mountains Insurance Group, Ltd., for a price in cash equal to 107.5% of Peninsula�s GAAP stockholders� equity as of the closing of the
acquisition. We believe the purchase price will be approximately $23.0 million, which was 107.5% of Peninsula�s GAAP stockholders� equity at
September 30, 2003. Consummation of the acquisition is subject to a number of conditions, including the approval of the Maryland
Commissioner of Insurance. We expect that the acquisition will be completed on or about January 1, 2004.

Peninsula consists of Peninsula Indemnity Company and The Peninsula Insurance Company, both of which are organized under Maryland
law, with headquarters in Salisbury, Maryland. Peninsula specializes in private passenger automobile coverages. Peninsula also writes
homeowners, commercial multi-peril, workers� compensation and commercial automobile coverages. Peninsula operates primarily in Maryland,
Delaware and Virginia. For the year ended December 31, 2002 and the nine months ended September 30, 2003, Peninsula had net premiums
earned of $29.7 million and $24.4 million, respectively. Peninsula�s stockholders� equity and its total assets as of September 30, 2003 were
$21.8 million and $61.4 million, respectively. Both of Peninsula�s insurance subsidiaries have an A.M. Best rating of A (Excellent).

Distribution

Our insurance products are marketed primarily in the Mid-Atlantic and Southeast regions through approximately 1,200 insurance agencies
that are comprised of approximately 6,800 agents. The Donegal Insurance Group is licensed to do business in 15 states and, at September 30,
2003, operated in 14 states (Alabama, Arkansas, Connecticut, Delaware, Georgia, Louisiana, Maryland, New York, North Carolina, Ohio,
Pennsylvania, South Carolina, Tennessee and Virginia). We believe our relationships with our independent agents are valuable in identifying,
obtaining and retaining profitable business. We maintain a stringent agency selection procedure that emphasizes appointing agencies with
proven marketing strategies for the development of profitable business, and we only appoint agencies with a strong underwriting and growth
track record. We also regularly evaluate our agencies based on their profitability and performance in relation to our objectives. We seek to be
among the top three insurers within each of our agencies for the lines of business we write.
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The following table sets forth the percentage of our share of 2002 direct premiums written in each of the states where we conduct business:

Pennsylvania 58.8%
Virginia 16.4
Maryland 5.2
Georgia 5.1
Delaware 4.7
Ohio 3.7
North Carolina 1.6
New York 1.4
Other 3.1

Total 100.0%

We believe we have developed a number of policies and procedures that enable us to attract, retain and motivate our agents. The
consistency, competitiveness and stability of our product offerings assists us in competing effectively for agents with other insurers whose
product offerings may fluctuate based upon industry conditions. We have developed a competitive contingent commission plan for agents, under
which additional commissions are payable based upon the volume of premiums produced and the profitability of the business of the agency. We
provide our agents ongoing support that enables them to better attract and retain customers, including Internet-based information systems,
training programs, marketing support and field visitations by our marketing personnel and senior management. Finally, we encourage our
independent agencies to focus on �account selling�, or serving all of a particular insured�s property and casualty insurance needs, which we believe
generally results in more favorable loss experience than covering a single risk for an individual insured.

Products

Our personal lines of business consist primarily of automobile and homeowners insurance. Our commercial lines of business consist
primarily of commercial automobile, commercial multi-peril and workers� compensation insurance. These types of insurance are described in
greater detail below:

Personal

� Private passenger automobile � policies that provide protection against liability for bodily injury and property damage arising from
automobile accidents, and protection against loss from damage to automobiles owned by the insured.

� Homeowners � policies that provide coverage for damage to residences and their contents from a broad range of perils, including, fire,
lightning, windstorm and theft. These policies also cover liability of the insured arising from injury to other persons or their property while
on the insured�s property and under other specified conditions.

Commercial

� Commercial multi-peril � policies that provide protection to businesses against many perils, usually combining liability and physical
damage coverages.
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� Workers� compensation � policies purchased by employers to provide benefits to employees for injuries sustained during employment. The
extent of coverage is established by the workers� compensation laws of each state.

� Commercial automobile � policies that provide protection against liability for bodily injury and property damage arising from automobile
accidents, and protection against loss from damage to automobiles owned by the insured.
The following table sets forth the net premiums written by line of insurance for our business for the periods indicated:

Year Ended December 31, Nine Months Ended September 30,

2000 2001 2002 2002 2003

Amount % Amount % Amount % Amount % Amount %

(Dollars in thousands)
Net Premiums
Written:
Personal lines:
Automobile $65,528 40.9% $74,396 42.0% $84,643 43.5% $64,183 43.1% $65,709 42.0%
Homeowners 29,413 18.4 31,431 17.8
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